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E. M. TREAT COMMENT 
ON BUSINESS FUTURE 








President of the American Credit 
Indemnity Makes Analysis 
of Present Conditions 


TELLS NEEDS OF TIMES 


Merchants Should Buy Wisely, Pay 
Promptly, Sell Prudently and 
Collect Promptly 


E. M. Treat, president of the Amer- 
ican Credit Indemnity of New York, 
which writes credit insurance, 
of the most acute observers of the 
times. Naturally a credit 
company keeps in the very closest 
touch with business conditions. Mr. 
Treat has made some comment on busi- 
ness and failures after the war, show- 


ing the factors of safety and those of 
danger. He says: 


No question is so frequently and anx- 
iously asked as “What will be the conse- 
quences of the restoration of peace?” 

Men prominent in the nation, and 
whose views carry weight, have uttered 
opposite predictions of after-war condi- 
tions. One nullifies the other, and thus 
confusion is caused in some quarters. 
This is usually the case when business, 
as now, is upon the threshold of a 
radical change. We should not, it seems 
to me, obscure the repetitions of history 
in the interest either of optimism or 
pessimism; they are experiences that 
neither enthusiasm nor pessimism oblit- 
erate. There are perils of prosperity, the 
chief of which is an inflated confidence, 
and there are perils of pessimism, the 
chief of which is a lack of confidence. 


is one 


insurance 


Basis of Prosperity 


Preparing for the future is altogether 
too important a matter to the community 
to be left to conjecture. The conse- 
quences of natural happenings are not 
avoided in some unnatural way. The law 
of action and reaction cannot be over- 
thrown. Business is the fundamental ba- 
sis of our prosperity. It must thrive in 
order that the people may thrive. Men 
know this; they are wrapped up in their 
business; their hearts are centered upon 
it; they hope that excessive losses will 
not befall them; they dread failure; they 
want to follow a course that makes for 
safety. 

Let us have something sound and solid 
upon which to base our conduct, some- 
thing to encourage and induce merchants 

(CONTINUED ON PAGE 13) 
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Htna Insurance Co. dartford, Conn. 


The successful insurance agen. «that places the business 
of his clients in Companies, whose 1-putation in past confla- 
grations and loss paying ability is unquestioned. The Aetna has in ninety- 
nine years paid losses of over $172,000,000.00. Aetna agents convenient- 
ly located at all points. 


Western Branch, Insurance Exchange, Chicago 


WM. B. CLARK, President THOS. E. GALLAGHER, General Agent 
L. O. KOHTZ, Ass’t Gen’l Agt. RALPH B. IVES, Ass’t Secretary 


























A Good Company to Represent 
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*‘America Fore’”’ 


“We want to be loyal to the local agent as 
well as loyal to our Country and Government.”’ 


AMERICAN EAGLE 
Fire Insurance Co. 


CASH CAPITAL—ONE MILLION DOLLARS 
HENRY EVANS, President 


Home Office Managing Branch Offices 
80 Maiden Lane San Francisco 
New York Chicago 








EDWARD MILLIGAN, President 
GEORGE M. LOVEJOY Vice-President JOHN 


B. KNOX, Secretary 
THOMAS C. TEMPLE, Secretary 


HENRY. PL WHITMAN. “Ase Ser) 
THEODORE, F. SPEAR, Ass’t Sec’y ss’t 
FRED C. GUSTETTER, Ass’t Sec’y EDWARD V. CHAPLIN, Ass’t Sch 


Surplus to Policy-holders . - $ 9,859,040 
Total Losses Paid . ; 


Cash Capital - Three Biliien Dollars 


Reinsurance Reserves - $6,782,134 
Reserve for Outstanding Losses and all other 
887,759 


Claims ‘ e a 
6,859,040 


NET SURPLUS. ‘ : ) 
Total Assets - - $18,040,850 
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HUGH R. LOUDON IS. 
MADE U. S. MANAGER 


Succeeds H. W. Eaton in the Chief 
Post of Liverpool & London 
& Globe 


IS PRODUCT OF THE WEST 


J. B. Kremer Is Made Deputy Manager 
of the Great English Company 
in This Country 


NEW YORK CITY, Jan. 1—One of 
the most important of the many note- 
worthy happenings that have occurred 
in underwriting circles during the stir- 
ring days of 1918, was the retirement, 
announced yesterday, of Henry W. 
Eaton as manager and United States 
attorney for the Liverpool & London 
& Globe, and: from the presidency of 
its two subsidiary corporations, the 
Star Fire and the Globe Indemnity, 
both of this city, and his permanent 
withdrawal from active business life. 

As manager and United States attor- 
ney of the Liverpool & Landon & 
Globe and president of the Star Fire, 
Mr. Eaton is succeeded by Hugh R. 
Loudon, associate deputy manager of 
the former company and vice-president 
of the Star for the past three years. 
Mr. Loudon is vice-president of the 
Globe Indemnity as well, which post 
he will retain. 

Kremer Is Made Deputy 


J. B. Kremer in turn becomes dep- 
uty manager of the Liverpool & Lon- 
don & Globe and vice-president of the 
Star; logical and deserved promotions. 
He was formerly assistant deputy man- 
ager of the parent corporation and sec- 
retary of the Star. 

For many years no name was more 
honored in underwriting circles than 
that of Henry W. Eaton, his profes- 
sional attainments and personal quali- 
ties commanding the respect and affec- 
tion of insurance men the country over. 


Mr. Eaton’s Career 


A native of London, England, Mr. 
Eaton entered the service of the Liv- 
erpool & London & Globe at its home 
office in 1866, continuing in its employ 
until the close of 1918, a period of over 
52 years. He came to this country in 








Transacts Fire, Automobile, Windstorm, 
Sprinkler Leakage, Explosion and 
Kindred lines of Insurance. 


The long, clean rec- 
ord of 93 years, 
combined with 
ample assets, is a 
guarantee for the 


future to Agents 
PHILADELPHIA and Policyholders, 


HIGH GRADE AGENTS THROUGHOUT THE UNITED STATES 
FIRE INSURANCE SECTION 


PENNSYLVANIA 
FIRE INSURANCE CO. 


E. G. RICHARDS, President 
INDEPENDENCE SQUARE 


BRANCH OFFICE: 36 WILLIAM ST., N. Y. 


WESTERN DEPT. INSURANCE EXCHANGE BLDG. 
Redfield & Batchelder, Gen’l Agts. CHICAGO 
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1876 as assistant manager of the New 
York department, and nine years later 
succeeded to the resident managership. 

During the ccurse of the years he has 
served upon many important insurance 
committees; las been president of the 
Factory Insurance’ Association; the 





HUGH R. LOUDON 


Newly Appointed United States Manager 
Liverpool & London & Globe 
New York City 


New York Board and of the National 
Board. In all matters affecting fire in- 
surance interests his counsel was 
sought and usually followed, his clear 
perception and unswerving integrity 
making safe his leadership. 

Mr. Eaton has not been well for some 
time past, and is understood to have long 
contemplated the resignation he has since 
presented. 

Loudon Already Arrived 


Mr. Loudon, upon whose _ stalwart 
shoulders the managerial toga has been 
placed, is not regarded as a “coming 
underwriter,” but as one who has already 
arrived. He has won his present enviable 
post and won it through sheer merit, for 





in every position he has filled since he 


began his career as an office boy for the 
Minneapolis Mutual Fire of Minneapolis, 
kack in 1885, he has made good, and 
earned the right to advancement. A na- 
tive of Scotland, where he was born in 
1872, Mr. Loudon has all the virtues 
of that sturdy race. 


Had Fine Field Experience 


Profiting by his experience with .the 
Minneapolis Mutual, Mr. Loudon in 1889 
aided in the organization of the Western 
Millers Mutual, later becoming a local 
manager and inspector for the two of 
Armstrong’s companies for an important 
Cistrict in the northwest. In 1891 he 
joined the Lancashire as a special agent, 
transferring to the Liverpool & London & 
Globe three years later, as its field man 
for Minnesota and the Dakotas. His next 
promotion was to the Missouri state 
agency for the company, and in 1902 toa 
like position in Minnesota. After seven 
years in the last named field. he was 
transferred to the western department at 
Chicago as deputy assistant manager, 
later becoming assistant manager. In 
1915 he was called to the department 
ollice in New York as chief aid to Man- 
ager Eaton, whom he now succeeds. 

A rapid though unostentatious worker, 
and exceedingly modest withal, Mr. Lou- 
don may be counted upon, not only to 
keep the Liverpool & London & Globe 
well to the fore among the fire under- 
writing institutions of this country, but 
is well equipped to grapple with the 
hard problems which it is anticipated 
will present themselves in the business 
in the near future. 


Mr. Kremer’s Record 


Deputy Manager Kremer, like Mr. Lou- 
don, belongs to the progressive school of 
fire underwriters. He was born into the 
business and simply had to follow it. 
His father was for years a general agent 
for the Liverpool & London & Globe, 
while an uncle, W. N. Kremer, will be 
recalled as a former president of the 
Great American Fire. 

Mr. Kremer was in the western Penn- 
sylvania field for the Liverpool & London 
& Globe, where he demonstrated his abil- 
ity to get business and properly handle 
it once secured, and soon earned promo- 
tion, being called to the New York de- 
partment as an agency superintendent 
some seven years ago. 


Great Company With Great Record 


One of the leading underwriting insti- 
tutions of the world, the Liverpool & 
London & Globe was organized in 1836, 
entering the United States twelve years 





later. Its home office assets approximate 
$75,000,000. 

At the beginning of 1918 its American 
assets were $15,827,349 and its net sur- 
plus $5,460,745. Both items have been 
very substantially increased as a result 
of its operation during the past twelve 
months. 

Writing fire, marine and inland, auto- 
mobile, property damage, tornado, 
sprinkler leakage, tourists baggage, hail, 
explosion and registered mail insurance, 
the Liverpool & London & Globe is a 
member of the variou®S organizations. It 
is “regular” in every respect and “stands 
four square to every wind that blows.” 

Department offices are maintained at 
New York, Chicago, New Orleans and 
San Francisco. 


New York Jurisdiction 


The New York branch has jurisdiction 
over the New England states, New York, 
New Jersey, Pennsylvania, Maryland, 
Delaware, District of Columbia, Virginia, 
West Virginia, North and South Carolina, 
Ohio, Indiana, Kentucky and Tennessee. 

The Star Fire, which is a subsidiary of 
the Liverpool & London & Globe, was 
formed in 1896 and, until July last, was 
known as the Liverpool & London & 
Globe of New York. Its present assets 
considerably exceed $1,000,000, with a net 
surplus of about half that sum. It is un- 
der the same management as is the 
parent organization. 


Incorporating in Illinois 


In Part II of this issue appears an 
article dealing with the incorporation of 
insurance companies in Illinois. Basing 
his action on an opinion of the attorney- 
general, the head of the division of in- 
surance has ruled that organization must 
be completed and the company ready to 
start writing business within two years 
from the granting of articles of incorpo- 
ration. 


Henden Chubb Resigns 


Henden Chubb, head of the prominent 
managerial and brokerage firm of Chubb 
& Son of New York City, has resigned 
as chairman of the United States War 
Risk Board, after serving in such capac- 
ity since 1914. The other members of 
the War Risk Board are William M. 
Davey, of Johnson & Higgins, and Wil- 
liam R. Hedge, of the Boston. 


Vice-President Henry E. Rees, of 
Aetna, is at Jacksonville, Fla., recuper- 
ating from his recent operation. He is 
visiting Special Agent George W. Mills. 











CHANGES IN THE FIELD 














READ GOES INTO LOCAL END 


State Agent of Sun in Illinois Becomes 
Associated With Marsh & 
McLennan in Chicago 


Rollin» I. Read of Chicago, state 
agent of the Sun in Illinois, has re- 
signed and will be associated with 
Marsh & McLennan’s office in Chi- 
cago. Mr. Read will go into business 
for himself and he already has a nice 
nucleus on which to build. He is one 
of the most prominent men in _ his 
state and is very active in the field or- 
ganization. He formerly had Missouri 
as well as Illinois, and enjoys a wide 
acquaintance in both states. Mr. Read 
is a business getter and has done ef- 
fective work in the field. 





Walter F. Knott 


Walter F. Knott of Chicago, who has 
been associated with the agency of 
the Meeker-Magner Company of Chi- 
cago, has been appointed special agent 
of the Marquette National Fire in Chi- 
cago in the east. Mr. Knott is an 
old-time fire field man who has had 
valuable experience. 


E. A. Flickner 


E. A. Flickner, state agent of the 
Republic Fire of Pittsburgh in Ohio, 
will after Jan. 1 also represent in a 
similar capacity the Pittsburgh Fire 
and Western of Pittsburgh. 





Ernest L. Maltby 


Ernest L. Maltby, who has been in 
the radio school at Camp Funston in 
Kansas is returning to the Rocky 
Mountain field, taking his old position 
as special agent of the Great American. 


Walter R. Hunter 


_Walter R. Hunter of Chicago, an en- 
gineer connected with Marsh & Mc- 
Lennan’s office, has been appointed 


‘special agent of the Royal Exchange in 








Wanted—First class examiner. 


One with field experience and 


familiar with Michigan preferred. Re- 


plies will be held confidential. Address 
81-T, care The National Underwriter. 





FIELD POSITION WANTED 


Beginning Jan. 1, I desire a Special 
Agency position in Iowa territory. [am 
very familiar with the territory, and have an 
extensive agency acquaintance both with Farm 
and City field work. Would appreciate corre- 
spondence. References furnished. ddress 


80S, care The National Underwriter. 





WANTED—Fire Insurance inspec- 
tor and solicitor, sawmill opera- 
tions, southern and eastern fields. 
Address—state age, experience and 
references—83-V, care The National 
Underwriter. 








Wanted—High Grade Man 
Not over 35, as office manager. Capa- 
ble handling road men—systematizing 
and producing through mail. Good 
schooling necessary. Excellent opportunity to de- 


velop handsome salary. State experience. Confi- 
dential. Address 82-U, care National Underwriter. 














The Girard F. & M. 


Cash Capital $500,000 


EASTERN DEPARTMENT 
D. H. DUNHAM, V.-PRES., 
JOHN KAY, TREASURER 
A. H. HASSINGER, SEC’Y 
NEWARK, NEW JERSEY 


ORGANIZED 1853 


‘company. Of Philadelphia 


JANUARY 1, 1918 


Surplus to Policyholders, 


Home OFFICE 
H. M. GRATZ, PRES. 
E. J. THOMASON, SEC’Y 
PHILADELPHIA, 
PEN 


Net Surplus $452,411.23 
$952,411.23 


WESTERN DEPARTMENT 
NEAL BASSETT, V.-PRES. AND MGR. 


W. T. BASSETT, ASS’T MGR. 
A. CHICAGO, ILL. 





Cash Capital $1,250,000 


EASTERN DEPARTMENT 
D. H. DUNHAM, PRESIDENT 
JOHN KAY, VICE-PRES. 
A. H. HASSINGER, SECRETARY 
NEWARK, NEW JERSEY 


FIREMEN’S !SSURANCE OF NEWARK 


JANUARY 1, 1918 


Surplus to Policyholders, $3,634,971.20 


Net Suplus $2,384,971.20 


WESTERN DEPARTMENT 
NEAL BASSETT, V.-PRES. AND MGR. 


W. T. BASSETT, ASS’'T MANAGER t 
CHICAGO, ILLINOIS 





Incorporated 1833 


British America Assurance Co. 


HEAD OFFICE - TORONTO, CANADA 
(FIRE AND INLAND MARINE INSURANCE) 


United States Branch, Ist January, 1918 


MEER oaverccs cs acacneceneneeessnw usenet PEGaENS Hiialvae 
MPMUILIIOS occ sicscaisiccee secs auniceaweces aaeeesiesnees 
MEETS - Geearceicsic aaieeaisielsnenalaes aumnmad sistemas aie 


Total losses paid in United States from 1874 to 1917, inclusive, $25,298,472.00 
W. B. MEIKLE, President and General Manager. 


ete eeeeeces ee eeeecceees 


‘ 


ccccescccceee see oG2pl92,173.14 . 
ceccecccceeeseces 1,419,245.79 























GEO. A. MOWRY 
President 


W. A. GORDON 
Secretary 


WM. WALSH 
Ass’t Secretary 





Twin City Fire Ins. Co. 


MINNEAPOLIS 
Capital $500,000 





PAUL TURNER, President 


Detroit National Fire Fusurance Co. 


DETROIT M. O. ROWLAND, Secretary 





Join the forces of a live, active, 
sive, yet operating along sound lines. 


owing, strongly backed western company, progres- 
Licensed in New York, New Jersey, Connec- 
ticut, Massachusetts, Maryland, Indiana, Pennsylvania, Vj,ginia, Minnesota, 
Michigan, Rhode Island, Iowa, Illinois, Colorado and California. 





MANAGED BY MEN WHO ARE IN CLOSE TOUCH WITH THE FIELD 











L. S. MacEnaney 





SF scaagaae 
IMmranaroturss, lp RaNay 
MacENANEY & McGINETY, Managers and Attorneys in Fact 





ONAL, 
I) ©} \ \ , ‘ S Chartered to write 


John W. McGinety 


ASSETS, $135,971.58 





all classes of high grade excess 
lines, including Ocean and Inland 
Marine insurance. 
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Minnesota and South Dakota, with 
headquarters at Minneapolis. He was 
formerly chief clerk in the office of the 
Wisconsin Inspection Bureau and at 
one time was branch manager at Eau 
Claire, Wis. He is regarded as a high 
grade man in every way. 


John G. McHale 


John G. McHale, who was formerly 
in the local office of the Queen in St. 
Louis and was special agent for St. 
Louis county, has returned from mili- 
tary service, where he was second lieu- 
tenant, and becomes special agent of 
the Queen in Missouri outside of St. 
Louis. He will assist State Agent Earl 
W. Thomas. 








Kirk D. Potter 


Kirk D. Potter has resigned as spe- 
cial agent of the farm department of 
the Hartford in Illinois to go into 
another line of business. 





Henry A. Yates 


Henry A. Yates, who has been spe- 
cial agent of the Hartford in southern 
Illinois, has been appointed special 
agent of the company in Tennessee, 
with headquarters at Nashville, suc- 
ceeding O. P. Smith, deceased. 





Otto P. Koentopp 


Otto P. Koentopp, Fond du Lac, 
Wis., formerly state agent of the Royal 
Exchange, has become associated with 
F. E. Farley, Manitowoc, Wis., in gen- 
eral insurance, under the name of Far- 
ley-Koentopp Agency, effective Jan. 1, 
1919. The firm will make its headquar- 
ters in the offices of Mr. Farley in the 
Dempsey building, Manitowoc. 





Andrew J. Halversen 


Andrew J. Halversen, of Chicago, 
who is assisting E. W. Hosford in the 
fire department of the Aetna Life com- 
panies, under Manager George Tramel, 
has been appointed special agent of 
the Automobile to assist State Agent 
L. H. Kashner, in Missouri, Kansas, 
Nebraska and southern Illinois, with 
headquarters at St. Louis. 





Arthur Anderson 


Arthur Anderson has been honorably 
discharged from military service after 
being at Jefferson Barracks and takes 
his old position as special agent of the 
automobile department of the Fire- 
mans Fund, with headquarters in Chi- 
cago. 





Raymond T. Nelson 

Raymond T. Nelson, formerly spe- 
cial agent of the American Eagle in 
Illinois and more recently at the en- 
gineer officers’ training school at 
Camp Humphrey, has gone with the 
Cleveland Inspection Bureau. Mr. 
Nelson is the son of Andrew M. Nel- 
son, assistant western manager of the 
Commercial Union. He is a graduate 
of Northwestern University and has 
had a thorough insurance experience. 


Edmond Sharpe and C. F. Zelinder 


Edmond Sharpe, special agent of the 
Western Assurance of Toronto for Penn- 
Sylvania, has had added to his field 
Maryland and West Virginia. Charles 
F. Zelinder, special agent in Tennessee, 
has had added to his field the state of 
Virginia. 





PATRIOTIC 


ASSURANCE COMPANY, Limited 


A strong Agency Company under Sun Insurance Office backing and management. 
Good agency connections solicited where not now represented. 





ESTABLISHED 1824 
COVERAGES: Fire, Tornado, Explosion, War Cover, Sprinkler Leakage and Automobile Fire, 





Theft, Transportation, Tornado, Collision and Property Damage. 


UNITED STATES BRANCH 
NEW YORK 
J. J. GUILE, Manager 
A. M. THORBURN, Secretary 





WESTERN DEPARTMENT 
76 W. Monroe Street, CHICAGO 
P. T. KELSEY, Manager 
F. M. JONES, Asst. Manager 


PACIFIC COAST DEPARTMENT 
SAN FRANCISCO 
C. A. HENRY, 
General Agent 

















Greater Capacity for Local Agents 


Use our unlimited capacity and wide experience for placing additional business 
yond the capacity of admitted companies. 
Binding Contracts with Guaranteed Underwriters at Lloyds and British Companies maintaining 
United States Deposits. Immediate telegraphic binders given. 


MARSH & McLENNAN 


19 Cedar St. 1615 Colteenie St. am. Sansome St. i S. Fifth St. aes Ford Pore Bede. 
NEW YORK DENVE AN FRANCISCO MINNEAPOLIS 
23 Leadenhall oa 
LONDON 


314 Superior St. "7 St. John St. 
DULUTH MONTREAL 


“The Best there is in Insurance Service” 














FRED S. JAMES 


FRED. 


UNITED STATES MANAGERS 


S. JAMES & CO. 
GENERAL FIRE ASSURANCE Co. 


pe inca 123 WILLIAM STREET 
AGENCY SUPERINTENDENTS 
URBAINE FIRE INSURANCE CO., CARROLL Ek. DEWITT 


OF PARIS, FRANCE P. A. COSGROVE 
NEW YORK 


EAGLE & BRITISH DOMINIONS INS. CO., Ltp., 
OF LONDON, ENGLAND 


GEO. W. BLOSSOM WM. A. BLODGETT 


UNDERWRITING SERVICE THROUGHOUT THE UNITED STATES 








NORTHWESTERN FIRE AND MARINE | RELIABLE 


INSURANCE COMPANY FireInsuranceCo. 
MINNEAPOLIS, MINN. oO £ Dayton Ohio 
JANUARY ist, 1918 Moca 
Total Assets, $1,339,937 Capital, $400,000 aw so 
Net Surplus, $182,929 Cash Assets, - - - - = =  $1,091,990.00 


Net Surplus over capital and all liabilities, 687,535.00 














OFFICERS 
cD ISLS eer CL ee Ce eR TY Tee PPT Teme ore President 1 VEILER, Jr.'Pres. WM.F. KRAMER, Sec. 
JOHN’ F. GRIFFIN............-cccccccecccceccccs Vice-President and Manager seen DWARD J. WEIRD Spade neat See 
1 GAL A ee er ere errr reer ry rere Creer er Vice-President ; , : ‘ 
ee RUMI Rak oie ccciwantaseacaenesunnceuatunnaecasiacanas Vice-President 
WHELLIAM COLLINS 6a ccc ccccicccnncscceccsace Treasurer and Assistant Secretary 2 
anc co. asst caancansscaeiaaoes Assistant Secretary - Caledonian insurance 





Farm Examiner 
WANTED—By a large western 
department office, an experienced 
farm examiner. Address 84-W, 


care The National Underwriter. 


Co., of Scotland 














HOTEL WISCONSIN 
Big Hotel of Milwaukee 


HEADQUARTERS for INSURANCE MEN 
500 Rooms—400 with Bath] 
A.E.COPELAND, - Manager 














FOUNDED 1805 


Let Us Send You 
“BUSINESS-GETTING KNOWLEDGE” 


A sixteen-page booklet about our Dean Schedule Correspondence 
Course. 

The course comprises 20 lessons, 208 pages of instruction and diagrams, 
the assistance of a rating expert and one year’s subscription to Fire 
Protection. Sold at a reasonable cost. Hundreds of local and special 
agents have used it. 


“The Oldest Scottish Insurance Office” 


UNITED STATES HEAD OFFICE 


Caledonian Building, 
50-52 Pine Street, New York 


CHAS. H. POST, U. S. Mgr. 


R. C. CHRISTOPHER, Asst. U. S. Mgr. 
The National Underwriter Company 
403 Lincoln Inn Court S 


Cincinnati, Ohio 


Write us-today. 





a week is the cost of The 
National Underwriter by 
annual subscription. 
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MONROE IN NEW POST 
IS GENERAL AGENT OF UNION 


Vice-President of American Central 
Takes Charge of Underwriting for 
Marsh & McLennan 


D. E. Monroe, vice-president and 
secretary of the American Central of 
St. Louis, has resigned to become gen- 
eral agent of the Union Insurance So- 
ciety of China, with headquarters in 
the office of Marsh & McLennan of 
Chicago, United States managers of 
the fire branch. The Union of China 
has been doing a marine business on 
this side and is now opening its fire 
department... Mr. Monroe will be in 
charge of the underwriting. The com- 
pany will do an agency business 
throughout the country and will have 
the strong backing of Marsh & Mc- 
Lennan, in all sections. 


Mr. Monroe’s Career 


Mr. Monroe has rapidly forged to 
the front in the fire insurance field. 
About three ‘years ago he retired as 
Illinois state agent of the National of 
Hartford to become assistant secre- 
tary of the American Central. He 
made a fine record in the field, being 
regarded as one of the big business 
builders and a strong-agency man who 
was on his feet all the time. He was 
one of the few mer who thoroughly 
understood the Dean schedule and 
used it in a practical way in his_work. 
Mr. Monroe is one.of the hard work- 
ers in the business and goes to his 
task in a determined way. 

Vnion Is British Company 


The Union is British owned and British 
operated. It was established in 1835 and 
now has assets in excess of $24,000,000, 
with an annual premium income of about 
$12,000,000. It owns and operates aux- 
iliary companies, among them being the 
British Traders, which in itself has some- 
thing over $7,000,000 in assets. The com- 
pany will join the Western Union and 
other legislative organizations. The 
Union has already been admitted to New 
York and will file its papers in other 
states as rapidly as possible. Mr. Monroe 
will be given quarters in the Insurance 
Exchange at Chicago in proximity with 
Marsh & McLennan’s office. He will have 
the advantage of the extensive facilities 
of the Marsh & McLennan organization. 
The Union of China starts out, therefore, 
under very favorable auspices with one 
of the great firms of the country as 
United States manager and with one of 
the brilliant, alert and successful under- 
writers in charge of its work. 








Fire Losses in 1918 
Are Given 











The losses by fire in the United 
States and Canada for November show 
a total of $12,333,750. The following 
table gives a comparison of the losses 
for the last three years: 


1918 1917 1916 
Jan. . . $37,575,100 $36,431,770 $21,423,350 
Feb. 20,688,155 29,587,660 24,770,770 
March 20,213,080 17,523,000 38,680,250 
April 20,108,900 18,597,225 12,681,050 
May .... 20,045,000 24,968,800 15,973,500 
June . 24,890,600 15,513,270 12,247,500 
July .... 24,537,000 16,143,050 23,013,600 
Aug. .... 31,476,680 21,751,100 10,745,000 
Sept. ... 13,434,300 14,101,990 12,244,625 
Oct. ..... 75,472,300 26,384,450 17,701,375 
Nov. .... 12,333,750 20,198,025 19,898,450 
Dec. ....*25,000,000 26,360,300 22,063,325 





*Estimated. 


Will Probably Select New Orleans 


NEW YORK, Jan. 1.—While a full vote 
of the executive committee of the Na- 
tional Association of Insurance Agents 
has not yet been recorded, all indications 
point to New Orleans as the choice for 
the mid-winter conference. The date will 
be as already fixed, Feb. 20-21. 





GETS OUT NEW POLICY 
COVERS THE EXEMPTED ITEMS 


Explosion Conference Arranges for 
Riot and Civil Commotion Cov- 
erage—New Rates. Given 


NEW YORK CITY, Dec. 30.—The 
Explosion Conference has issued a 
new form of policy to cover riot, in- 
surrection and civil commotion, includ- 
ing strikes. It also covers explosion 
loss occasioned by any of these causes, 
but does not, unless specifically en- 
dorsed, cover explosion loss occurring 
from causes other than those men- 
tioned. This policy is devised to pro- 
vide protection. against hazards ex- 
cluded from the cover of the standard 
fire policy. Rates are based on annual 
term and are subject to usual short 
term cancellation. A policy shall be 
issued for no shorter time than 90 days. 
When not specifically changed or mod- 
ified, the rules relative to writing of 
explosion shall apply to the riot’ and 
civil commotion policy. In considera: 
tion of an extra premium the policy 
will cover the inherent hazard. The 
rate for inherent explosion hazard shall 
be the published explosion inherent 
hazard rate for the class of risk in- 
sured. The use and occupancy rate 
shall be double the 50 percent coinsur- 
ance property damage rate. The gen- 
eral class rates are as follows: 

* Ok Ok 


“Class A—37c rate applies to bridges, 
churches, dwellings, ferry ‘ terminals, 
fireproof grain tanks, hotels, ice manu- 
facturing and refrigerating, offices, 
stores, telephone exchanges, theaters, 
public and private warehouses (not con- 
nected with manufacturing plants), and 
other buildings, and (or) contents, oc- 
cupied for non-manufacturing purposes. 
When inherent hazard is assumed, add 
explosion I. H. charge of risk insured. 

* * 

“Class B—47c rate applies to cotton 
compresses excluding warehouses, dams, 
dry docks, glass workers, newspapers, 
piers, stock yards, vessels, and all man- 
ufacturing risks except those enumer- 
ated in Class ‘C’ and ‘D.’ Also to acetie, 
muriatic, nitric and sulphuric acid fac- 
tories where no considerable normal ex- 
rlosion hazard exists. When inherent 
hazard is assumed add explosion I. H. 
charge of risk insured. 

* x * 





“Class C—56c rate applies to builders’ 
risks, celluloid goods manufacturing, 
contractors’ movable apparatus, coal or 
ore bridges and dock hoisting apparatus, 
distilleries, feed mixing, flour mills, 
grain elevators, milling and grinding 
risks, garages (public) crude oil refiner- 
ies, oil distributing and oil pumping sta- 


Oo 

O 

O 

5 . 

: HE era of special lines is here. De- 
: velop big business via the “side line” 
0 route. Are you now using our full 
5 facilities for Automobile, Mail Package, 
4 Tourist Floater, Sprinkler Leakage, Ex- 
i. plosion and U. @ O. in developing your 
4 general Insurance business. 

; Great American 

0 Insurance Company 

oO 

: New Dork 

0 ‘Wentends Dept: Chicago 

5 


OooooooOoooOooOooOoOoOoOoOo00000000 oO oooooooOooooo0o0000o0d00g2b0u0 





TO HOLD CONFERENCE 
NEWSPAPER PEOPLE TO MEET 


Office and Field Staff Will Have an 
Educational Meeting in Chi- 


cago This Week 
eee 


The annual educational convention 
of the field and office staff of THE Na- 
TIONAL UNDERWRITER will be held in 
Chicago, Friday and Saturday. At the 
business sessions will be discussed 
questions relating to the larger service 
that can be rendered insurance inter- 
ests. Friday evening the annual dinner 
will be held. President E. Jay Wohl- 
gemuth of THe Nationat UNDERWRITER 
will-be in charge of the conference and 
Managing Editor C. M. Cartwright will 
preside at the dinner. The associated 
publications represented at the confer- 
ense, aside from THe NATIONAL UNDER- 
WRITER, will be Rough Notes, Fire Pro- 
tection, Casualty Review and the In- 
surance Salesman. 

Ralph E.. Richman, editor of Fire 
Protection, and former deputy fire 
marshal of Indiana, will give an ad- 
dress at the dinner. E. Jay Wohlge- 
muth will speak, as well as the special 
guest of honor, S. B. Komiko, the Jew- 
ish newspaper man, writer and insur- 
ance broker. Among the topics to be 
considered at the meeting are a larger 
editorial and news service, greater 
office efficiency, advertising, insurance 
supplies, the “Policyholders’ Digest,” 
personal service to insurance compa- 
nies and men, extending the subscrip- 
tion list, holding subscribers, and so on. 








tions, oil in tanks, tank cars, patent 
leather manufacturing and starch mills. 
When inherent hazard is assumed add 
explosion I. H. charge of the risk in- 
sured. 

% * * 

“Note—When certain buildings of 
plants of Class ‘B’ and ‘C’ are selected 
for cover, leaving the rest of the plant 
uncovered, these rates are to be doubled. 

“Class D—$1.19 rate applies to acetone, 
benzol, casing head gasolene, chemical 
plants (except those specified in Class 
‘B’), floaters, toulol, turpentine, under- 
ground mining, wood alcohol and other 
plants having a high explosive hazard. 
When inherent hazard is assumed add 
I. H. explosion hazard charge of risk 
insured.” ; 


United States Fire in Cuba 


Silveria Linares & Co., of Havana, 
have been given the Cuban general 
agency for the United States Fire of 
New York, which enters the island on 
the first of the new year. 
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ELLIOTT IS MANAGER 


———_— 


HE WILL LOCATE IN CHICAGO 





F. E. Spoerer Made Associate Man- 
ager of Connecticut’s Farm End— 
Ulimann Takes County 


Owing to the steadily increasing de- 
mands upon the time and energies of 
A. I. Ullmann, in directing the affairs 
of the Cook county department of the 
Phoenix of Hartford, Connecticut and 
Equitable at Chicago, as well as to the 
growing responsibilities, F. E. Spoerer 
has been obliged to assume in connec- 
tion with the Conecticut’s farm depart- 
ment in the west, it has been decided 
that the firm of Ullmann & Spoerer, 
who have been acting as district man- 
agers of the Cook county department, 
shall be dissolved. Beginning Jan. 1, 
1919, Mr. Ullmann will act as manager 
of the Cook county office of the three 
companies, to whose very important 
affairs all of his time will henceforward 
be given. Mr. Spoerer will devote his 
entire time to the farm department, in 
conjunction with Webb M. Elliott, who 
on that date will assume the position 
of manager, with Mr. Spoerer as as- 
sociate’ manager. 


Mr. Elliott’s Career 


Mr. Elliott, who is a resident of Des 
Moines, enjoys a large acquaintance 
throughout the west. He was formerly 
secretary of the State Insurance Com- 
pany of Des Moines, which company’s 
business was absorbed some years ago 
by the Phoenix of Hartford, since 
which time Mr. Elliott has acted as 
manager of the “State Insurance Com- 
pany Department” of the Phoenix at 
Des Moines, in which position he has 
achieved a marked degree of success. 
His brother, Ralph, has been his as- 
sistant and now succeeds him at Des 
Moines. Both are the sons of H. A. 
Elliott, president of the old State, prior 
to the merger. 





Do We Hear a Second 
to the Motion? 


| 


MILWAUKEE, Dec. 27.—To_ the 
Editor: After reading the “Prize 
Christmas Idylls” in the current issue 
of THe NATIONAL UNDERWRITER, I move 
you, sir, that the nominations be 
closed and that the selection of poet- 
laureate be submitted to arbitration. 
Doubtless those selections published 
are the best that can be done, and 
there is no telling what might happen 
if this contest is allowed to go on. 
Let us have peace. 


George R. Crosley, 


Special Agent Western and 
British America. 





Loss Information Service 


The actuarial bureau committee of the 
National Board has announced to mem- 
bers that it is prepared to commence 
a loss information service by a system 
of cards which will indicate number and 
date of fire loss, claims previously pre- 
sented by any individual or corporation 
and also as to whether there were any 
questionable circumstances. Its data 
upon which its curd information is based 
*were compiled from claim files of the 
bureau, containing approximately 2,500,- 
000 names, among which were found sev- 
eral thousand having three or more fires. 
The new loss information service will be 
started in January, and it is expected 
that about 25,000 cards with records of 
loss claims will be of sufficient value 
to members to be sent out during the 
first year of the service. The card system 
will be so arranged that no improper 
information will leak out which would 
injure improperly those named on the 
cards, and the facts set forth on the 
cards in such a manner that there can 
be no claims for liability for damage 








against those using the service. 
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MARINE POLICY FORM 


—_—_ 


MUCH PROGRESS BEEN MADE 





Need for Improvement Has Been Ap- 
parent but was Accentuated 
During War Period 





NEW YORK, Dec. 31.—Progress is 
being made in the preparation of a 
standard marine policy. The need for 
improvement in the present form of 
contract and the method of coverage, 
while long apparent, became  pro- 
nounced during the war period, when 
a vast volume of such business was 
written and usually under conditions 
which required haste and exceptional 
clarity of expression as to liability. 

If the proposed form be adopted, 
which is highly probable, the assured 
placing, say a $5,000,000 line on hull or 
cargo, instead of receiving a score or 
more of separate policies, each of 
which has to be critically scanned to 
see that no erroneous or conflicting 
conditions obtain, will be given by one 
contract clearly stating the conditions 
of coverage and endorsed by all com- 
panies, or their agents, assuming the 
line. Thus written and endorsed the 
policy would be sent the secretary of 
the National Board of Marine Under- 
writers for approval, following which 
it would be delivered to the assured, 
following generally the practice of 
London Lloyds. 

In the event of loss, adjustment 
should be prompt and _ satisfactory 
alike to insurer and insured and would 
obviate much of the irritation and de- 
lay now attending the transacting of 
this important branch of underwriting. 





West rn Department; 
Insurance Exchange, Chicago 
Head Office; 

100 Williams St., New York 
Pacific Department; : 
Enables its Agents to take advantage of progressive movements and new features in_ 343 Sansome St., San ve 
insurance. The Imperial writes Use and Occupancy, Sprinkler Leakage, Tornado, Profits, Rental and other special 
classes in addition to its regular Fire lines. This gives an Agent facilities to fully meet the requirements of his patrons. 








CASH CAPITAL $839,580.00 


CLEVELAND:NATIONAL 


Fire INSURANCE COMPANY 
CLEVELAND, OHIO 


APPLICATIONS FOR AGENCIES DESIRED 





M. S. MILBOURNE 
PRESIDENT 


O. T. BROWN 
SECY-TREAS. 


ASSETS 
$1,504,283.62 


SURPLUS TO 
POLICY HOLDERS 


$1,222,876.22 





Jj. H. MACFARLANE, 
VICE-PRESIDENT AND MANAGING UNDERWRITER 











F. H. Hawley, President W. E. Haines, Secretary 


70TH ANNUAL STATEMENT OF THE 
Ohio Farmers Insurance Co. 


LE ROY, OHIO 
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Forgive Us This Once 
We Will Sin no More 








Bigeye OHIO, Dec. 26.—To the 
Editor: The poetry you publish this 
week makes me weep and I am forced to 
line up and have a little say myself. It is 
awful, I know, but you had no right to 
start the trouble. Yours, 
George Diebold, 
State Agent National Union. 


The poetry in this week’s edition 
Is torture your readers will kill. 

It condemns to horrid contrition 
The writers of it, ’cept Cargill. 


The stuff of Monroe is an awful blow 
To those of us who are sensitive men. 
But that of Daniel is a rooster’s crow. 
Be charitable; he lives in a lion’s den. 


It’s in bad taste to publicly tell 
The virtues of those who pay us our 
pelf. 
There’s one that beats all others to 
and I represent That One myself. 
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To Elect a President 


MILWAUKEE, WIS., Jan. 1.—The elec- 
tion of a successor to the late William 
L. Jones as president of the Milwaukee 
Mechanics will form one of the principal 
pieces of business to be undertaken at 
the annual meeting of the company 
Jan. 20. Since the death of President 
Jones on Friday, Dec. 20, the duties of 
the office have been in charge of the 
other officers of the company, as during 
the period of his illness, which extended 
over a period of about three months. 

The officers of the company at this 
time are: Vice-president, Charles H. 
Yunker; second vice-president, G. W. 
Grossenbach; secretary, Oscar Griebling; 
assistant secretary, Emil Teich. 


Just which method—card index, 
loose-leaf, bound volume, or “Per- 
fected Underwriters System”—is best 
suited to the particular needs of the 
particular agent is easily decided upon 
after reading “Local Agency Book- 
keeping,” issued by the supply depart- 
ment of THe NAatTionaAL UNDERWRITER. 
Send for your copy. They are free. 











' JOHN G. SELL, President G. R. DETTE, Secretary J. D. C. MILLER, Treasurer 


Pittsburgh Fire Insurance Company 
OF PITTSBURGH, PA. 


HERRICK & AUERBACH, Managers Western Department 
Insurance Exchange, Chicago, IIl. 








REINSURANCE ONLY 


GLOBE NATIONAL FIRE INS. CO. 


SIOUX CITY, IOWA 


Paid Up Capital $1,000,000.00 
EDD G. DOERFLER, Secretary and Gen’! Mer. 











F.C. VAN DUSEN, President JOHN D. McMILLAN, Vice-President 


FIRE AND 


Minneapolis maxixe Insurance Company 


MINNEAPOLIS, MINNESOTA 


WALTER C. LEACH, Secy. 


This company will be glad to receive agency applications and will take up with union offices the question of its repre- 
sentation. 


The underwriters are former field men who had had long experience in agency operations. 


There are many striking features in the Minneapolis F. & M. which make it attractive. We can tell them to you, 











C.A. PALMER, President C. O. DAVIS, Vice-Pres. W. A. ELDRIDGE, Secy. 
S.D. ANDRUS, V.-Pres. & Man’g Underwriter. F.H.ALDRICH, Counsel H. R.VERNOR, Asst.Secy. 
L. K. HENNES; Treasurer 


THE INTER-STATE FIRE INSURANCE CO. 


OF DETROIT, MICHIGAN (Organized 1913) 


Capital full id $259,150.00 Assets $591,109.81 Surplus to policy holders $310,064.33 
“a ——— 406-412 DIME BANK BUILDING 


LOUIS NEWMARK & CO. 
“Adjusters for the Assured” 


510 Insurance Exchange 


Telephone 


175 West 
Wabash 2508 CHICAGO Jackson Blvd. 
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AS SEEN FROM CHICAGO 








NEW U. & O. FORMS 


Forms embodying the new use and 
occupancy rules will soon be out, in- 
asmuch as the rules have been ap- 
proved by both the Western Union 
and Western Insurance Bureau. Here- 
after the valued form of coverage will 
not be used except on low.rate sprink- 
lered risks. These rules do not apply 
to Chicago, but they do to other ‘“ex- 
cepted cities” in the west. No cover- 
age is given for finished stock. In 
case of loss of raw stock the time in- 
demnity is fixed as the period it would 
have been required to have finished up 
the raw stock on hand at the time of 
the fire. The rating bureaus will push 
the rating of use and occupancy risks 
under the new schedule. 

ee 
CHICAGO LOSSES 


Chicago losses in 1918 were lighter 
than usual, they being estimated at 
$5,000,000. The 1917 losses were 
$5,360,000. The Chicago premium in- 
come is about $12,600,000. Outside the 
city limits the premium income is 
$900,000 in the county. 

* * * 
SCHOOL HOUSE LOSSES 





school house and even its more preten- 
tious structure in villages? Insurance 
companies have been going over their | 
school house records and find that 
school houses in all but the largest 
cities have been very unprofitable. 
Some companies find school houses | 
even in the larger cities on the wrong | 
side of the books, but as a general rule 
money has been made on them. One 
of the company officials, in comment- 
ing on school losses, said the other 
day that in his opinion all schools are 


: : | 
What is the matter with the country | 
| 
| 
| 


dangerous that do not employ a janitor 
who gives all of his time to the house. 
Most country schools do not have any 
janitor. The teacher or some pupil 
attends to the fire. The firing is done 
at irregular periods. The fire is banked 
up at night and the stove door left 
open. In most of the villages the jani- 
tor has other jobs. He fires up strong 
and then leaves the building. There is 
probably overheating or some other 
cause that could have been attended 
to if the janitor had been in the build- 
ing. Many of the ventilating systems in 
schools are more or less fire breeders. 

City schools, where janitors are giv- 
ing all of their attention to the build- 
ings, have better records to show. 
Even here, however, school houses are 
not by any means regarded as pre- 
ferred business. Parochial schools have 
been much more profitable because 
they are more closely watched. This 
official thinks the lack of regular jani- 
tor service is the cause for many of 
the school house losses. 

* * & 
EARLY BACK TO CIVIL LIFE 


Francis Early, son of Frank A. Early, 
the Chicago insurance man, has re- 
turned from the service. Mr. Early 
was formerly connected with the Un- 
derwriter Laboratories. He was _ lo- 











cated at Cleveland during the war, in 
charge of the technical division of the 
United States Shipping Board. In this 
work he was looking after getting the 
lake boats rejuvenated and repaired, 
cut in two, taken through the Welland 
Canal, and gotten together again at 
Montreal. These boats had to be put 
in condition for ocean service. Fur- 
thermore, Mr. Early had charge of the 
recruiting work for crews on these 
mercantile vessels that came out of the 
lakes. He is a young man of fine tech- 
nical ability and may return to some 
line of insurance. 
*x* * * 
CHRISTMAS PARTY 


The annual Christmas party of the 
Illinois Pond of the Blue Goose 
brought out an attendance. of 130. It 
was held Saturday evening at the Hotel 
La Salle, Chicago, Ill., and following 
the dinner there was dancing till mid- 
night. Most Loyal Gander A. R. Mon- 
roe spoke a few words of welcome, 
but there was no program. Miss 
Mabel Hammond of the entertainment 
committee presented all of the ladies 
with a small gold pencil of hand bag 
size. The arrangements were made by 
the committee, of which W. E. Mc- 
Cullough, agency superintendent of 
the Queen, is chairman, and the officers 
of the pond. The success of the func- 
tion shows that the Blue Goose spirit 
is neither dead nor sleeping. Mr. Mon- 
roe is conducting the affairs of the 
pond along right lines and his Christ- 
mas party goes down in the annals as 
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THE LIVERPOOL & LONDON & GLOBE 


Insurance Company Limited 


dollar representing UNITED STATES INVEST- 
MENTS, which are held in trust for sole protection 
of American policy holders and subject to strict 
supervision of State Insurance Department. 


WESTERN DEPARTMENT, 1144 Insurance Exchange, CHICAGO 
CINCINNATI, DEPT.., 401 Fourth Nat. Bank Bldg., CINCINNATI, OHIO 


assets are $16,153,068.57, every 











18 years in this field —Dixit et Fecit— 


Off ce with Joseph C. Knight & Co. 
Room 1568 Ins. Exchange, CHICAGO, ILL. Phone Wabash 3033 





e in Chicago, Cook County and the Greater Metropolitan District. 
nspections {This inspectorate very properly gauges the expectancy of_ fire 
risks and intelligently anticipates events before they occur. JThe 

undersigned sells this talent to companies, a 
business public, herewith tendering counsel to all State Insurance Officials, Legislative and 
Municipal Committees and all those who formulate insurance laws designed for the public weal. 
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FIRE MARINE 
TORNADO WIND STORM 
RENTS LIGHTNING 
PROFITS EXPLOSION 
HULLS COMMISSIONS 
CARGOES AUTOMOBILES 
FLOATERS LEASEHOLD 











= —THE AUTOMOBILE=> 
INSURANCE COMPANY 


OF HARTFORD, CONN. 
MORGAN G. BULKELEY, President 


CASH CAPITAL 


000.00 


ASSETS 


938.81 


LIABILITIES, EXCEPT CAPITAL 


5345.45 


SURPLUS TO POLICYHOLDERS 
$4,180, 


LINES WRITTEN 


REGISTERED MAIL 





Affiliated with 


fETNA LIFE INSURANCE CO. 
LETNA CASUALTY & SURETY CO 


one of the best in the history of the 
organization. 
* ok * 


John C. Pitcher, well known broker 
who has been connected with the Chi- 
cago office of the Ocean Accident, has 
gone with the Rollins-Burdick-Hunter 
Company in a as a partner. 

* 


Roy S. Bartlett, an examiner in the 
western department of the National of 
Hartford and formerly Iowa _ special 
agent of the company, died last week of 
influenza. 

* - * 

The Pioneer Fire of Chicago has taken 
up the agency of the Central Underwrit- 
ing Agency, of which M. Fugit is 
manager. The Central Underwriting 
Agency has been writing excess lines 
for the Pioneer. In the future this de- 
partment will be handled from the home 
office under the supervision of James T. 
Harrop, managing underwriter. 


The home office of the Millers National 
presented all employes with a bonus of 
10 percent of their salary for the year 
1918. The minimum amount given to 
any one employe was $20, which applied 
to one or two new workers, and the 
maximum $500 “ 

Ezra J. Warner of Sprague, Warner & 
Co., of Chicago, has been appointed a 
local director of the Liverpool & London 
& Globe in the western department. He 
succeeds A. C, Bartlett, of Hibbard, Spen- 
cer, Bartlett & Co., who has retired from 
business life. Mr. Warner’s father, the 
late Ezra J. Warner, was chairman of 
the Liverpool & London & Globe local 
board for a number of years. 

* * * 

A. C. Mack, managing underwriter of 
the Great Lakes Fire of Chicago, states 
that 75 percent of the company’s increase 
in capital stock has been sold and when 
the remainder is placed the company will 
have a capital of $200,000 and a surplus 
of $150,000. It is expected that the en- 
tire issue will be sold by Feb. 1, at which 
time the company will apply for admis- 
sion to New York. The company has had 
an excellent year. 

2 * * 

Junius M. Clark, of the Michigan F. & 
M.; Raymond Waldron, of the Rochester 
department, and S. T. Johnson, of the 
Rochester department, have moved their 
offices from 1050 Insurance Exchange to 
946 Insurance Exchange. 
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DANGER FROM THE FIREMEN 





Another Detroit Loss Shows Effect of 
Turning Off Sprinklers Before 
Fire Is Out 





DETROIT, MICH., Dec. 31.—De- 
troit furnishes another illustration of 
fire department exposure to sprinklered 
risks, that is, sprinklers being shut off 
before the fire is extinguished. About 
7 p. m., Dec. 22, the fire department 
responded to an alarm turned in by 
the C. R. Wilson Body Company’s en- 
gineer. The first company responded 
promptly, coupling to the Siamese 
connection, augmenting the sprinkler 
water supplies, this advantage being 
soon offset by a department chief’s or- 
der to shut off the sprinklers. The un- 
extinguished fire communicated to the 
floor above, increasing the fire area and 
coupled with the promiscuous use of 
several hose streams, transposed a 
nominal into a material fire loss. 


Worth of Sprinklers 


Men versed in the value and function 
of automatic sprinklers can well re- 
double their efforts to awaken public fire- 
men to the real worth of the automatic 
sprinkler as a fire extinguishing agent. 

The quick return of the system to 
service after the fire furnishes the one 
bright hope that some progress is being 
made in Michigan. An insurance inspec- 
tor, responding to the alarm of fire, aided 
by a foreman and helper from a sprinkler 
company, accomplished the feat before 
Caylight. The advocates of the coopera- 
tion of all interested in the restoration 
of impaired sprinkler equipments are to 
be congratulated upon the yeoman serv- 
ice rendered by the inspector from the 
Western Factory Insurance Association 
that carries the line and the employes 
of the Automatic Sprinkler Company 
for their work on an equipment installed 
by a competitor. 


JAMES C. JOHNSTON 
RETIRES ON COAST 


PHILADELPHIA, PA., Jan. 1.— 
James C. Johnston, manager of the Pa- 
cific Coast department of the Insur- 
ance Company of North America and 
of Allience, retires from active service 
Jan. 1, on account of failing health. 
Mr. Johnston had been with these 
companies many years and the direc- 
tors in recognition of his valuable serv- 
ices voted him a yearly honorarium. 
McClure Kelly, now assistant man- 
ager, will succeed Mr. Johnston and 
McKee Sherrard continues as assist- 
ant manager. 


Franklin to Increase Capital 


A special meeting of stockholders of 
the Franklin Fire of Philadelphia has 
been called for Feb. 27 to vote on the 
proposition of increasing the capital 
stock of the company from $500,000 to 
$1,000,000. The plan has already been 
approved by the capital issues commit- 
tee and if approved by the stockholders 
the new stock will be issued at 200 
percent, thus not only adding $500,000 to 
capital, but a like amount to surplus, 
and placing the Franklin among the 
larger class of companies. The present 
stockholders will be given the right to 
subscribe for new stock at 200 percent 
or at $50 per share. 


‘George North Taylor Bereaved 


Mrs. George North Taylor of Streator, 
Ill, wife of the prominent local agent 
of that city, died Dec. 27 from pneumonia. 
Mr. Taylor is widely known in Illinois, 
having retired last September as presi- 
dent of the Illinois Association of Insur- 
ance Agents. Mr. and Mrs. Taylor were 
married Oct. 12, 1915. Aside from Mr. 
Taylor, a one-year-old son survives. Mr. 
Taylor is receiving the condolences of 
his many friends in the state. 


Fire protection conditions at Ports- 
mouth and Norfolk, Va., have been in- 
Spected by engineers of the Southeastern 
Underwriters Association, who report 





The Leading Fire Not Here for a Day 
Company of the World But for All Time 


Fire, Tornado Sprinkler Leakage, Automobiles 
INSURANCE COMPANY, Limited 


Assets in United States $16,475,925.47 


Invested in the highest grade of American Securities and held in trust for sole protection of 
American Policy Holders by United States Insurance Departments and United States Trustees. 


The Royal owns and occupies its own magnificent Office Buildings in 
the Cities of New York, Philadelphia, Chicago and San Francisco. 
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Automatic 


Extension Reel 


Puts safety responsibility 
squarely on the employee. 


GUSTAVUS REMAK, Jr., Pres. 
WAITE BLIVEN, Vice-Pres, 
H. W. STEPHENSON, Vics-Pres, 


JOHN J, P, RODGERS, Sec’y and Treas. 
SAM'L P, RODGERS, Asst. Sec’y 


CASH CAPITAL $1,000,000 
TOTAL ASSETS SURPLUS TO hp nyt HOLDERS 
$4,442,613.89 $1,236,2 
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JIFFY 
INSURANCE CO., LTD., OF YORK, ENGLAND PEN 
ESTABLISHED 1824 


Fire, Lightning, Sprinkler Leakage, Automobile, War and Explosion Insurance The word “Jiffy” de- 


FRANK & DuBOIS b eeierenanann ERNEST B. BOYD notes speed and action. 
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‘o. 52 Wall Street, New York 
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THE REISCH INDEMNITY COMPANY 


(A PARTNERSHIP) 


Send for descriptive 


matter. 
OF SPRINGFIELD, ILLINOIS JIFFY PEN CO. 
Resources Exceed $4,000,000 Dram-Shop Indemnity Dept. No. 2 
406 Pierce Street 
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HUGH R. LOUDON 

Hucu R. Loupon, who this week be- 
comes United States manager of the 
Liverroo, & Lonpon & GLope is truly a 
product of the west and is a man in 
whom western people take particular 
pride. His entire business life before 
he went to New York a few years ago 
to become assistant manager was spent 
in the west. For a long time he car- 
ried a grip and traveled in the field. 
Mr. Loupon was then deputy assistant 
manager and finally assistant manager 
of the western department. 

He is a man of fine native ability. 
He is one of the most progressive un- 
derwriters of the day, a man who has 
given profound thought to his business, 
is not afraid to take chances when he 
knows the chances are good, who is 
liberal in his policy and big in his out- 
look. Along with the development of 
his mental faculties he has not over- 
looked the necessity of building 
strongly the bodily machine. Hucu 
Loupon a few years ago leaped on his 
bicycle at Highland Park, IIL, rode 
to the Exmoor Golf Club every morn- 
ing when golf could be played and went 
around the course before breakfast. 
He was one of the crack players and 
kept himself in fine physical trim. 
Almost every noon he would eat a light 
lunch and spend the rest of the hour 
or so walking rapidly, returning to his 
desk alert in mind and body. He has 
great capacity for doing = 





WHEN COMPE TITION IS UNFAIR 

THE FEDERAL TRADE CoMMISSION is rec- 
ommending to congress the adoption 
of legislation whereby manufacturers 
of identified articles may enforce a cer- 
tain retail price. It says that manufac- 
turers should be permitted, under cer- 
tain circumstances, to compel all re- 
tailers to charge a certain price for the 
article as price cutting is under many 
circumstances unfair. 

It has been the old legal theory that 
price maintenance was 1m restraint of 
trade and unfair to retailers and the 
buying public. 

The FeperaL Trade Commission holds 
that price cutting is also in restraint of 
trade under certain conditions and is 
unfair to the retailers and general pub-§ 
lic, as well as to the manufacturers. 





The commission proposes that con- 


tracts between manufacturers and re- 
tailers, providing for the maintenance 
of retail prices, shall be made lawful 
where such contracts have the approval 
of some government agency either op- 
erating now or to be created. 
Insurance men conversant with the 
evils of unrestrained competition rec- 
ognize in this proposed bill the same 
fundamental principles that underlie 
those rate enforcement laws that are 
operating successfully in several states. 








EFFECT OF GALVANIZING 

THE proposed increase in the capital 
stock of the FranKiin [ire of Philadel- 
phia from $500,000 to $1,000,000 shows 
that since the Home of New York in- 
terests got control of this old corpora- 
tion it has been moving along in a very 
progressive way. The management of 
the Home is one of the strongest in 
this country. The Home itself has been 
built up to magnificent proportions. It 
is one of the great agency institutions 
of America. The Franxiin of Phila- 
delphia was in a moribund state when 
the Home took hold. It was immedi- 
ately galvanized, brought back to life 
and today is proving a valuable agency 
company. It shows what an up-and- 
coming management can do with an in- 
stitution. 





ORGANIZED EFFORT 


As a body, local agents have prob- 
ably not lived up to the opportunity af- 
forded them by the war. No one with 
the proper understanding of what has 
been done would accuse the local agent 
of being inactive in war activities or a 
slacker in any sense of the word. How- 
ever, the efforts of the local agents are 
not outstanding. As individuals they 
have done much, and will accomplish a 
great deal in the future Liberty loan 
campaigns, Red Cross drives and war 
work of a similar nature. 

But there has been a pronounced 
lack of unity, and little organized effort 
has been made. The local agents have 
been splendid individual workers, but 
as an organization have accomplished 
practically nothing. For instance, the 
local boards in the various cities have 
not, as such, engaged in war work. 
Yet, individual members of the board 
have achieved results, but this single 
handed work is not what is desired. 

As the second largest business in the 
country insurance should be made to 
stand out at this time as necessary and 
important. Any discussions of non- 
essentials should not include the in- 
surance business. It is time for the 
local agents to stop worrying over 
trifles, arguing and debating academic 
questions and quibbling over technicali- 
ties. Everything should be done by the 
local agents to demonstrate to the gov- 
ernment that the business of insurance 
is of the greatest importance and that 
the local agent who sells his commod- 
ity is a most essential cog in the ma- 
chinery. The agent who is not giving 
service must go, but those who re- 
main should not permit themselves to 
forget the value of organized effort and 
concerted action. he National asso- 
ciation, the state associations and the 
local boards are in existence for the 


purpose of accomplishing results as one 
body. The time has gone by for indi- 
vidual work. From now on the real 
results can be accomplished only where 
local agents act as a body. 

















PERSONAL SIDE OF THE BUSINESS 














Homer Dean Lininger, son of Assist- 
ant W. H. Lininger of the Springfield 
in the west, is home on a furlough, 
visiting his parents at Evanston, III. 
He has just graduated from the pay 
corps school at Princeton, N. J. He 
left Columbia University to enlist as a 
volunteer in the navy in May, 1917. He 
has gradually risen in the ranks and 
is now assistant paymaster, with the 
rank of ensign. During his vacation 
period Mr. Lininger for the last two 
years has been soliciting insurance for 
the Mutual Benefit Life and when his 
service has terminated in the navy he 
will probably resume active life insur- 
ance work, 

Dudley D. Thomas, liquidator of 
enemy alien insurance companies, is 
working steadily and successfully at 
the task assigned to him, in the prose- 
cution of which he is being cordially 
supported by the alien property custo- 
dian’s office and particularly by Will- 
iam C. Scheide, who is in immediate 
charge of insurance interests at Wash- 


ington. 
That delays have occurred in the 
liquidation thus far and may still be 


looked for in the future is the frank 
admission of those in charge of the 
work, but these, they maintain, are 
mainly unavoidable and the result of 
action by outside parties seeking to 
safeguard their interests through the 
observance of legal formalities, all of 
which consumes time. 

Again, claims come in from various 
parts of the world, and while the liqui- 
dator has only authority to deal with 
business originating in or losses oc- 
curring in the United States, explana- 
tion of this fact makes for delay and 
is responsible for much of the criticism 
heaped upon the alien property cus- 
todian’s office. 


George P. Porter has assumed his 
duties as state auditor and commis- 
sioner of insurance of Montana, suc- 
ceeding R. G. Poland. 

Secretary Oscar Griebling of the Mil- 
waukee Mechanics, who has been on a 
leave of absence for the last ten 
months, is expected to return to his 
desk at an early date. 


G. H. Worthington of the Commer- 
cial Union office at Chicago, czar of 
the Joys & Glooms, grand keeper of 
the golden seal, guardian of the bridge, 
sublime smoker of the Havana cigar, 
and lord in waiting to “Andy” Nel- 
son, has added a new handle to his 
titulary embellishments. He is now 
grandfather to Robert Worthington 
Bogle, weight 10% pounds, born in Oak 
Park on Christmas day. It was a gala 
time for Czar Gerrit. He did not fall 
down and break his leg nor lose his 
monthly stipend. Luck for once was 
with him. Long may the “old man” 
wave. On St. Patrick’s day Grand- 
father Extraordinary Thomas E. Gal- 
lagher will decorate him with the insig- 
nia of the Cook County Amalgamated 
Association of Concatenated and Con- 
glomerated Grandfathers. 


F. C. Powell, for several years con- 
nected with the Indiana Inspection Bu- 
reau at Indianapolis, but who some 
months ago went to Cleveland to make 
a new connection, died of pneumonia. 
He was stricken on Tuesday, death 
following within two days. He had 
manv friends who admired him for his 
sterling qualities. 


Frank Travis, the new insurance 
commissioner of Kansas, has already 
qualified for his job, although it doesn’t 
begin until Jan. 13. Travis is a lieu- 


tenant-colonel in command of an am- 
munition train and is now in France. 
It was believed that since the signing 
of the armistice he could be released 
and might return in time to be sworn 





in with the other state officials. Evi- 
dently this has been knocked out be- 
cause of the sending of the oaths of 
office. 

Travis went before a vice-consul of 
the United States in Paris and took 
the oath. It was made out in tripli- 
cate. One copy was sent direct to the 
secretary of state by Travis. One 
copy was sent through the consular 
offices and another copy was given to 
a returning friend who mailed it in 
New York. The three copies reached 
Topeka at almost the same time and 
all in one day. 


Robert A. Drum, son of Will I. Drum, 
of Topeka. Kans., state agent of the 
Great American, will soon“return from 
military service, he being first lieu- 
tenant in the 128th field artillery of 
the 35th division. Mr. Drum got in 
the thickest of the fight on the other 
side, being the senior lieutenant of his 
battery. Before he enlisted he was 
he agent of the Standard of Hart- 
ord. 


The western field men of the New 
York Underwriters presented Joseph 
W. Carter, at the head office, who is 
superintendent of the western depart- 
ment with a silver service the other 
day in commemoration of his com- 
pleting his 25th continuous year of 
service in his present position. . The 
following engrossed letter accom- 
panied the gift: 

“We, who are associated with you, 
cannot let pass the completion of your 
twenty-fifth year of service with the 
New York Underwriters Agency with- 
cut tendering you a token in recogni- 
tion thereof. 

“We congratulate you upon the at- 
tainment of a quarter century of un- 
broken loyalty to the general agents 
and assure you of the genuine satisfac- 
tion its observance affords. The western 
field men count it no small favor to have 
assisted in the accomplishment of the 
truly big things conceived by you. Your 
counsel and advice, of which you have 
given freely, have in a great measure 
been responsible for such success as has 
attended our efforts and we know that 
without them achievement would have 
been made the more difficult. 

“You have served the general agents 
ably, faithfully and with distinction. 
That you may so continue to do during 
the years to come, in the full enjoyment 
of health and happiness, is the sincere 
wish of those whose privilege it is to join 
in this testimonial of high personal re- 
gard and esteem. 

(Signed): “C. E. Monroe, Robert Mc- 
Hatton, George C. Mott, G. H. DeVries, 
D. P. Coffman, M. H. Grannatt, A. A. 
Knopp. E. S. Plummer, F. W. Edler, dP. 
Dux, Walter R. Fogg, W. M. Palmer, 
R. F. Howe, John P. Young, H. A. Mc- 
Martin, Charles Brough, E. D. Marr, E. 
J. Hicks, R. E. Momberger, Richard Crei- 
felds, Jr., John C. Jamieson, R. L. Tan- 
ner, E. B. Easton.” 

Mr. Carter is regarded as one of the 
competent men of the business, an 
underwriter by nature and training 
and is held in high esteem by all who 
know him. 


Quartermaster Sergeant Otto E. 
Scwartz of the United States Marines 
at Quantico, Va., and Sergeant Will- 
iam “A. Scanlon of the Officers’ Train- 
ing Corps at Camp Gordon, Va., have 
been spending the holidays in Chi- 
cago. Both are former members of 
the staff of THe NATIONAL UNDERWRITER 
and have made excellent records. 


SEND IT IN 


If you have a hag gg news, 
Send i 
Or a joke that. will amuse, 
Send it in. 
An incident that’s true, 
A bit of stuff that’s new, 
We want to hear from YOU— 
Send it in! 
—H. J. B., Chicago. 


It is a leak that ought to be minimized 
by co-operation, and probably best by mak- 
ing fire insurance cash on delivery, which 
would also “plug” other leaks—Now & 
Then. 
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WEST VIRGINIA CASE GIVEN 


Supreme Court of the State Hands 
Down Important Decision to 
Fire Insurance 


The West Virginia supreme court 
has rendered an interesting decision 
involving fire insurance. The case was 
Bond vs. National Fire. A _ petition 
for a rehearing has been filed. The 
syllabus reads: 


1. An agreement between the insured 
and a general soliciting agent of fire 
insurance companies, that the latter will 
keep the property of the former insured 
up to a certain percent of its value, and 
renew the same when necessary, will not 
avoid a policy procured by such agent 
without the knowledge of the insured. 
Such an undertaking on the part of a 
general insurance agent is not incom- 
patible with his duty to his principal. 

2. <A condition attached to and form- 
ing a part of a fire insurance policy, pro- 
viding that the insurer shall be liable 
for no greater proportion of any loss 
than the amount insured bears to 8&4 per- 
cent of the actual cash value of. the 
property covered by the policy at the 
time of the loss, “nor for more than the 
proportion which this policy bears to the 
total insurance thereon,” impliedly 
authorizes the insured to take other in- 
surance on the property, not exceeding 
in all 80 percent of its cash value, not- 
withstanding a printed condition in the 
policy avoiding it in the event other in- 
surance is taken without the insurer’s 


written consent added to or endorsed 
on the policy. 
3. <A fire insurance policy covering 


different classes of property, separately 
valued, containing a condition or war- 
ranty relating to one class of property 
only, and not affecting the risk as to 
another, is a divisible contract, and is 
not avoided in its entirety because of a 
breach of such condition or warranty, 
notwithstanding a_ stipulation in the 





policy that it shall become void in toto 
upon a breach by the insured of any one 
of its conditions. 

4. <A fire insurance policy covering a 
sawmill and machinery and manufac- 
tured lumber stacked on the millyard, 
separately valued, containing a condition 
avoiding the entire policy, if the insured 
shall cease to operate the mill for more 
than thirty consecutive days, is rendered 
void only so far as it affects the insur- 
ance on the mill, by failure to operate 
for a period longer than that specified, 
with the written consent of the insurer. 
5. A judgment rendered upon a de- 
murrer to evidence, where no motion was 
made in the court below to set aside the 
verdict, will not be reversed by this court 
for excessiveness of the jury's verdict. 


OHIO FARMERS AGENCY RALLY 


Annual Meeting of the Organization 
Will Be Held at Home Office 
Jan. 7-8 


The twenty-eighth annual meeting of 
the Ohio Farmers’ Agents Association 
will be held Jan. 7-8 at Le Roy, O. 


The following is the program: 


Tuesday 
7:00 p. m.—High school auditorium. 
program in charge of Ohio Farmers. 


Girls and band. Public invited. 

8:15 p. m.—For Ohio Farmers agents 
only. 

Welcome address, President F. H. Haw- 
ley. 

Response—B. M. 
agents’ association. 

Appointment of committees. 

Miscellaneous business. 

Wednesday, 9:00 a. m. 

Reading of minutes. 

Report of committees. 

Unfinished business. 

Address, W. H. Tomlinson, superinten- 
dent of insurance 6f Ohio. 

The officers of the agency association 
are: B. M. Hastings, president, Akron, 


Hastings, president 





Ohio; T. M. Lynn, vice-president, Zanes- 
Kirkpatrick, secretary- 


ville, Ohio; F. E. 
treasurer, Columbus, Ohio. 

Executive Committee Robert Hawley, 
Cleveland, Ohio; W. B. Green, Cam- 
bridge, Ohio; L. J. Zwerner, Marysville, 
Ohio. 

Resolution Committee—W. T. 
Columbus, Ohio; R. O. 
land, Ohio; R. M. 
Ohio. 





Eaton, 
McConnell, Ash- 
Fountain, 


Ohio Goes to Burnett 
The Capital of California has 
Ohio to the territory under the jurisdic- 
tion of the L. A. Burnett Company agency 
of Pittsburgh. The Capital will enter 


added 


committee 
| Charles ¢ 


Somerset, | 


some eastern states and the eastern de- | 


partment will be established under the 


management of the Burnett company. 


Interest in Local Conditions 


Recently the Cincinnati Enquirer has 
been running a series of articles by a 
special correspondent outlining business 
prospects in various Ohio communities. 
Some of the company executives who 
have seen one or more of the articles 
have asked that the entire series be sent 
to them. This is an indication of the 
interest in the home offices in business 
prospects and conditions in individual 
communities. Special articles of this kind 
will no doubt be welcomed in most home 
offices at this particular time. 


To Honor Returning Heroes 


The Cincinnati Insurance Society ex- 
pects to hold its January meeting at the 
regular set time, the third Wednesday 
evening of the month. This meeting will 
be a celebration in honor of the return 
from service in the army and navy of 
members of the society. Six members 
have already returned. They are Ralph 
Hukill, William Klappert, Eddie Biel, 
Roy Owens, Harry Skinner and Earl 
Horowitz. Each one of the returned men 
will be expected to talk for about five 
minutes, relating his experience. 


Elect New Committee Members 


The Cincinnati Underwriters Associa- 
tion will elect new members of its gov- 
erning committee at an election Jan. 9. 
The candidates are Leo Schottenfels, L. 


G. Dauner, Carl Kleve and Gorden E. 
Sennett. From this list two are to be 
elected. The retiring members of the 
are Lester J. Murphy and 
r Law. After the new members 
have been elected, the governing com- 
mittee will select officers of the associa- 
tion for 1919. 


Sandusky Agents Protest 


The Sandusky (Ohio) Local Agents As- 


sociation has been sending protests to 
| companies against the removal to Toledo 
|} ef the Sandusky Inspection Bureau office. 
| Sandusky agents say chars will be greatly 
| inconvenienced by the change and hope 
| that any contemplated action on removal 
of the office may not be carried into 
effect. 
Ohio Notes 

A. H. Sebelin, a sergeant with the 
United States army stationed at Bor- 





deaux, France, is sending Christmas 
greetings to his insurance friends in 
this country. In civil life he was man- 
ager of the insurance department for 
the Timendorfer Agency at Cleveland, 
Ohio. 


A. T. Butterfield, one of the 
connected with C. C. Rothier 
Cincinnati, died last week. Mr. Butter- 
field was with the Rothier agency for 
many years, but had not been active for 
the last decade. He was well Known 
among the older insurance men-of Cin- 
cinnati. 

The companies have succeeded in 
cleaning up the Frank F. Emerine agency 
at Fostoria, Ohio, and all except the 
National-Ben Franklin transferred to A. 
H. Yonker. The National-Ben Franklin 


partners 
& Co. at 


has J. H. Gill as its agent at Fostoria. 
The companies in the Emerine agency 
were the Millers National. Globe Fire, 
Wheeling Fire, Républic Fire, Dubuque, 
Pittsburgh Underwriters and the Na- 
tional-Ben Franklin. 

Keep your books on a businesslike 
basis by using the “Daily Balance 
Sheet.” It gives you complete infor- 


mation from day to day about the pro- 
cedure of your business, and saves 30 
percent of your bookkeeper’s time. A 


postal card to THe Nationa, UNDEr- 
WRITER, 1362 Insurance Exchange, Chi- 
cago, will bring complete information. 





Incorporated 1849 


THE WESTERN 


INSURANCE COMPANY 
OF PITTBURGH 


The Oldest Fire Insurance Company 
West of the Alleghany Mountains 


A. H. TRIMBLE, Prest. 


Capital $300,000 


The Superior Fire Insurance Co. 
PITTSBURGH 
Incorporated 1871 


Why not make room in your agency for aconservatively managed, 
medium-sized American Company whose indemnity, treatment of agents 
and assured, will bear inspection for nearly half a century? 


Surplus to Policy Holders $604,131.20 
Assets $1,750,616.04 


EDWARD HEER, Sec’y and Treas. 








WHEELING FIRE 
INSURANCE COMPANY 
OF WHEELING, W. VA. 
Organized in 1867 
Cash Capital $200,000 


Assets $623,570 Net Surplus $158,925 
WM. F. STIFEL, Pt 
F. —— oro TRAUCH, 


Sec sst. Secy. 
WM. ¥. se ss mien of Agencies 
KEELER 


714 Seeentams Se Cleveland, Ohio 
Special Agent for Ohio, Indiana and Penna. 
—, & Auerbach, ae 
Western Departmen 
Insurance Exchange Bidg., F Il. 


Cash Capital - 
$8, 509, 763.64 
5,223,031.71 


Assets 
Liabilities- - - 


National Kiberty || 


Insurance Gompany 
of Amevira. 


WCORPORATED UNDER THE LAWS OF THE STATE OF NEWYORK IN 1859, 
STATEMENT JANUARY tan 1918 





HEAD OFFICE : 62 WILLIAM ST., NEW YORK 


- $1,000,000.00 
Net Surplus - -  $1,986,731.93 
Surplus for Policy Holders 2,986,731.93 











Cincinnati Underwriters 
121 East 3rd St., CINCINNATI, O. 


Eureka F. & M. Ins. Co. 


Security Ins. Co. 
Organized 1864 


Organized 1881 





COMBINED STATEMENT 


Capital - - - $250,000.00 
Assets - 942,227.90 
Surplus rom Policy Holders 624,198.79 





F A, POTHIER. Prest. 
DAM BENUS, Sec 
F.C. BARTON, “Asst. Secy. 
R. B. HEATON, State Agt. 











89 FULTON STREET 


VULCAN INSURANCE CO. 


NEW YORK 


INCORPORATED 1911 





Total Admitted Assets - - 
Surplus to Policy Holders - 


STATEMENT DECEMBER 31, 


- - - ~ - - 


Net loss Paid since Organization - - - - - 


1917 

$507,968.00 
321,320.00 
375,213.00 








Correspondence solicited for lines on high-class mer- 
cantile and special hazards where not represented. 








ORIENT 


INSURANCE 
COMPANY 


of HARTFORD, CONN. 





A. G. McILWAINE, Jr. - 
HARTFORD, CONN. 


President 





CHARLES E. DOX, Manager 


WESTERN DEPARTMENT 


39 S. La Salle St., Chicago, Iil. 








SAM B. STOY, - - - - Manager 
SAN FRANCISCO 














The Concordia Fire 


Insurance Company 
of Milwaukee, Wis. 


Total Assets, 

Jan. 1, 1918 . . . $3,115,504.64 
Capital Stock .... 750,000.00 
Reserve ....... 1,664,365.49 
Surplus to Policy- 





holders ...... 1,106,374.34 
— Writing— 
Fire Tornado 


Sprinkler Leakage 


Rents Use and Occupancy 
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RESUME ORGANIZATION WORK 





Colfax Gibbs, Who Was with Hawkeye 
Securities Fire, Takes Up Pen- 
insular Fire Stock Sales 


Organization work on the Peninsu- 
lar Fire of Saginaw, Mich., will now 
be taken up in a more active way. 
Colfax Gibbs, who has been connected 
with the organization of the Hawkeye 
Securities Fire of Des Moines, will 
take charge of the sale of stock. The 
authorized capital is $100,000 and 
shares are selling at two for one. J. 
Floyd Irish, who is the moving spirit 
back of the company and will be its 
underwriter, has been laid up since 


last spring with injuries sustained 
when run over by an automobile 
truck. He is now about again. After 


the next Liberty loan has been floated 
the company will probably arrange to 
increase its capital beyond the orig- 
inal $100,000. 


BUSINESS IS SLOWING DOWN 





Reports From Upper Peninsula Say 
There Is a Letting Down Since 
War’s Close 


DETROIT, MICH., Dec. 30.—A 
leading special agent has just returned 
from the upper peninsula and reports 
business quiet in that part of Michigan. 
There is not that bustte and push wit- 
nessed before the armistice was de- 
clared, and the demand for labor is not 
so insistent. Still, there is insurance 
business to be had for the asking, 
backed by the proper presentation of 
the matter. 

People do not realize the wealth there 
is in the Upper Peninsula, he remarked, 
and where there is wealth there is busi- 
ness to be obtained. However, there is 
less quantity wealth there today than 
there was yesterday, for the mine oper- 
ators are all the time bringing this 
wealth to the surface and having it 
carted away. Still, as ore prices ad- 
vance, what remains can have a greater 
market value than before any ore is 
mined, 


Expensive Machinery Required 


It isn’t quite so easy to obtain ore from 
most of the mines as heretofore. More 


expensive machinery 1s needed, which 
means increased insurance, as well as in- 
creased risks. <A dollar isn’t as much 
thought of in the upper peninsula as in 
the lower. Why? Because it has less 
purchasing power, I suppose. At least it 
has less purchasing power in the matter 
of living expenses, and possibly, in some 
eases, of insurance. “Rates and risks” 
is a very proper alliteration. 

Looking the ground over 1 should say 
that insurance men with the Upper 
Peninsula of Michigan as their field of 
operation are going to be as prosperous, 
in 1919, as they deserve; that is, in pro- 
portion to their hustling abilities. And 
this applies to all kinds of insurance— 
fire, life, health and casualty generally. 





La Porte Agencies Merge 


The agencies of J. V. Dorland and 
David H. MaGill at LaPorte, Ind., have 
been combined as Dorland & MaGill. The 
new agency will have over 50 companies. 


Good Year in Wisconsin 


As was predicted by many Wisconsin 
field men after the six months period 
had been passed, the fire insurance ex- 
perience in the state during 1918 was 
slightly better than usual. In fact, dur- 
ing the first six months of the year the 
loss ratio for all companies reached a 
new low level. However, the figures be- 
gan to mount after the half year mark 
had been passed and there were two 
rather severe losses in Milwaukee. There 
were no important fires during the year 
in the northern half of the state where 
the lumber properties are located. 


Miller Stops at South Bend 


Secretary C. S. S. Miller of the Na- 
tional Association of Insurance Agents, 
who has been making a trip through Mis- 
souri, stopped at South Bend, Ind., on his 
way home and held a most successful 
meeting with the local agents there. A 
local organization has been established 
since the Cleveland convention of the 
National body. South Bend will prob- 
ably be the starting point for the In- 
diana membership campaign which will 
open in January. 


Wisconsin Notes 


Ronald Scott of South Milwaukee, who 
recently purchased the Krueck Agency, 
is dead. 

Neenah, Wis., has under consideration 
a plan of abolishing the present volun- 
teer fire department and substituting a 
paid force consisting of a chief and 





five men. 
A blaze originating in the kersey 
room of the Burlington Blanket Co., 





BAD MINNESOTA EXPERIENCE 





Forest Conflagration in Northern Sec- 
tion of State Put Figures on 
Wrong Side of Ledger 


MINNEAPOLIS, MINN., Dec. 31.— 
All companies operating in Minnesota 
will, when the figures are completed, 
show a high loss ratio for 1918, owing 
to the forest fire conflagration which 
occurred in October and caused an in- 
surance loss of over $10,000,000. Some 
companies which were rather heavily 
involved in this disaster will have a 
loss ratio of over 100 percent. The av- 
erage loss ratio for all stock compa- 
nies operating in the state, field men 
estimate, will be about 70 percent. For 
many years the average loss ratio in 
the state has been for all companies, 
stock and mutual, about 56 percent. 

A recent compilation of all fire in- 
surance companies, excluding the in- 
terinsurance exchanges, operating in 








Burlington, Wis., Dec. 23, was effectively 
quenched by the opening of the sprinkler 
heads and made it unnecessary even to 
turn in an alarm. 


The Fair Store, Fort Atkinson, Wis., 
was gutted by fire of unknown origin 
Dec. 21 at 1:15 a. m. The building is 
owned by C. O. Draves and the stock and 
fixtures by Chris Hanson. The combined 
damage is estimated at $25,000, with in- 
surance of about 60 percent. 

Judge Backus, of the Milwaukee muni- 
cipal court, sentenced Arthur Dallman to 
two years in the Green Bay reformatory. 
Young Dallman, who is 23 years of age, 
was charged with attempted arson in 
connection with a fire which occurred at 
688 Tenth avenue, Milwaukee, Dec. 5, 
the property being owned and occupied 
by David Cash. 

Milwaukee placed in service Dec. 24 a 
new intake tunnel into Lake Michigan 
at Linnwood avenue, constructed at a 
cost of more than $5,000,000. The new 
intake is located a mile and a half north 
of the former main tunnel and required 
more than three years to build. The en- 
tire water supply of the Milwaukee mu- 
nicipal water works and fire protection 
system henceforth will be derived from 
the new intake, the old one being kept 
intact as a reserve for emergency use. 





The damage suit brought by the Oscar 
Ruff Company against the Western Iowa 
Company for $66,183 for loss of stock 
when the Western Iowa building at Sioux 
City collapsed some months ago, result- 
ing in a disastrous fire, is on at Sioux 
City. 





Minnesota showed for a period of 20 
years an average loss ratio of 56 per- 
cent, an average loss ratio for St. Paul 
of 66 percent, Minneapolis 58 percent, 
Duluth 54 percent, and all other towns 
in the state 38 percent. Thus compa- 
nies which have a well developed 
agency plant in the state have been 
getting a very fair experience in the 
state as a whole where the business 
from the three largest cities has been 
carefully watched. 

Field men say that conditions in St. 
Paul are much improved. There has 
been quite a bit of new building of 
the better type during the past few 
‘years and, although the loss ratio is 
still excessive, it is much better than 
in former years. It is also claimed that 
the loss figures for Duluth seldom do 
justice to the city, as they include the 
lumber losses in the northern part of 
the state on business written from Du- 
luth, but the fires occur at the various 
lumber locations in northern Minne- 
sota. The loss ratio in Duluth has 
always been excessive in the winter 
time. The city is situated on a steep 
hill and the fire department has great 
difficulty in responding to fire alarms, 
owing to the topography of the city. 
Many risks are almost inaccessible to 
the fire department. 


Cady Is Now Adjuster 


N. W. Cady has returned to Aberdeen, 
Ss. D., from Fort Hancock, Ga. and 
opened an independent adjustment office. 
Mr. Cady before entering oflicers’ train- 
ing camp was for seven years employed 
by General Agents Milligan Brothers for 
the St. Paul Fire & Marine in Aberdeen 
territory, and has a broad acquaintance 
among insurance men in the Dakotas. 


The General Inspection Company of 
Minneapolis has taken the position that 
unless the city authorities at Brainerd, 
Minn., purchase a fire engine or steamer 
of 750 gallons capacity, throwing three 
streams which can be horse drawn or 
attached to the fire truck, the city will 
be rated as a class five instead of a class 
four and one-half city. 





Two hundred and eight pages of in- 
struction; an expert’s assistance; 20 
lessons; one year to complete course. 
Get all the other facts about Dean 
Schedule Correspondence Course by 
asking THe National UNDERWRITER to 
send you its 16-page booklet, “Busi- 
ness-Getting Knowledge.” 








THE 
GEORGE E. WOOD CO. 
84 WILLIAM ST. “ New Yor«K CITy 
GENERAL AGENTS 


Western Assurance Co. 


Toronto, Canada 





State of New Jersey and New York 
Suburban Territory 











WRITE HAIL 


INSURANCE 





Establish your connections now for 1919 with 


A. J. Shaw General Agency 


HAIL INSURANCE BUILDING, 


Five high class stock companies covering the states of 
Kansas, Oklahoma, Nebraska, Colorado, New 
Mexico and Wyoming. 


McPHERSON KANS. 











Many of our agents made from $1000 to $2000 in commissions in 45 days in 1918 








STHE 


CENTRAL STATES 


FIRE INSURANCE COMPANY 
OF WICHITA, KANSAS 
"HENRY C. WHALEN, President 


FIRE, TORNADO, HAIL 
AUTOMOBILE, and 
FARM RISKS 


A LIVE AGENCY COMPANY 














Rossia Insurance Co. 


REINSURANCE 


HARTFORD, ; ‘ 


CONNECTICUT 














LINES aAnp 
FLOATERS 


} Exceptional facilities for handling Surplus and_ difficult 
S UR Pp L U S lines and unusual forms of insurance in best American 
and Foreign companies and at Lloyds, London. 
RE-INSURANCE CONTRACTS DRAWN AND PLACED. 
YOUR BUSINESS SOLICITED; 


Insurance Exchange, 


PROMPT ATTENTION 


F. R. THOMPSON 
Chicago, Iil. 











«Sa 
of Watertown Ltt 


N. T. JULIAN, State Ag 


P. 
O. T. PRICE, State Agent, M 





STUART MORGAN, State Agent, Michigan, East Lansing 
CASHMAN & EVANS, General Agents, Colorado, Denver 
ent, Ohio and West Virginia, Columbus 
F. G. HERMAN, State Agent, Indiana and Kentucky, Indianapolis, Ind. 
P. WIPPELL, State Agent, Illinois and Wisconsin, P. O. Box 225, Chicago 
issouri, Kansas and Olahoma, Kansas City, Mo. 
E. S. FREEMAN, State Agent, Iowa, Nebraska and Minnesota, Omaha, Nebraska 


65th ANNUAL STATEMENT 
Capital - - - - =  $ 500,000.00 
Assets (to protect policy holders) - 5,574,008.60 
Net Surplus to policy holders - + 2,650,983.69 
Net Surplus to stockholders - + 1,900,983.69 





*c*S ECU 


This Comp 


Towa, Illinois, Wi 


JAMES W. BOLLINGER, Pres. 





Fire Insurance Company, of Davenport, Ia. 
CASH CAPITAL $200,000 


any has had 35 years of successful business experience, and is now doing business in 
isconsin, Ohio and Indiana. Itis ag to 
writing a general business, it accepts practically all classes of farm risks. 


We want agents in the above states, and would appreciate 
hearing from agents desiring to represent us. 


RIT Yx 


company for the agent, because in addit 


E. E. SOENKE, Secy. 








January 
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IN THE MISSOURI VALLEY 














SAYS PEOPLE BEING ROBBED 


Amazing Statements by Secretary of 
Iowa Manufacturers’ Association 
in Attack on Companies 


DES MOINES, IA., Jan. 1—Aston- 
ishing statements as to how the insur- 
ance companies are “robbing” Iowa 
were made by George A. Wrightman, 
secretary of the Iowa Manufacturers’ 
Association, in a speech to Sioux City 
manufacturers at Sioux City the other 
night. 

He asserted that since the antidis- 
crimination law has been repealed, fire 
rates have gone up 300 to 400 percent, 
until they now average $3.66 per $100 
of insurance, “whereas the 38-year av- 
erage in lowa is but $1.08 and Mis- 
souri’s average now is but 91 cents, 
with the same average.” 


He furthermore asserted that as the 
result of this, stock companies have had 
their insurance cut from $739,000,000 in 
Iowa to $215,000,000. The difference has 
gone out of the state to so-called non- 
admitted companies. 

“We expect to secure the repeal of 
the present law, which says that insur- 
ance written by nonadmitted companies 
is not ‘other insurance’ mentioned in the 
stock companies’ policies or that nonad- 
mitted companies have no standing in 
court,” said Secretary Wrightman. 

The 10 percent surtax was declared a 
“steal” by the speaker, who blamed Com- 
missioner Tuake for permitting it in 
Iowa, while commissioners in Kansas and 
Wisconsin prevented the companies from 
making'‘the charge. 

Mr. Wrightman’s statement that Iowa’s 
rates have advanced to $3.66 per $100 
of insurance on the average will be amaz- 
ing news to the fire insurance men of 
the state. 





MISSOURI CONDITIONS POOR 


Loss Ratio High in 1918 and Statutory 
Provisions Hamper Satisfactory 
Conduct of Business 





ST. LOUIS, MO., Dec. 31.—Compa- 
nies operating in Missouri report a 
very unfavorable experience in 1918. 
Conditions generally are reported by 
the field men as rather poor and some 
companies have withdrawn from a 
number of towns in the state, particu- 
larly in the southern part. One field 
man says that a company cannot prof- 
itably operate below the district of 
Cairo, Ill, on the east, and Poplar 
Bluff, Mo., on the west. 

One of the serious objections that 
the companies have to the manner in 
which the business is conducted in 
Missouri is the existence of the valued 
policy law. An example of its dangers 
was furnished in the burning of the 
Brady building in Kansas City, in Feb- 
ruary. This building was insured on 
the basis of $160,000, with an 80 per- 
cent coinsurance clause, or $128,000 in- 
surance actually carried. The building 
was completely destroyed by fire and 
has been appraised by three disinter- 
ested firms, the highest appraisal be- 
ing $72,000. Although the case is still 
in court, the terms of the valued policy 
law are such that it now appears that 
the companies will have to pay this 
loss, inequitable and unjust as it seems 
to be. 

In April the big loss in the west 
bottoms district of Kansas’ City oc- 
curred, partially destroying the Rid- 
nauer-Baker Wholesale Grocery Co., 
the Abernathy Furniture Co., and other 
valuable risks. The companies com- 
plain that Kansas City has no adequate 
fire alarm system, that there has been 
no general installation of fire alarm 
boxes and that the city is still relying 
On the old telephone system of turning 
in alarms. A few companies have with- 
drawn from Kansas City entirely. The 
losses in St. Louis have been rather 





numerous, although no large fires have 
occurred there. 

During the year there has been quite 
a bit of agitation over the operation of 
the coinsurance clause, but this situa- 
tion has now been straightened out and 
it is definitely ruled that the coinsurance 
clause does not apply to cities with a 
population smaller than 100,000 and even 
where it is permitted to be used it may 
be attached only upon written applica- 
tion from the assured. Although this de- 
cision is unfavorable to the agents in the 
smaller towns it appears to be final, and 
this question is thus definitely deter- 
mined. In the past it has been the cause 
of much trouble in the state. Although 
the losses have been above normal and 
the business from this standpoint has 
been unprofitable the chief objection 
voiced by the companies is the fact that 
the manner in which the peculiar laws 
demand that the business must be con- 
ducted in the state is wholly unsatisfac- 
tory to many company officials. Am- 
biguous laws are’on the books and many 
unreasonable demands are made by those 
in authority. There has been very little 
improvement in this condition during the 
recent years and some companies are 
now of the opinion that the only course 
left for them is to withdraw until a 
movement toward better conditions is 
made. 


MILLER MEETS MISSOURI MEN 


Secretary of the National Local Agents’ 
Association Made a Swing 
Around the State 


NEW YORK, Dec. 31.—National 
Secretary C. S. S. Miller of the National 
Association of Insurance Agents is back 
at his desk after a very interesting and 
successful tour throughout Missouri. 
Important and_ successful meetings 
were held at St. Louis, at which George 
D. Markham, vice-president of the Mis- 
souri association, presided; Hannibal, 
with State Secretary P. J. Heffernan in 
the chair; Moberly, Sedalia, Kansas 
City and St. Joseph. 

The main purpose of Secretary Miller’s 
trip was to discuss with the agents and 
prominent business men the proposed 
monopolistic Missouri workmen’s com- 
pensation law. Jan. 6 the Missouri legis- 
lature meets and this bill is one of the 
proposed measures which holds a menace 
for insurance. An extension of the com- 
pensation features, new in this kind of 
legislation, is that the bill contains no 
waiting period, hence will throw onto 
industry the cost of all minor accidents, 
which in the aggregate will swell largely 
the cost of production and be reflected 


in the price of every commodity manu- 


factured within the state. It has been 
Secretary Miller’s task to analyze the 
provisions of this bill and to present its 
effects upon industry, not only to the 
agents, but to the leading manufactur- 
ers and business men of Missouri, many 
of whom attended the meetings. 


Missouri Losses Heavy 


ST. LOUIS, MO., Dec. 24.—Missouri’s 
record for 1918 will not be good. There 
has been an enormous increase in pre- 
mium income in the state, but in spite 
of this the loss ratio on a trading basis 
will be high. On an earned basis it 
would show profits for very few, if any, 
companies. Losses during the latter part 
of the year have been unusually heavy. 





Returns to Kansas Bureau 


TOPEKA, KANS., Dec. 31.—J. H. John- 
son, inspector for the Kansas insur- 
ance department, will return to the 
Kansas inspection and fire prevention 
bureau with the opening of the new year. 
He has resigned as an inspector for the 
department. He was with the bureau for 
a good many years, and when the new 
state rating law went into effect he was 
made chief inspector for the department 
and was in charge of the fire rate in- 
vestigation last summer. 


Seek to Broaden Scope 


TOPEKA, KANS., Dec. 31.—Thne Kansas 
fire companies are planning a campaign 
before the legislature to remove the 





restrictions against their operations 
which the foreign fire companies oper- 
ating in the state now enjoy. A fire 
company organized in Kansas cannot 
write sprinkler leakage, use and occu- 
pancy and rent insurance, lines closely 
allied to the general fire business. But 
most of the companies organized in other 
states write the full line and when they 
come into Kansas the agents can handle 
all of the business on any piece of prop- 
erty, while a Kansas company can only 
write a part of the line. 

The Kansas fire companies are well or- 
ganized, and have asked the state insur- 
ance department to help secure an 
amendment to the laws relating to the 
organization of fire companies so that 
both foreign and state companies will 
have the same privileges. 


Results in Kansas Favorable 


Kansas field men say that the experi- 
ence in the Sunflower state in 1918 was 
somewhat beter than the past five or six 
years. There were no large fires to push 
the loss ratio up. While there were 
numerous losses involving large values 
in Kansas City, Mo., the figures for Kan- 
sas City, Kan., are very gratifying.. The 
only other cities in the state having a 
really important congested value district 
are Topeka, Wichita and Hutchinson and 
losses in these cities were below the 
average last year. The farm writing 
companies had a good year in Kansas 
and did a large volume of business, in 
spite of the fact that an acute dry spell 
just before harvest time seriously dam- 
aged the state’s corn crop. 

Kansas is rapidly becoming one of the 
important oil producing states, the prin- 
cipal oil properties being located in But- 
ler county, about 20 miles east of Wich- 
ita. The companies have been writing 
business on this class very freely and 
to date the losses have been of only 
minor importance. In making a compari- 
son field men say that for the past sev- 
eral years the companies have enjoyed 
good results on their Kansas business 
and it is observed that some companies 
which some years ago withdrew from 
the state for various reasons are gradu- 
ally reentering and establishing an 
agency plant. 





Missouri Federation Elects 


The Insurance Federation of Missouri 
held its meeting Dec. 27 and elected Wil- 
liam M. Byrne, of the Lawton-Byrne- 
Bruner Agency, St. Louis, president, and 
John L. Fisher, of the Employers Liabil- 
ity, secretary and treasurer, for the en- 
suing year. No change was made in the 
other officers. The federation embraces 
about 2,500 of the principal fire, life, 
casualty and surety agents in all parts 
of the state. 


Sentence Affirmed 


On Dec. 23 the Missouri supreme court 
affirmed the sentences of Julius R. 
Bersch, of the Bersch Insurance Agency, 
St. Louis; Harold Gilmore and Harry C. 
Imel, who were convicted of third-degree 
arson in St. Louis May 10, 1917. They 
were accused of burning the Gilmore- 
Bonfig Decorating Company’s store at 
4455 Olive street in July, 1915. Detectives 
called at the residence of Mr. Gilmore 
on the morning after his sentence had 
been affirmed and learned that he had 
committed suicide by gas in a vacant 
apartment across the ball from his own 
apartment. 
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San Antonio Firemen’s Pay 


DALLAS, TEX., Dec. 31.—Records com- 
piled from reports by various Texas cities 
show that in comparison, firemen of San 
Antonio receive less pay than firemen of 
other larger Texas and other cities, yet 
the annual appropriation made by San 
Antonio to cover the maintenance and 
other expenses of the fire department is 
larger. 

Recently the firemen of San Antonio 
petitioned the city commission for an in- 
crease in pay and shorter working hours. 
At present they are on duty 24 hours out 
of the 24. They have short shifts for 
meals. The petition was not granted. 
The firemen contemplate filing a second 
petition in the near future. At present 
the firemen below the rank of engineer 
receive only $85 a month. 





Changes in Texas Department 


AUSTIN, TEX., Dec. 31.—A number of 
changes in the state insurance adminis- 





tration have been made for the beginning 
of the year. R. L. Pollard has been 
transferred from the state fire commis- 
sion to state purchasing agent, and T. H. 
Scott, a man wholly without insurance 
experience, has been made to succeed 
him. S. W. Inglish, state fire marshal, 
remains a member of the commission. 
Mr. Inglish has held the position as state 
fire marshal for the last eight years. 





Texas Notes 


The Globe National Fire of Sioux City, 
Ia., has been admitted to Texas. 


It is known that Albyn H. Haynes will 
continue as chief clerk of the State Fire 
Insurance Commission of Texas. The 
change in personnel of the commission 
will not affect Mr. Haynes who has long 
held his present responsibdl. nosition and 
who, for a time, acted as a commissioner. 


Aubrey Riley of Austin, Tex., will take 
employment with the Oil Mill Inspection 
Bureau at Dallas on Jan. 1, under A. R. 
Andrews, general manager. Mr. Riley has 
just been discharged from the coast artil- 
lery, his last station having been Fort- 
ress Monroe. Previous to entering the 
army he was employed by the Texas 
State Fire Insurance Commission, of 
which Mr. Andrews was then a member. 

















TOBACCO MARKET IS OPENED 


Fire Insurance Men Find That Busi- 
ness Is God Despite the Holiday 
Season 


LOUISVILLE, KY.—The tobacco 
market has again opened after a short 
lay-off for the holidays, and this con- 
stitutes probably the best line handled 
by the underwriters just now, as there 
has been no activity in liquors this 
year. However, the coal fields are 
showing very little, as mines are tak- 
ing a good lay-off during a quiet spell. 
There is also very little activity in 
lumber, and grain isn’t as active as it 
should be. However, as a whole, busi- 
ness is very good with the majority of 
the underwriters of Kentucky and 
Tennessee. 

While some field men are complain- 
ing that collections are slow, and they 
are having trouble in getting cleaned 
up, others report that they will hit the 
new year with their accounts in the 
best shape ever. The companies are 
making a strong effort to get 1918 bal- 
ances cleaned up quickly so that they 
can make their annual reports at an 
early date. 

' * * x 

The Kentucky Fire Underwriters Asso- 
ciation will meet in Louisville Jan. 7, 
when a few matters dealing with the 
completion of the present organization 
will be threshed out. The question of 
whether individual field men or the com- 
panies shall hold membership in the or- 
ganization is one of the most important 


topics to be handled. 
* * * 


On Dec. 29 fire at Monticello, Ky., 
starting in a residence, destroyed two 
pieces of residence property and the Bap- 


tist church, the total ioss being esti- 
mated at $20,000, with practically no 
insurance. 

* ? * 


Loss estimated at $1,500,000 resulted 
from a fire at Bristol, Va.-Tenn., near 
Kingsport, Dec. 29, in which a consider- 
able portion of the business district was 
destroyed, including a large hardware 
store, department store, Kimble-Coch- 
rane building, Dominion National Bank 
and Bristol Gas & Electric Company’s 
plant. The city was left in darkness, 
and fighting the fire was further ham- 
pered by failure of the water supply. 
Quantities of explosives in the hardware 
store were partly responsible for the 
spread of the blaze. 

* ¢ @ 

James Gilbreath, prominent insurance 
man, and Alex Bryant, a merchant, both 
of Williamsburg, Ky., are reported in a 
dying condition, as the result of a fight 
following bad feeling for some time past. 
The men met in the postoffice. Bryant 
shot Gilbreath twice, but the latter fin- 
ally reached his knife, and proceeded to 
carve into Mr. Bryant. Both men fell to 
the floor weak from loss of blood. 


“No, my auto is not a self-starter—but 
it is a self-stopper all right.” 
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NEWS FROM EASTERN FIELD 





INTERESTED IN SUN POSITION 





Sub-Manager White Looks Over the 
Talent at Hartford and Finds 
Likely Timber 





HARTFORD, CONN., Dec. 31.— 
Local underwriters are interested in 
the visit to the city by F. White, sub- 
manager of the Sun, for the purpose 
of looking over timber suitable for 
the United States management of the 
London corporation. The names of 
three executives of local companies are 
mentioned as being under considera- 
tion and these gentlemen will likely be 
interviewed by Mr. White. All of the 
parties named are men in prime of life 
and have been trained in progressive 
schools. The declared future policy of 
the Sun in this country is to be one of 
aggression befitting a company of its 
age, standing and general reputation. 





PUTS CURB ON INCENDIARISM 





Bill Introduced in Massachusetts to 
Greatly Broaden Field of Fire 
Prevention Commissioner 





BOSTON, Dec. 30.—One of the 
most important bills submitted to the 
Massachusetts legislature for many 
years, from the insurance standpoint, 
was filed today by Alfred Davenport, of 
William L. Davenport & Son, and calls 
for the extension of the jurisdiction 
and powers of the fire prevention com- 
missioner of Massachusetts to permit 
of the investigation of the cause of 
every fire of suspicious origin in the 
entire commonwealth. 

Investigation of supposed incendiary 








fires and those of unknown origin have 
formerly been in the hands of some six 
members of the state police and their 
work has been more or less optional 
and, in the opinion of underwriters, not 
as productive of results as desired. 
During the past five years Massachu- 
setts has suffered a loss of $18,622,329 
from fires of an incendiary or unknown 
origin and in the same period only 418 
arrests have been made and but 233 
convictions secured for arson. Many 
fires of suspicious origin have received 
little attention from the state police 
department, according to underwriters, 
who have attempted unsuccessfully to 
stir up the department. 


To Meet This Month 


CONCORD, N. H., Dec. 30—The New 
Hampshire Agents Association will hold 
its annual meeting at Concord, N. H., 
Jan. 20. Commissioner Burton Mansfield 
of Connecticut will be the guest of honor 
and there will be representatives present 
from the National Association and other 
speakers. All special agents whose dis- 
tricts include New Hampshire are in- 
vited to be present. 





Action on Meinel & Wemple 


NEW YORK, Dec. 31.—Edward Meinel 
and W. J. Wemple, of Meinel & Wemple, 
managers in this country of the Sala- 
mandra, have been arrested on charge of 
violating the trading with the enemy act. 
They are charged with sending a cable- 





gram in October, 1917, to A. Clausen, at 
Copenhagen, which was contrary to the 


war regulations. They were held in $10,- 
000 bail. The federal court ordered that 
$115,013 held by the firm be turned over 
to the alien property custodian. Meinel 
& Wemple claim that these funds are 
not the property of H. Mutzenbecker, 
Jr., of Hamburg, Germany, agent of the 
Salamandra, until October, 1917, but be- 
long to the company. The court held 
that no evidence had been introduced to 
prove that Meinel & Wemple were unpa- 
triotic, but the alien property custodian 
decided that the funds were alien owned 
and the court was not willing to inter- 
fere with the decision during the war. 





Prepare for Membership Work 


NEW YORK, Dec. 31.—The state mem- 
bership campaign of the New York State 
Association of Insurance Agents is sched- 
ulead to begin Jan. 13 with a big meeting 
at Buffalo. A feature of the meeting will 
be a luncheon or dinner, to which the 
Buffalo Board will invite the Buffalo 
agents, and also those from the sur- 
rounding counties. During the campaign 
there will be big meetings at Rochester, 
Syracuse and other important towns. 


Eastern Notes 


G. M. McCoy, Jr., has formed a partner- 
ship with Arthur E. Kemp, at Boston, 
the firm to be known as Kemp & McCoy. 

Harry W. Gilman, who was 25 years 
actively associated with Francis H. Stev- 
ens in the handling of the North British 
& Mercantile business, has been admitted 
to partnership with Stevens, Brush & 
Co., Boston agents of the North British 
& Mercantile and the Pennsylvania. 

Davidge Warfield Patterson, Jr., aged 
24 and a graduate of Harvard in the 
class of 1916, a member of. Patterson, 
Wilde & Windeler, of Boston, and holder 
of the croix de guerre for gallantry in 
service, died this week at his home in 
Boston from influenza. 

An appeal to the Alien Property Cus- 
todian has been made by the Chase 





THE AUTO OWNER WANTS 


MID-WEST 





THE AGENT WANTS THE SAME KIND 


That’s another reason 


MUTUAL AUTOMOBILE INDEMNITY ASSOCIATION 
Wichita, Kansas. 


the kind of automobile insurance we write 
That’s one reason we write it the way we do. 


$2 J. B. HENDERSON, Secretary 
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Death of Clinton Folger 


SAN FRANCISCO, CAL., Dec. 23—In 
the death of Clinton Folger, former man- 
ager of the New Zealand, the insurance 
district has lost one of the most popular 
men in the business. Mr. Folger died 
at his home in Mill Valley following a 
general break down. He began his in- 
surance career with the New Zealand 
ever thirty-five years ago and worked his 
way up to the position of manager, suc- 
ceeding Mr. W. P. Thomas in 1903. In 
1917, owing to ill-health, he retired and 
since that time has been seen but little 
upon the street. He is universally mourned 
by a host of friends in the insurance 
and business world. 





Hawley Is Montana Deputy 


Bert L. Hawley of Butte, who is now 
in the army and is on his way home from 
France, has been appointed deputy insur- 
ance commissioner of Montana. 








Securities corporation, which resents 
the cancellation of the sale to it of the 
International of New York, and particu- 
larly the imputation that the purchase 
was made for undisclosed parties. Final 
briefs in the case have not yet been 
prepared, but these, it is expected, will 
shortly be filed. 


Wants Insurance Represented 


President Henry Evans has written 
Henry A. Wheeler, president of the Cham- 
ber of Commerce of the United States, 
suggesting that fire insurance be repre- 
sented on the committee of American 
business men who are to attend the peace 
conference in an advisory capacity. In- 
surance men hope that Mr. Evans’ sug- 
gestion will be carried out because 
proper protection will have much to do 
with the success of the world business 
policy of the United States. Insurance 
men see the desirability of cooperating 
with other lines of business in this im- 
portant committee work and _ there- 
fore underwriters hope that President 
Wheeler will recognize insurance in his 
appointment. 








TOTAL ASSETS - - 
A. C. CUMMINS, President 





Richland Mutual Insurance Company 
MANSFIELD, OHIO 
Incorporated 1850 


BUSINESS CONFINED TO OHIO 





$2,486,445.48 
R. SMITH, Secretary 











Home Office: Suite 804 Merchants Bank 





“‘ Fire Insurance as You Would Write It” 


The Merchants Fire Insurance Co. of Indiana 
oa ae Stock Company) > 
The Indiana Retail Merchants Mutual Fire Ins. Co. 
(A Mutual Company) 
Both Companies under same management in the same office, 





Ralph B. Snorne 





ANTHONY KLAASEN, Pres. 


GRAND RAPIDS MERCHANTS MUTUAL FIRE INSURANCE COMPANY 


325-28 HOUSEMAN BUILDING, GRAND RAPIDS, MICH. 
A Clean Company Opercting in Michigan Only 
WM. A. HAAN, Secy. 


PAUL HOEKSTRA, Treas. 








AMERICAN 








Agents Wanted in Ohio, Indiana and Illinois 
FIRE, TORNADO, AUTOMOBILE and MARINE 
J. W. McGINETY, Secretary. 


MUTUAL INSURANCE COMPANY 


Indiana Pythian Bldg., Indianapolis 























Indianapolis etary & Mgr. = a 
Business .aseventy THE MERCHANTS’ AND MANUFACTURERS’ MUTUAL 
confined Z os — Organized 1876 INSURANCE COMPANY Mansfield, Ohio 
to the Oa. We this Com- Total amount at risk, $5,400,588 Net cash surplus, $72,167.32 
° Total cash assets, $1 11,768,47 Contingent assets $205,391,13 
State of tite P nx shveng Writing a general eatinasbin ‘Aiuto fire canemaaeane 
Ohio tested a loss 





Daywton, O. 


S. N. FORD, President 


Annual dividends to policyholders 


G. W. DeYARMON, Secretary 














The Liberty Mutual 


45. R. JONES, Secretary and Manager 


HEALTH and ACCIDENT INSURANCE 
AUTOMOBILE INSURANCE 


Fire, Theft, Collision, Property Damage, Public Liability—Full Coverage 


Extra Low Rates to Rural and Small Town Auto Owners 


Insurance Company 
DAYTON, OHIO 








Elmer D. Webb, Pres. 


THE BUCKEYE UNION INSURANCE CO. 


Lima, Ohio 


Ira E. Wagner, Sec. 





Ohio’s Youngest Company Specializing on Automobiles 





for good agents in Ohio. 





The fact that we are youthful means we have openings 


Address Home Office. 








F. J. MARTIN, Pres. 


The Leading Mutual Fire Insurance Company on the Pacific Coast 


Northwestern Mutual 
Fire Association 


H. K. DENT, V. Pres. 
Chicago Representative, JAMES S. KEMPER, Lumber Exchange Building 6 


M. D. L. RHODES, Secy. 








MAIN OFFICES, CENTRAL BUILDING, SEATTLE, WASH. 





























“‘We are in receipt of your favor of December 6th, enclosing draft, 
Central Manufacturers Mutual Insurance Company, for $22,023.24. 
We wish to thank you for the promptness with which this check 
has come forward.’’—The Northern Lumber Co., Cloquet, Minn. 


MUTUAL INSURANCE IS 100% AMERICAN 
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E. M. TREAT COMMENTS 
ON BUSINESS FUTURE 


(CONTINUED FROM PAGE 1) 


to prepare intelligently for after-war 
conditions, something to avert serious 
harm to business, to lessen the loss and 
damage incident to a return to normal; 
indeed, to insure a safe return to normal. 


Factors of Safety 


Consider the factors of safety and the 
factors of danger, and then resolve it all 
into a composite which will be helpful. 

The factors of safety are, in part: 
Enrichment of a majority of the people 
by the war; stoppage of national waste; 
the Federal Reserve system; trade ac- 
ceptances; sounder accounting methods; 
prospective sales of goods to foreign 
countries; resumption of building opera- 
tions; savings irivested in government 
securities; greater demand for capital; 
shortening of credit terms. 

The principal factors of danger are: 
Cessation of war industries; a decline in 
prices; inability to dispose of goods at a 
profit which were bought at high prices; 
mercantile agency ratings based on “war- 
price” statements; pressing more goods 
upon merchants than they can pay for 
in the ordinary ‘course of business; dis- 
position to become more indulgent in 
credits and collections; burden of taxa- 
tion on industry; dislocation and unrest 
of labor; inability to promptly reduce 
expenses; failure to accumulate reserves 
for depreciation; lessening of borrowing 
power on declining assets; slowness in 
correcting extravagant habits; tempera- 
mental characteristics; and such hap- 
penings as constitute the ever revolving 
cycles of trade. 


Trade Conditions Not Stationary 


What, then, is the composite of the 
many elements that enter into trade con- 
ditions and from which we may derive 
benefits? 

It is commodity prices and commer- 
cial failures. They take an _ opposite 
course; that is, when prices and general 
business increase, failure liabilities de- 
crease, and when commodity prices and 
general business decrease, failures in- 
crease. Trade conditions do not remain 
stationary, but whether they are moving 


up or down, there is a point where they 
will turn abruptly. 


Prices and Failures 


The American Credit Indemnity re- 
guested Prof. Warren F. Hickernell of 
New York, to prepare and verify by all 
available data, a chart showing the 
course of commodity prices and commer- 
cial failures during the period beginning 
in 1860 and ending in 1918. 

The lesson is obvious and significant. 
The prices of commodities began to de- 
cline immediately after the termination 
of the Civil War and continued their 
downward course during a long period. 
Failures began to increase at the same 
time and continued to grow in number 
and liabilities until about 1875, and there- 
after to decrease and increase. 


Situation Today 


The situation today is different in 
many respects from that which followed 
the Civil War. Then America was 
stripped of goods, while European na- 
tions had upon their shelves accumulated 
stocks of merchandise awaiting a mar- 
ket. Today, the world is poor in goods 
and every nation will be compelled to 
devote its energies to the reconstruction 





of its normal industries. 

Imports into America will increase, and 
the tendency of all prices will be down- 
ward. We have become a creditor nation, 
and the interest upon the debt due us 
must be paid in commodities. And more- 
over, the restoration of some fifteen mil- 
lion workers to productive industry will 
necessarily result in greater production 
and a corresponding decline in prices. 
The effect of declining prices must be 
increased commercial failures. Men fail 
in business because they cannot get for 





their goods as much as they paid for 
them. 
Return to Normal 


Failures during the period of restora- 


tion, when prices are being readjusted 
from the abnormal to even the normal, 
will unquestionably increase and fall 


heavily in unexpected directions, but the 
return to normal can be made gradually 
and safely by a common sense and cour- 
ageous conduct on the part of merchants 
generaliy. This will be necessary, 
ever the assistance rendered by 
tional government or 
ward solving 


other sources 
post-war problems. 


together. 

According to the American experience 
table of mortality at ages 21 to 31, the 
number of. men dying per million in this 
ccuntry in a year would be a little more 
than 8,900. Letters from several actu- 
aries of life companies state that, in 
view of the excellent precautions taken 
in the camps and cantonments, the death 
rate among the soldiers, 
in the army, while in this country, will 
he materially less than the rate expected 
for civilians in general between the ages 
of 21 to 31. One actuary 
as to state that the estimate of several 
actuaries to the United States govern- 


y at this.8-10 wo ikely : , 
eee OE RRS THe -S Ee WEES Set Be | after the war that the failure waste will 


reduced one-half. 

According to the American experience 
table of failures, the yearly average 
number of merchants failing in this 
country is approximately 10,000 in each 
million. 

Safe Course Suggested 

This excessive rate of failures among 
merchants will be materially reduced, if 
the merchant will buy no more than his 
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TO WRITE HAIL AND CYCLONE, INSURANCE. 
TERRITORY OPEN IN ALL NORTHWEST STATES. 
TWENTY PER CENT COMMISSION. 


ST. PAUL MUTUAL HAIL & CYCLONE INS. CO. 
805-6 Pioneer Bldg., St. Paul, Minn. 
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goes so far | 


financial worth and prompt paying abil- 
ity justify and wilil sell no more than 


the resources and the prompt paying 
ability of the purchaser warrant. This 
would make him a prompt payer, a more 


careful and intelligent buyer and seller; 
he would keep better account of his stock 
and the purchasing power of his cus- 
tomers—it would strengthen the chain 
from producer to consumer. 


Reduce Business Mortality 


Think of a merchant rated by a mer- 
cantile agency in good or fair credit, 
having goods pressed upon him by sales- 
men from 10 to 100 separate concerns, 
and buying more than he really needs 
and can reasonably hope to pay for when 
paying time comes, and thereby going 
into debt all the way from double to 
ten times what his resources justify! 
And yet such was the custom, with the 
inevitable result. The proof of such folly 
is easily found in the bankruptcy sched- 
ules, showing the names of creditors 
and amounts owing, and in the settle- 
20, 30 and, in rare 
instances, 50 cents on the dollar. The 
human death rate is reduced through 
precautions, and the business mortality 
can and should be reduced by intelli- 
gent care in buying and selling. 

It is possible to so conduct business 


be greatly lessened from that which ob- 
tained prior to and just following the 
outbreak of the European war in August, 
1914. The war-time experiences of en- 
forced close buying and prompt paying 
contain valuable lessons for the future. 

There is everything in the present sit- 
uation to encourage and inspire mer- 
chants to prepare intelligently for future 
conditions, to take precautions against 
loss of every species, and thus avert 
serious harm to business. 

Buy wisely. Pay promptly. 
dently. Collect promptly. 


Sell pru- 


When there is a question you can’t 
answer, try the FORUM. Over 600 
legal, adjusting and other problems, 
taken from the actual experience of 
local agents answered by Guilford A. 
Deitch, and other authorities. In two 
volumes. Send for circular, or for the 
books “on approval.” THE NATIONAL 
UNDERWRITER. 
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Windstorm, Explosion and Theft 


Full Floater, Fire, Lightning, 








CELINA, OHIO 


E. J. BROOKHART, 
Secretary 


MARCH 3ist, WE HAD 14,987 MEMBERS AND $7,029,239 


INSURANCE IN FORCE 


Live Agents Wanted in Ohio and Indiana 


SCOTT RUTLEDGE, President 


THE WORLD. 
HOME OFFICE - - 


J. A. BENSON, Treasurer 





THE LARGEST AND LOWEST PRICED HAIL INSURANCE ASSOCIATION 
IN INSURES GROWING CROPS 


W. A. RUTLEDGE, Secretary 


DES MOINES, IOWA 








Forty years of Continuous Successful Service 
INCORPORATED 1876 


The Ohio Mutual Fire 


Insurance Co. 
SALEM, OHIO 


1898 Twenty Years of Service 1918 


Security Mutual 


Fire Insurance Company 
Chatfield, Minnesota 


An unsurpassed record for prompt ad- 
justment and payment of all honest 
losses. 

Admitted in the State of Minnesota, 
North Dakota, South Dakota and 








Dayton Mutual Fire 


DAYTON 
Insurance Co., “oto 


B. C. COLEMAN, Secy. 


Conservative and Careful 








E. J. Forney, Pres. J. M. Cook, Sec’y 
Incorporated 1873 
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Mansfield Mutual 
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OF MANSFIELD, OHIO 
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The Great American 


FIRE, THEFT, COLLISION, 


PUBLIC LIABILITY 
AND 
PROPERTY DAMAGE 


AND 
HEALTH and ACCIDENT 
INSURANCE 


Special low rates to small town auto owners 


BLACK, Pres. H. R. ENDLY, Sec’y 


It sells it at a reasonable price. 


its policyholder. 


FORT SCOTT 








Total Cash Assets, - $289,349.98 Rae Managemeut Insurance = “ore 
Net Cash Surplus, - 211,990.18 Insurance in force over $,17000,000 Total Assets 412,915.16 
ha Paid si ee 191,244.81 Premiums in force over 260,000 AGENTS WANTED 
sses Paid since Organization, $1,191,244. " AS. L. THURBER 
J. R. VERNON, President J. AMBLER, Secretary s President is Secretary Address Home — A n A g enc y Cc om p an y 
Ohio Agents, you will get the busi if you repr t 


It does one thing and does it well. 
It furnishes only automobile indemnity: 
LIABILITY FOR PERSONAL INJURY, 


PROPERTY DAMAGE, 
FIRE, THEFT and COLLISION. 


It backs up its policies with all reserves required by law, and a substantial surplus besides. 
It pays be oe attention to the matter of giving real service in all cases involving liability of 


Prompt settlement and adjustment of fire, theft and collision claims. 


THE WESTERN AUTOMOBILE INDEMNITY ASSOCIATION 


OSCAR RICE, Sec’y and Gen'l Mgr. 


KANSAS 
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LIGHTNING LOSS BIG 





FIGURES OF WESTERN STATES 





Investigations by Fire Marshals Show 
Destroyed Property Was Either 
Unprotected or Faultily Rodded 





Lightning losses during 1918 in the 
great farming sections of the middle 
west have been particularly severe. 
Here are the 1918 lightning losses for 
six of the great American agricultural 
states as reported by state fire mar- 
shal departments: 


Total No. 

of Losses Total Loss 
a Ree a pe 356 $437,980 
SIG) G45 045655 0% 220 336,394 
eee ere ee 178 406,510 
PROS 40:55 .505 544055 158 242,440 
SUE Gwin'es os 5b Sas 148 261,837 
WIBCONBIN §coscccccs 231 412,000 


This gives some indication of the 
great amount lost by insurance com- 
panies because of the easily prevent- 
able lightning losses, and also empha- 
sizes what is particularly important at 
this time, that when food is needed 
more than ever hundreds of thousands 
of dollars in food value, representing 


thousands of bushels of grain, is being 
destroyed, in addition to the serious 
crippling of farm production efficiency 
on thousands of farms throughout the 
country. 

As a factor of safety for farmer and 
as a protection against loss to the in- 
surance company, lightning rods should 
be placed upon all farm buildings. Al- 
most without exception, where rodded 
buildings were struck, fire marshals 
discovered incorrect installation or 
maintenance, emphasizing the need for 
careful selection of the lightning rod 
company with which purchasers deal. 
Fire Marshal Gamber of Illinois says: 
“Two reports have been received at this 
office showing a slight damage to two 
barns which had recently been rodded. 
Investigation. develoned the fact that 
these two large barns had an insufficient 
number of grounds, and those installed 
were not grounded to permanent mois- 
ture.” 

The American farmer, as never before, 
is the arbiter of the peace, safety, pros- 
perity and well-being of the world. 
Food is the prime safety requisite of 
Europe. And the European situation 
might influence America. The relaxa- 
tion in food saving in this country, 
coupled with European needs, means 
that it will tax American farm produc- 
tion to meet the world demands with- 
out making any allowance for wastage 
by fire destruction. 

It will be harvest after the next be- 
fore Europe will be on the road to agri- 





cultural recovery. Devastated regions 


must be reclaimed. Farm machinery 
must be supplied from America. Even 
shelter for man and beast must be con- 
structed in whole areas before produc- 
tion can proceed apace. 

In the face of the great need for food 
throughout the world, there is every 
prospect that the farmer will continue 
to receive very high prices for his prod- 
ucts next year. The farmers’ produce 
per portion will buy more metal than 
ever before in recent years. 

The St. Louis Lumberman gives an in- 
teresting illustration to show the in- 
creased buying power of the farmers 
today as compared with twenty years 
ago. A Missouri farmer, it says, went to 
a general store to buy a buggy. The 
price of the buggy he wanted was $90. 
The farmer objected that his father 
twenty years ago had bought one just 
like it for $60 and with better methods 
of turning them out he should not have 
to pay more. Fortunately, here was one 
of the few merchants who kept records 
and he hunted up his ledger of twenty 
years ago and found that the father had 
not paid cash but had turned in three 
hundred bushels of corn for a sixty dol- 
lar buggy. The merchant then turned 
to the son and said, “Deliver me the 
three hundred bushels of corn and I will 
give you in turn a $90 buggy, a $75 
wagon, a $20 suit of clothes, a $20 dress, 
a $5 baby dress, a $5 crib, $10 worth of 
sugar, $13 worth of tea, $100 worth of 
gasoline and $15 worth of lubricating 
oil, a total of $353 as the present value 





of that many bushels of corn. As the 


farmer was not setting up a store of his 
own, he decided to pay cash for the 
buggy. 

The farmer should be urged to plan 
now for protecting his property against 
lightning in 1919. 


Kentucky Notes 


Ralph E. Hartshorn, special agent for 
Kentucky of the North British & Mer- 
cantile, has been discharged from mili- 
tary service at Camp Taylor and is back 
at his office at Louisville. 


John Porter Jefferson, of Jefferson, 
Noyes & Brown, local agents of Louis- 
ville, has returned to the office after 
several weeks spent with the officers’ 
training school at Camp Taylor. 

J. V. Bowman of Lebanon, Ky., has 
been named special agent of the Fidelity- 
Phoenix, after seven years with W. W. 
Rubel and F. J. Mackin. Headquarters 
will for the present be at Lebanon. 

Lieut. Harry Davis, son of H. V. Da- 
vis, of H. V. Davis & Co., local agents 
of Louisville, who lost his sight while 
fighting at Metz Oct. 26 in being gassed, 
has recovered his sight, and is recovering 
from burns, in a hospital in France. 


J. O. Gill, who for several years was 
with J. V. Parker, Western Actuarial 
Bureau, Chicago, has joined the forces 
at the Kentucky Actuarial Bureau, hav- 
ing just been mustered out at Camp 
Taylor, where he was.in the officers’ 
training deparatment. 

The resignation of W. T. Avey, special 
agent for the farm department of the 
North America in Kentucky and Tennes- 
see, has been handed in, Mr. Avey stating 





that it would take up all of his time to 











AGENTS 


by company 


automobiles 





GOVESLOSODSOOSCOSOHD SSHHRIOKLES SOSHSESHSOHOHSS SE SHES HEHE DOOONS 


ANTED three SPECIAL 


writin g FARM BUSINESS 


in states where 
EVERY TENTH PERSON 


is an automobile owner. 


is done with local representa-~ 
tives in virtually the same manner as 
farm business is written but REMU- 
NERATION to field men is GREATER. 
Company issues full coverage contracts, 
bearing large annual premiums. 
is a STOCK COMPANY. 

spondence confidential. 
care The National Underwriter, 1361 


Insurance Exchange, Chicago. 


experienced in 


specializing on 


Work 


OE RDOEHIPHE TST LESHSSOOSESHSOAKE DOL DSSOEESHLO 


This 
Corre- 


Address 73L, 














402 FORD BLDG. 


PROMPT 
SERVICE 


A. C. NELSON 


DETROIT, MICH. 


ADJUSTER OF AUTO LOSSES 
All Losses given my PERSONAL Attention 


THOROUGH 
INVESTIGATIONS 











H. W. MURRAY, Supt. of Agencies 





THE 


TOKIO 


MARINE AND FIRE 
INSURANCE COMPANY, LIMITED 


UNITED STATES FIRE BRANCH 


J. A. KELSEY, General Agent 
80 MAIDEN LANE, 





NEW YORK 


19 So. La Salle St., Chicago 














Combined Capital, $1,700,000 


New Agents Solicited. 





GEO,R. DAVIES, | PITTSBURG UNDERWRITERS | “ezensesth Bt 
UNDERWRITTEN BY Allemannia Fire Insurance Co., Humboldt Fire Insurance Co., 

Franklin Insurance Co., Teutonia Fire Insurance Co. 
Assets, $8,989,607 


W. E. Volbrecht, Columbus, Ohio, Special Agent for Ohio 
Eliel & Loeb < Company, Indianapolis, Ind., General Agents for Illinois and Indiana 


Fish & Schulkamp, Madison, Wis., General Agents for Wisconsin 


National-Ben 
All of Pittsburg, Pa. 


Surplus to Policyholders, $3,645,418 








‘Thousand 


of new prospects 
for automobile 
insurance are be- 


Automobile 











ing manufactured each day and the number will be increased 
as the embargo on pleasure car production is raised still further. 
Automobile insurance has been good with usall during the war. 
It will get better and better with leaps and bounds. Let it get 
better with you in thesame way. Connect with a live com- 
pany that has a special policy. 


Liability 
Company 


Security Building 
MILWAUKEE, WIS. 











Elmer F. Bagley & Co. 


Established 1895 
INSURANCE AND INVESTMENTS 


Topeka, Kansas 
GENERAL AGENTS and MANAGERS 


in Kansas, Oklahoma, Colorado, Nebraska, 
Iowa and N i, ing twelve 
companies with atects of over 
$34,000,000.00, 
writing Fire, Tormido, Hail and Livestock. 
Six Special Agents. 
Over seven hundred Local Agents. 
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handle the estate of his late father, who 
recently died at Columbia, Ky. 

President Frank Snyder, of the Ken- 
tucky Fire Underwriters Association, has 
recently named his committees, naming 
M. B. Russell as chairman of the ad- 
visory; John L. Smith, of clearance, and 
Cc. R. Boynton, delinquent. agency. The 
first monthly meeting of the rejuvenated 
organization will be held in the Louis- 
ville board rooms, Jan. 





r% 





IN THE MOTOR FIELD | 














James A. Gavin 


James A. Gavin, formerly assistant 
secretary of the Western Automobile 
Underwriters Conference and for the past 
several months in military service, has 
connecteG with the automobile depart- 
ment of the National Liberty in its 
western department. Mr. Gavin’s train- 
ing with the conference well qualifies 
him for his new position. 


Automobile Thefts in Nebraska 


The past year will undoubtedly make 
a record in the number of automobile 
thefts in Nebraska. Omaha, since early 
last spring, has had a constantly increas- 
ing number of thefts. This year most of 
the companies are facing what they say 
will be 125 percent losses. November and 
December have not been as bad as Sep- 
tember and October, probably because 
fewer automobiles were on the streets. 





Sheriffs Start New Company 


DES MOINES, Dec. 23.—The American 
Automobile Insurance Company has filed 
articles of incorporation, with headquar- 
ters in Des Moines, and will carry on a 
business of insuring against automobile 
theft and collision. Only sheriffs are 
privileged to hold office in the concern, 
which is organized by sheriffs. Sheriff 
John Griffin of Des Moines is president, 
and other officers, all sheriffs, are: John 
C. Scott, Davenport; W. A. Groneweg, 
Council Bluffs, secretary; W. H. Jones, 


Sioux City, director; Henry A. Kuehl, 
treasurer. The capital stock will be 
$100,000. 





Cleveland Automobile Thefts 


Adjusters at Cleveland state that the 
theft of automobiles is gradually increas- 
ing. A fair proportion of the stolen ma- 
chines are eventually recovered, but usu- 
ally they are in such a condition that the 
aggregate loss to insurance companies is 
heavy. The general opinion is that the 
punishment given thieves who are ap- 
prehended is not sufficiently heavy to act 
as much of a deterrent. In addition to 
this; owners do not exercise as much 
care as they might in the protection of 
their property. 





Will Approve Term Policy 


TOPEKA, KAN.—The Central States 
Fire of Wichita has presented to the 
Kansas department a new special policy 
for insurance only of motor cars owned 
by farmers. It is a three-year term pol- 
icy insuring against fire, theft, lightning, 
tornado and explosion. The insurance 
is to be written on a new car at eighty 
percent of the list price for three-year 
periods. The annual rate is $1.75 and 
the term rate four dollars. The insur- 
ance on the car is automatically reduced 
1% percent each month for the first two 
years and 2 percent each month for the 
third year. 

if theft insurance is not desired it may 
be eliminated on the basis of 50 cents 
reduction in the annual premium or one 
dollar for the three-year term. If tor- 
nado insurance is not desired it may be 
eliminated on the basis of 25 cents re- 
duction in the one year premium or fifty 
cents in the three-year. 

The department will permit the use of 
the policy when the company makes some 
readjustment of its note collection rules 
accompanying the policy. The policy is 
limited entirely to motor cars owned and 
actually used by farmers. 





S. J. Crowe, farm examiner in the 
western department of the Royal at Chi- 
cago, died at his home Tuesday morning. 
He had been with the company since 1906. 





Charles Rayhorn has sold his local 
agency at Grant Park, Ill, to R. H. 
Hopkins, 


Albert W.: Bettenhausen, local agent 
at Frankfort, Ill, died last week. 


To hold a certain class of friends you 
must treat them well and often. 








1792 126th Anniversary 


Insurance Com 


NORTH AME 


PHILADELPHIA 


North America are handled intelligently. 


PLATT, YUNGMAN & COMPANY, General Agents 
400 Walnut Street, PHILADELPHIA, PA. 


ERICA 


Men Who Know 


Applications for automobile insurance in the Insurance Company of North America 
are handled by men devoting all of each business day to this one line of insurance, men 
especially trained for the work and familiar with it in all its details and ramifications, 
men who know. Applications for automobile insurance in the Insurance Company of 


1918 


Capital 
$4,000,000 


Assets Over 
$28,000,000 











FIRE—TORNADO—AUTOMOBILE 


COMMERCIAL UNION 

Assurance Co., Ltd., of London 
PALATINE 

Insurance Co., Ltd., of London 
COMMERCIAL UNION 

Fire Insurance Co., of New York 
UNION 

Assurance Soc., Ltd., of London 
CALIFORNIA 

Insurance Co., of San Francisco 


WESTERN DEPARTMENT 
N. E. Cor. Clark and Monroe Streets 
Chicago 
H. C. EDDY, Resident Secretary 





INDEPENDENT ADJUSTERS 





ILLINOIS MISSOURI 


QUINCY ADJUSTMENT 
& SERVICE BUREAU 


Well’s Building, Quincy GEORGE C. GILL, Mgr. 


ILL. WIS 7 yy 
TAYLOR 
1865 ates er oen go Chicago 


Phone Wabash 
ADJUSTER OF FIRE LOSSES 


ILLINOIS AND EASTERN IOWA 
WESTERN ILLINOIS ADJUSTMENT 


REAU. 
2S. Cherny St St., Galeburg, I - 


IOWA 











ELF. Amol A. Bartlett 
and pre E 
ILLINOIS INDIANA 
ELDRIDGE H. SPERRY 








LOST POLICY 
CERTIFICATES 


Save work of cancelling and rewriting lost pol- 
icies, and trouble of calculating earned pres 
miums. No troublesome signatures to be 
obtained. Safer than putting out a second 
policy. q Designed by Carey & Zimmerman. 
local agents at Cincinnati, Ohio. Thousands 
have been used. 


50 . 100 200 500 1000 2000 5000 
$78 $1.80 $3 $4.50 $7.25 $12 $20 $40 
— Sold by — 


THE NATIONAL UNDERWRITER 
Rough Notes 
Chicago 


506 & 7 Robeson Bldg., (hampaign, II. 
Western Union or Long Dist. Phone (Office 147, 
es. 458) facilitates promnt service 


ILLINOIS 


THOMAS A, PETTIGREW 
Eades Building, Streator, Illinois 
Fire loss adjuster for the companies. Building Losses 
a specialty. 








North & Central 
ILLINOIS 


Southern Eastern 
WISCONSIN IOWA 
BEN C. COOPER 
Central Life Bldg., Ottawa, Illinois 
ADJUSTER OF FiRE LOSSES FOR THE COMPANIES 
34 years in insurance work 


Western 
INDIANA 











Nor. & Easi West 
TeEINOIS WISCONSIN 1OWA INDIANA 
- M.HILTON 











Hotel Dyckman 


peel A MINN. 
THE COMPLETE HOTEL 
Each of its 300 rooms is outside and has bath 


Appointments 
| combine dig- 


| likeness rarely 
found in 
‘| Metropolitan 
hotels. Two 
splendid cafes 
for ladies and 
Z| gentlemen, al- 
) 30a Club Grill 








Exclusively European Plan—$1.50 aad upward 
Under the exclusive management of + 
H. J. TREMAIN 


| 1. H. ODELL & SON 


Indianapoli incinnati , : 
concentrators Cohen ADJUSTER t OF fine posses | SR THe COMPANIES 
IND, ILL. KY. TENN. 


110 Upper Second St., Evansville, Ind. 

|, Adjusters of Fire, Tornado, Automobile and Inland 

' Marine Losses 

Kansas Oklahoma Eastern Colorado 


er ee BUREAU 
ARREN, Manager. 


Fire Loss sdmanenins for the Companies Only 
No. 229 Beacon Building Wichita, Kansas 
MINNESOTA AND TRIBUTARY STATES 
J. F. MAIN & COMPANY 
General Adjusters. 14 years experience. 
506 Palace Bldg., Minneapolis, Minn. 











KANSAS 
JOHN M. KINKEL W. P. KINKEL 
KINKEL ADJUSTMENT AGENCY 
+ FIRE, TORNADO and AUTOMOBILE 
LOSSES ADJUSTED 


JU 
HUTCHINSON > ° KANSAS 
KANSAS 





B. R. BOLINGER 


Fire, Tornado, Hail and Automobile 
Losses Adjusted 
Bucklin 


MICHIGAN—OHIO—INDIANA 
HORACE L. SPICE 
Suite 919 Dime Bank Building 
Detroit, Michigan 
ADJUSTER FIRE AND AUTOMOBILE LOSSES 


NEBRASKA, WESTERN IOWA AND 
NORTHERN KANSAS 
ABEL J. BALDWIN 
Adjuster of Fire Insurance Losses 
803 Bee Bidg. Phone Red 5848 Omaha 


N. DAKOTA and N. W. MINNESOTA 
.- G. SCHULTHEIS 
~~ nd Forks, N. D, 
PROMPT SERVICE 
20 YEARS EXPERIENCE 


OHIO—WESTERN PENNSYLVANIA 
FRANK A. DUNNING 
282 East Market St., Akron, O. 
Fire, Automobile, Tornado losses 
PROMPT SERVICE, OHIO AND WESTERN PA, 


OHIO 
JOHN M. SEYMOUR 


363 Main Street Ashtabula, Ohio 
17 years experience as an insurance agent 
and builder. 


WESTERN FIELD 
PER ANCE ADJ + dle! | co. 

Cc. W.C G. W. Shirley H. G. Fowles 
Fire, Teennte. Automobile and Inland Marine Losses 
Pioneer Automobile Adjusters 
Waldheim Building, Kansas City, | Mo. 


WISCONSIN AND MICHIGAN 
Fire Loss Adjustments. Wisconsin and No. Michigan 
Over 25 years’ experience. 

DAVI Ps LAWSON 
Room 1, Cook ih Oshkosh, Wi 
Local and Long Distance Telephone 786 


Kansas 





























1929 Insurance Excharge, Geos. Phone Wabash $528 





"ADJUSTER OF FIRE ‘LOSSES FOR COMPANIES. ONLY 














For Surplus 











PROSPECT CARDS for the accident and 
insurance solicitors who work systemat- 
Icaly and successfully. Send for samples and 
description of cabinet and pocket case. 


THE NATIONAL UNDERWRITER 
1362 Insurance Exchange - CHICAGO 


Lines 


Try Us 





Wm. L. Dickelman & Co. 


Insurance Exchange, 


CHICAGO, ILL. 








EXPIRATION BOOKS FOR AGENTS 
Order on Approval 
THE ‘NATIONAL UNDERWRITER 











NEW pit iy 
For Local Age 
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Iowa National Fire Ins. Co. 


Des Moines 


FIRE--LIGHTNING--TORNADO and 
AUTOMOBILE INSURANCE 
An IOWA Company For IOWA Business 
IOWA Agents wanted 


JOHN L. BLEAKLY, President 
FRANK L. MINER, Vice-President 
C. S. VANCE, Second Vice-President 








C. M. SPENCER, Secretary 
FRANK P. FLYNN, Treasurer 











% 





Merchants National 
PS ive Jusurance Co. 


CHICAGO 


Wants Good Agents in 
Michigan, Indiana 
Illinois and Wisconsin 











r 


‘ 

“A Staunch and Reliable American Company’ 
EST. 1880 D. M. FERRY, JR., President 
: E. J. BOOTH, Vice-President 
F. A. SCHULTE 
Treasurer 
. E. EVERETT 
Secretary 
E. P. WEBB 


@ Asst. Secretary 


37 Years of Honorable Indemnity” 


CASH CAPITAL, $400,000.00 
Assets, $1,871,931.54 Surplus to Policyholders, $800,192.09 Losses Paid, over $8,847,588.02 


WM. T. BENALLACK. General Agent, Home Office Department, DETROIT, MICH. 















F.R. Ormsby, Pres. 


Industrial Fire Insurance Co. 
AKRON, OHIO 
Capital $300,000 Surplus to Policyholders $330,600 


An Ohio Company writing business through Ohio Agents. 
Farm Department. Why not represent an Ohio company? 


AGENTS WANTED 


G.F. Hutchings, Secy. Joseph Winum, Treas. & Asst. Secy. 





LL 
66 Broadway, New York 


E. F. PERRY CO., Inc. 


INSURANCE BROKERS 


SPECIAL FACILITIES, FORMS AND SERVICE FOR LUMBER RISKS 


HOME OFFICE 
— a ates oa 


UNDERWRITERS LOUIS H. P ARKER, Mgr. AUTOMOBILE 


| 
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In 





_ H.M, BARFIELD 


President 


CHARLES H. HARRADEN 


Managing Underwriter 


H. S. BASSETT 


Secretary 


| Buckeye National Fire 


Insurance Co. 
UR TPR R ET Oe ET © $100,000 


Writing B Through Ohio Agents Conservative Underwritin 
eeenbuic MANAGEMENT. “MAKING SPLENDID PROGRESS 


OHIO AGENTS WANTED! 

















Scsssnaisenhnbieninneeteainenasathainaiiibitesiiemeasipammemmamaia 
ARIZON A CENTRAL DEPARTMENT 
(5 PRAT 
FIRE INSURANCE COMPANY COVERING 
steer: emcees ILLINOIS—OHIO—INDIANA 
eae WISCONSIN — MICHIGAN 
CAPITAL 
CHAS. P. HALL 
$200,000.00 SPECIAL AGENT 
EDGAR M. DAVIS . 2019 INSURANCE EXCHANGE 
VICE-PRESIDENT AND CHICAGO 
GENERAL MANAGER 

















 xaveroos UNDERWRITERS 


DEPARTMENT OF 
The German Fire Insurance Co. The German American Insurance Co. 
The Western Insurance Co. The Union Insurance Co. 
P All of Pittsburgh, Pa. 
Combined Capital - $ 900,000 Combined Net Surplus - - - §$ 733,076 
Combined Assets - - 3,042,656 Combined Surplus to Policyholders 1,633,076 
HENRY WACHTER, Manager - 218 Fourth Ave., PITTSBURGH, PA. 


E. W. CLINTON FISH & SCHULKAMP 

State Agent G : A 
4328 LaFayette Ave. eneral Agents for Wisconsin 
Madison - - Wisconsin 


(Reliable Agents Wanted in 
Pennyslvania, Ohio, Illinois 
and Wisconsin.) 











FIRE INSURANC” COMPANY 


DETROIT, iiICH. 
iam ASSETS - - - : 
aay SURPLUS TO POLICYHOLDERS - - - 






$1,643,174.45 
1,235,960.65 


LICENSED IN 
Michigan, Ohio, Pennsylvania, New Jersey, Illinois, Indiana, 
Wisconsin, Iowa, Minnesota, New York, Massachusetts, 


Rhode Island, Louisiana, California, 
Tennessee and Kansas 


A Reliable, Progressive Agency Company Representatives solicited 


The COLUMBIAN NATIONAL | 














Norwood, Cincinnati, Ohio 


Fire Insurance Company 
of America 


29 South LaSalle Street 
CHICAGO 











Sige 
Ov vor OrameoRN 











J. T. HARROP, 


Manager 














JOSEPH BERNING 
Vice-President 


DIRECTORS 
THOMAS E. GALLAGHER HENRY REIS, M. D. 
JAMES F. HOULEHAN JOSEPH BERNING 
DR. FELIX GAUDIN HUGH O'NEILL 


NAPOLEON PICKARD 


ANTHONY MATRE 
® Secy-Treas. 


esident 


BENRY REIS, M. D. 
Vice-President 







NAPOLEON PICARD 
ANTHONY MATRE 
FRANCIS J. MATRE 


A good company for good agents 


a MARQUETTE NATIONAL 


FIRE INSURANCE COMPANY 


INSURANCE EXCHANGE 


HENRY J. WOESSNER Man. Underwriter CHICAGO 











GEORGE E. FEENEY, President 


EDWARD T. LYONS, Secretary-Treasurer A. M. WAGNER, Supt. of Agencies 


The Columbian Husurance Co. 


430 N. Pennsylvania St., Indianapolis, Ind. 


$529,005.00 
344,529.00 


The Securities of this Company are deposited with the Indiana Insurance 
Department for the Protection of Policyholders and Creditors 


Agents Wanted in Indiana, Illinois, Ohio, M'.". ©. Wisconsin and Minnesota 


Assets .. ae 
Surplus to Policyholders ‘ 
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Wants Good Men ILLINOIS LIFE: INSURANCE COMPANY 


Will Pay Them Well 


CHICAGO 


JAMES W. STEVENS, President 


GREATEST 
ILLINOIS 
COMPANY 








Formerly THE WESTERN UNDERWRITER 


A WEEKLY NEWSPAPER ON INSURANCE 
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TWENTY-THIRD YEAR No. 1 


CHICAGO, CINCINNATI AND NEW YORK, THURSDAY, JANUARY 2, 1919 


$3.00 per Year, 15 Cents a Copy 








AMENDMENTS MADE IN 
WAR REVENUE BILL 





Life Agents Interested in Business 
Insurance and the Inheritance 
Tax Features 





CHANGES HAVE BEEN MADE 





Under Proposed Form It Will Be 
Possible to Write Lines That 
Are Burdened 





WASHINGTON, D. C., Dec. 30.— 
The war revenue bill, carrying six bil- 
lion dollars in taxes for 1919 and up- 
ward of four billions for 1920, went to 
conference between the House and 
Senate on Monday. Representative 
Madden, of Illinois, had asked that 
consideration be delayed on the ground 
that the House should have an oppor- 
tunity to study the great number of 
amendments considered by the Senate 
before turning the measure over to the 
confereers. Some 600 copies of the 
bill were ordered printed for this pur- 
pose. 

Life Agents Interested 


Life insurance agents particularly are 
interested in two features of the bill, 
that relating to business insurance and 
the one referring to inheritance taxes. 
The bill as printed with amendments 
adopted up to date, both by the Senate 
finance committee and by the Senate, 
is very favorable to the contention that 
the proceeds of life insurance should 
not be taxed either under the inherit- 
ance tax law, or as proceeds to a cor- 
poration under the income or excess 
profits tax law. Life insurance men 
appear to have won out completely on 
both these points, and unless the con- 
ference committee of the Senate and 
the House changes the. amendments al- 
ready adopted, life insurance men will 
have a free hand in selling both inherit- 
ance tax coverage and business in- 
surance. 


Prolonged Delay Not Anticipated 


It does not seem likely that there 
will be any prolonged delay in fighting 
over these amendments for the reason 
that the time is already so late that it 
is hard to see how the taxation ma- 

(CONTINUED ON PAGE 12) 
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Indiana Agency Opening 


y Age 
_ Financial Strength 
ompany Low Net Cost 
Possessing | Splendid Standing 


Has fine general agency opening in Indiana. Does it interest 
YOU? Correspondence confidential. Address 69-H, care THE 
NATIONAL UNDERWRITER. 

















A Record of Thirty Years of Progress— 


Ten-Year Periods 


foaao7 |“ saoco73 i er 
o — wei 104,307 income 
ie 897. — 274,290 6,619,653 1888-1897. . ~<A 1,744,102 387,702 
1907. aa a yw 39,503,485 1898-1907.... 10,551,857 1,139,235 
1917.. 115,099,897 1908-1917.. : 31,845,050 1,961,674 


The WESTERN and SOUTHERN 


Life Insurance Company 


W. J. WILLIAMS, President CINCINNATI 
Organized February 23rd, 1888 





Attractive Opportunities 


Open to Agents in Ohio, Indiana, Kentucky, West Virginia, 
Western Pennsylvania and Michigan 











INTERNATIONAL LIFE 1918 MESSAGE 


OUTSTANDING 
INSURANCE 
DOUBLED 


WHILE ASSETS 
QUADRUPLED 


$75,000,000 of insurance in 
force and $10,000,000 of assets 
are talking through the greatest 
combination of policy contracts 
now before the public when 
the International Life bids you 


In 5 Years 





Home Office 


to examine into the merits of contracts offered by 
the “Company of Today with Methods of To- 


morrow.” 


INTERNATIONAL LIFE 
OF ST. LOUIS, MISSOURI 


EVENTS OF 1918 THAT 
WILL HELP THIS YEAR 





Great Forward Movement Given 
Life Insurance Last Year to 
Benefit Permanently 





REVIEW AND PROPHECY 





Resume of Outstanding Features That 
Will Affect Conditions in Life 
Field This Year 





More happened to promote the cause 
of life insurance in 1918 than in any 
other previous year in the history of 
the business. Although that may seem 
like a somewhat strong statement to 
many it can nevertheless be thoroughly 
proven to the complete satisfaction of 
all who care to review the life insur- 
ance history of the year just closed. 
Such a resume of last year’s events, 
however, should be made only for the 
purpose of strengthening the belief that 
the great forward movement of life in- 
surance in 1918 will be of immeasurable 
benefit to the agent on the firing line 
in 1919. In other words last year life 
insurance gained a momentum that 
will carry the soliciting agent over 
many of the rough spots this year. 

ow, where, and why life insurance 
was benefited in 1918 is worth investi- 
gating only for what it will accomplish 
in 1919 for the agent making the in- 
vestigation. 

Demonstrated Salesman’s Story 


Since the beginning life insurance 
companies have been emphasizing two 
vital points, viz., thrift and the uncer- 
tainty of life. Agents have attempted 
to visualize to the prospect the frailties 
of human existence, and because of 
this, the necessity of practicing thrift. 
Thousands of prospects exhibited only 
a lukewarm interest in even the most 
successful salesman’s glowing presen- 
tation of life insurance. Such men 
were, in 1918, jarred into a realization 
of what the life insurance man had been 
talking about. The whole thing was 
brought home to them right in their 
own state, city, community and, more 
often than not, in their very household. 


“Flu” Big Selling Argument 


Easily the most important life insur- 
ance‘happening of the year was the in- 
fluenza pandemic. This above all other 
things brought with it the life insurance 
argument. So far as getting new busi- 
ness is concerned it was much more 
effective than the war itself. Many 
agents successfully used the wholesale 
destruction of human life caused by the 
war as an effective selling argument. 
But to many the whole thing was too 
far away. Even where friends were 
killed in battle on the other side of the 
water the event was not realistic 
enough. The prospect did not seem to 
grasp the significance of it. 

The ravages of the influenza epidemic 
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ISSUE NEW POLICIES 


PRUDENTIAL ANNOUNCEMENT 





Forms Contain Both the Double In- 
demnity and Total and Permanent 
Disability Clause 





The Prudential, on Jan. 1, issues a 
new set of policies containing both 
the double indemnity for accident and 
total and permanent disability clause, 
the latter in the form of a waiver of 
premiums and payment of a monthy 
income of $10 for each $1,000 in event 
of total and permanent disability be- 
fore age 60. If total disability occurs 
after age 60 future premiums will be 
waived with corresponding reductions 
of the face amount of the insurance, 
but no monthly income will be paid. 

Monthly Installments 

The monthly installments on account 
of disability will be paid so long as the 
total disability continues during life- 
time, whether the policy is on the life 
or the endowment plan, and no reduction 
on account of these installments will be 
made in the amount otherwise payable, 
except that no accidental death benefit 
will be paid if the disability provisions 
become operative. 

Policy Forms 

The policies will be issued on the whole 
life, limited payment and regular endow- 
ment plans, and also on the 20-payment 
life with pure endowment addition plan. 
No policy larger than $25,000 will be is- 
sued. The extra premium for the disa- 
bility benefits will not be payable after 
age 60. The values are the same as on 
the regular forms. Following are rates 
at sample ages: 


Age Age Age 

25 35 45 
Whole fe. <.. 0 $18.27 $23.79 $33.47 
10-Payment ....... 43.64 51.93 63.96 
15-Payment ....... 32.30 38.59 48.08 
20-Payment ....... 26.34 32.16 40.77 
25-Payment ....... 23.76 28.74 37.27 
380-Payment ....... 21.74 26.61 35.25 





Age Age Age 
25 35 45 

20-Pay. with pure 

End. addition....$34.18 $40.72 $51.04 
OHTE. BOs 6509 305s 93.00 94.07 96.72 
Sie WD. SUMO sb c0.4 5 0X06 59.60 60.90 64.40 
BURN MONG ss s00100% 43.38 44.99 49.06 
1 eT Eee 34.03 36.09 40.96 
ay kee | rae ae 28.18 30.58 36.66 
20-Pay. 30-Yr. End. 35.26 37.69 43.40 

John B. Ames Is Named 
The Berkshire Life is entering Mis- 


souri. Its first general agent appointed 
is to be located at Kansas City. John 
B. Ames, one of the leading agents of 
the Massachusetts Mutual at Duluth, and 
president of the Northwest Life Congress, 
is made general agent of the Berkshire 
at Kansas City. 


Insurance Men as Directors 


Among the directors of the reorgan- 
ized Gary Trust & Savings Bank, Gary, 
Ind., are Harry L. Arnold, president, for- 
merly actuary for the Indiana depart- 
ment; E. V. Clark, manager of the Ameri- 
can Surety at Indianapolis; C. D. Renick, 
president Indiana National Life; Herbert 
M. Woollen, president American Central 
Life, and John W. McGinity, secretary of 
the American Mutual of Indianapolis. 


Death of H. McKickok 


H. M. Hickok, for some years manager 
of the Mutual Life at Cincinnati, died 
Saturday of last week at the age of 89. 
He was known as “grandpa” of Avon- 
dale, the suburb where he lived and 
annually gave a lawn party on his birth- 
day to the children of the neighborhood. 
He will be well remembered in Ohio life 
insurance circles. 


Major Foster Witt is back on the job 
as special representative of the Penn 
Mutual at Richmond, Va. He recently re- 
signed from the Forty-first artillery at 
Fort Monroe, after 18 months of service 
in Uncle Sam’s army. He was commis- 
sioned a lieutenant at the first officers’ 
training school and was promoted to 
reece shortly before the close of hos- 
ilities. 











LIFE MEN COOPERATING 


HELP OUT THE GOVERNMENT 





Conservation Division of War Risk In- 
surance Bureau Working on the 
Permanent Plans 





WASHINGTON, D. C., Dec. 31.— 
Excellent progress is reported by the 
officers of the Conservation Division 
of the War Risk Insurance Bureau on 
the plan for conversion of soldiers’ in- 
surance. It is not likely that announce- 
ment of the details of the program will 
be made before the first of the year, 
but there will be no delay in such an 
announcement after the plan is agreed 
upon. The work is being done with 
the greatest care and the utmost atten- 
tion to detail. Some of the best insur- 
ance wisdom in the land is being drawn 
on the task. 

In general, it may be said that the 
policies to be offered to the soldiers 
will be most liberal and modern in 
terms. No helpful feature will be 
omitted. 


Advantages of Continuing 


While the work of framing the plan is 
going on, the division is devoting atten- 
tion to pointing out to soldiers the many 
advantages of continuing their insurance 
when they return to civil life. They are 
being told, for example, that no other 
insurance now issued approaches the 
pending plan in price, and that it is 
available for the soldiers only. It is be- 
ing explained to them that they can con- 
tinue a part of their present insurance 
on the term if they do not desire to 
carry the full amount, but that they 
have only four months to make the de- 
cision. But they can elect at this time 
to continue, say, $7,500 of a $10,000 policy 
on the yearly renewal plan and take 
$2,500 under the new policy. Then later 
they may add another $2,500 of the new 
insurance. Still later another $2,500, and 
so on, until the full amount of $10,000 


has been converted. But the decision to 
continue the wartime insurance in some 
form must be reached at once. 


Getting Fine Support 


Officers of the conservation division are 
delighted with the. support which they 
feel they are getting for the commercial 
insurance world. The finest spirit of 
cooperation and patriotic assistance, they 
say, has been shown. Much of the ex- 
pected success of the government’s pro- 
gram will be due, they declare, to the 
help which the life insurance men of 
America have rendered and are daily ren- 
dering to the board in its complicated 
labors. 





Association Activities 














Detroit—The new officers of the Detroit 
association are: President, Robert M. 
Ryan, Equitable; first vice-president, 
John D. Morey, Phoenix Mutual; second 
vice-president, N. Reese, Provident Life 
& Trust; secretary, Fred T. Lawton, 
Connecticut Mutual; treasurer, Col. Will 
A. Waite, Phoenix Mutual. Executive 
committee: The officers and E. N. Fuller, 
Northwestern; W. W. Warren, National 
Life, Vermont; William O. Baldwin, New 
York Life. Resolutions were passed con- 
gratulating A. C. Williamson, the retir- 
ing secretary, on his elevation to the 
Philadelphia agency of the Prudential. 

. * s * 


Chicago—The January meeting of the 
Chicago association will be held the 14th. 
At that time there will be a general dis- 
cussion of the government life insurance 
plan for enlisted men. Secretary John R. 
McFee of the association will lead the 
Giscussion. It promises to be one of the 
most interesting and instructive meet- 
ings held for many a day. Undoubtedly 
a number of meetings of the Chicago 
body will be held wherein will be dis- 
cussed live and up-to-date questions that 
are gripping the minds of all life men. 


Allan Waters, Jr., who has taken the 
general agency to West Virginia of the 
Union Central Life, will have his head- 
quarters in Charleston, W. Va., instead 
of Huntington, and will be located in 
the Kanawha National Bank building. 





PAN-AMERICAN LIFE INSURANCE 


C. H. ELLIS NEW ORLEANS E. G. SIMMONS, 
President COMP AN LOUISIANA Vice-Pres. and Gen. Mer. 
Insurance in Force (over) $40,000,000.00 
Total Resources (over) 5,250,000.00 
Th t of the Meridian Life with the Pan-Ameri Life ha i itori 
sad North Contal stetion, wilds Will be ausigned te themngure etgeie of ouoiite, aad taaiiag ae aaa Sa ak ee 


gtade men. A rare opportunity to ambitious men to establish themselves in an independent and permanently profitable business. 


Address :—E. G. SIMMONS, Vice-Pres. and Gen. Manager Whitney Central Bank Building, New Orleans, Louisiana 








W. W. LANE, Secretary 


LIVE MEN CAN DOUBLE THEIR INCOME SELLING OUR 


Monthly Pension Bonds 


(Copyrighted) 
Under Our Service Pension Contract 


THE LA FAYETTE LIFE INSURANCE CO. 


LA FAYETTE, INDIANA 


A. E. WERKHOFF, President 














WE SERVE 


$2,069,735 
$2,442,881 








California State Life Insurance Company 


SACRAMENTO, CALIFORNIA 


Admitted Assets Insurance in Force 
$806,584 1912 $7,862,338 
$976,639 1913 $10,000,467 

$1,222,413 1914 $13,059,379 
$1,854,684 1915 $15,349,747 


1916 
1917 





THE WEST 





$22,838,573 
$25,221,480 

















This Compan 


months next birthday to 60 years. 


by State Endorsement. 


BASIL S, WAQ§H, Pres. 





HOME LIFE INSURANCE COMPANY 


of America 
Incorporated 1899 


PROTECTION FOR THE ENTIRE FAMILY ~- 


issues all modern forms of policy contracts from age 3 


Industrial policies are in full immediate benefit from date of issue. 
Ordinary Serato contain a valuable Disability clause and are guaranteed 


GOOD CONTRACTS FOR LIVE AGENTS 
Executive Offices, No. 506 Walnut Street,’ Philadelphia, Pa. 
JOSEPH L. DURKIN, Secy. 


JOHN J. GALLAGHER, Treas. 
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A-FARM: MORTGAGE! 


BEHIND 


EVERY: POLICY 


Why Our Agents 
Succeed Rapidly—12 Reasons 


1—We Insure Both MEN and WOMEN on equal terms. Women are important factors in 
business today. 


2—We Sell both PARTICIPATING and NON-PARTICIPATING Policies—A Big Ad- 
vantage in meeting competition. 

3—WE INSURE TOTAL ABSTAINERS AT REDUCED RATES—How many Total 
Abstainers could you Insure if you could offer this advantage? How much would it 
help your organization? 

4—WE GIVE SERVICE TO AGENTS—Every man is given assistance and instruction 


until he is a success—Every man must make good—He is our partner—His Success is 
our Success. 


5—OUR OWN MEN GET ALL OUR GOOD POSITIONS. 
All promotions are made from the ranks of our own agents—Each man has an opportu- 
nity with us—Something to work for all the time. 
6—WE SELL SPECIAL POLICIES which are up to the minute, giving the agent the ad- 
vantage of the “Best Sellers” in the Insurance Market. Every Policy the best we can 
make it. Special Policies for Total Abstainers. 
7—WE GUARANTEE TO SAVE 4 PREMIUMS on a 20 Pay Policy and give dividends 
besides—This Policy is our G. P. A.—It is our best seller—FOURTEEN MILLION 
OF IT IN FORCE. 
8—WE SELL THE BEST INCOME POLICIES we can make on both Participating and 
Non-Participating plans. A check from beyond the grave is Daddy’s monthly contribu- 
tion to the family. 
9—WE GIVE SERVICE TO POLICYHOLDERS—Wher the policy is placed our Service 
has just begun. Death Claims are allowed within 30 minutes after proofs received at 
Home Office and check immediately issued. No delay—No red tape. This Service 
makes our agents popular. 
10—WE HAVE A FARM MORTGAGE BEHIND EVERY POLICY. No Investments 
are made in any other Securities (except Liberty Bonds)—Rate of Interest 6.2%. 
11—WE ARE DEVELOPING NEW TERRITORY and making new op- 
portunities for our agents—WE MAKE THE CHANCE FOR YOU 
TO MAKE GOOD. 
12—We offer to good clean men a LIFETIME CONTRACT direct with 
the Company, giving full advantage of all there is in the business and 
in the best territory in the world. 


To Good Clean Men We Offer Success— 
May We Prove Our Offer? 


PEORIA LIFEcompany 


PEORIA ee ed 
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ERRORS CLEARED UP 
MUCH CONFUSION PREVAILS 


Secretary of Treasury Glass Makes 
Statement Regarding Life Insurance 
for Enlisted Men 


Secretary of the Treasury Glass 
makes the following statement as to 
the soldiers’ and sailors’ life insurance: 

Considerable confusion and much mis- 
understanding seems to prevail among 
the relatives and beneficiaries of men in 
the military and naval service as to their 
rights under the war risk insurance act. 
Many mothers and fathers named as 
beneficiaries of the government insur- 
ance applied for by their sons have 
gained the impression that they must 
prove dependency in order to receive 
payments of insurance. This is an en- 
tirely erroneous impression, probably 
due to a confusien of the insurance and 
compensation provisions of the act of 
Congress of Oct. 6, 1917, and to a mis- 
taken assumption that the terms “insur- 
ance” and “compensation” are used in- 
terchangeably whereas they represent 
two entirely separate and _ distinct 
benefits. 

Insurance is payable regardless of any 
dependency and a beneficiary designated 
in an application for government insur- 
ance if within the permitted class of 
spouse, child, grandchild, parent, brother 
or sister is entitled to receive the insur- 
ance in monthly installments without 
proving any dependency upon the in- 
sured. 

Used Instead of Pensions 


“Compensation,” however, which is 
separate and apart from insurance and 
takes the place of the pensions provided 
under the old pension system is payable 
only to a wife, child, dependent mother 
or dependent father of a man who is dis- 
abled or dies as a result of injury suf- 
fered or disease contracted in the line of 
duty while employed in the active serv- 
ice. Compensation may be payable in 
addition to insurance, but a mother or 
father must prove actual dependency in 
order to receive monthly payments of 
compensation although they will receive 
the insurance in monthly installments if 
named as the beneficiary thereof whether 
they are dependent or not. 

No dependency need be shown by any 
beneficiary in order to receive the gov- 
ernment insurance, but a mother or 
father must prove actual dependency up- 
on their deceased son for the necessaries 
of life in order to receive the additional 
payment of compensation. 


Grandchildren Had No Interest 


The Hamilton county, Ohio, court of 
appeals held in the case of William 
Lucking against the Mutual Benefit Life 
that no interest passes to the children 
of a deceased child when grandchildren 
have no interest in a policy of insurance 
made payable to their grandmother or 
in case of her death before that of the 
insured, then to her children, where the 
death of the parent through whom they 
claim preceded that of their mother. In 
this case Joseph Lucking carried $5,000 
in the Mutual Benefit Life, his wife be- 
ing the beneficiary, or in case of her 
death before the decease of her husband, 
then the amount of the insurance should 
be payable to their children. The wife 
died Dec. 6, 1913. Only one child sur- 
vived. On Nov. 27, 1914, Leo Lucking, 
the surviving child and the assured took 
the cash value and delivered the policy 
to the company, both signing the release. 
The suit is brought in the name of the 
grandchildren by their next friend. They 
claim that they should have participated 
in the surrender value of the policy. 
The case is decided upon the technical 
wording of the policy that Elizabeth 
Lucking, the beneficiary, being dead and, 
Leo Lucking, being the only surviving 
child at the time of the surrender, was 
the only beneficiary then interested in 
the policy. The judgment of the lower 
court was affirmed. 


May Take Over the Prussian 


One of the giant life companies of 
New York is likely to reinsure the busi- 
ness of the Prussian Lifé and of the 
Mercury. It is reported such an arrange- 
ment was initiated last October. The 
schedules for both companies are being 
prepared and the transfer of the busi- 
ness will likely be effected soon after 
the first of the new year. 





FLU DEATHS GO DOWN 
FEWER CASES; LESS SEVERE 


Government Statistics Show Recent 
Increase in Disease Was Overrated 
—Happy News for Companies 


The most recent compilation of sta- 
tistics on the influenza pandemic by the 
United States government cover the 
second and third weeks in December 
and show a decided decrease in deaths 
from both influenza and pneumonia. 
During these two weeks the influenza 
seemed to do the most damage in St. 
Louis. All of the cities show a marked 
decrease in deaths, and from the fig- 
ures now being received there is every 
indication that the coming of the cold 
weather has brought with it a very 
beneficial change. In some localities 
during these two weeks the influenza 
seemed to spring up again, but accord- 
ing to these figures the damage done 
was somewhat overrated. Another en- 
couraging feature of the situation is 
the fact that physicians report new in- 
fluenza cases as being much less se- 
vere than the earlier cases were. Doc- 
tors are thus able to control new cases 
more effectively. The figures compiled 
by the United States census bureau are 
shown below: 


BALTIMORE—Population 599,653 


Deaths 
rom 
Deaths Influenza 
? Deaths from and 
Week from Pneu- Pneu- 
Ending Influenza monia monia 
eS Terre 26 42 68 
POC. Bisiecesi~ 23 51 74 
BOSTON—Population 785,245 
Dec. 14... 2.26. - a 36 
ie | eae 91 41 132 
CHICAGO—Population 2,596,681 
J ae © Rr. 260 158 418 
ci ae | Sar 337 159 496 
CLEVELAND—Population 810,306 
ee C Serer 152 74 226 
Uf ge | See 168 73 241 
NEWARK—Population 428,684 
BOD, SAS 4asascs Be 56 79 
a | eae 34 40 74 
NE ORLEANS—Population 382,273 
J | See 45 23 68 
ae * ee 48 21 


69 
NEW YORK—Population 5,215,879 
ae | errs | 317 77 


ee | ee 213 351 564 
PHILADELPHIA—Population 1,761,317 
ee U GE 23 82 105 
Le: 1 Ere | 124 143 
PITTSBURGH—Population 593,303 
ae: | Seer | 121 202 
le | ee 61 83 144 
ST. LOUIS—Population 799,951 
DGC. 18. o00s00 BED 124 469 
oe | 212 81 293 
SAN FRANCISCO—Population 478,530 
Dec; 14..:....< Bs 13 71 
ae} eee 98 39 137 
WASHINGTON—Population 401,681 
Se | rare 58 28 86 
EPOG: Mls shessse 80 40 120 


Prudential Changes 


The resignation of R. F. Pennell, man- 
ager of the ordinary application depart- 
ment, at the home office of the Pruden- 
tial, has been received and accepted. 

The name of the ordinary application 
department will be changed to ordinary 
issue department, and E. K. Hopper, now 
manager of the ordinary policy depart- 
ment, will be transferred to the manager- 
ship of the ordinary issue department. 

Henry Nehr, assistant manager of the 
ordinary policy department, will be 
promoted to the position of acting mana- 
ger, same department, 

The ordinary revival section, which is 
now maintained as a separate unit, will 
be transferred to the ordinary policy de- 
partment, and David Straus is promoted 
te the position of assistant manager of 
that department. 

The ordinary issue department will em- 
brace the present functions of the appli- 
cation department, namely, the approving 
of risks, etc., and, in addition, the issuing 
of policies. 


Insurance Commissioner Taake, of 
Iowa, finds that the death rate has been 
three times more than normal since the 
“flu” epidemic began. He expects that 


some of the companies will not vote 
dividends next year, but expects that 
retrenchment in expenses will make up 
for amounts paid out in “flu” cases in 
most instances. 





PROGRAM SHAPED UP 


ILLINOIS LIFE GATHERING 


Annual Meeting of Green Signal Club 
Men to Be Held Next 
Saturday 


The tenth annual convention and ban- 
quet of the Green Signal Club of the 
Illinois Life will be held in’ Chicago, 
Saturday, Jan. 4. The business meet- 
ing will begin at 1:30 p. m., and a 
strong program has been prepared, 
particular emphasis being laid upon the 
effect that the war has had upon the 
life insurance business and what les- 
sons are to be drawn from the results 
of 1918. C. H. Thornton is the retiring 
president of the organization and his 


successor will receive his appointment | 


based on production. The program for 

the business meeting is as follows: 
How We Met the “Flu”—O. J. Ar- 

nold, secretary Illinois Life Insurance 


oO. 

A Word of Thanks—K. B. Korrady, 
assistant manager of agencies, Illinois 
Life Insurance Co. 

Some Changes the War Has 
Wrought in Our Business—C. A. Wo- 
rack, manager Northeastern Illinois. 

Adversity, the Wrong Thought for a 
Life Underwriter—H. A. Davidson, 
manager Northwestern Illinois. 

Prospects for Big Results for 1919— 
W. B. Merrick, manager South-Central 
Illinois. 

Closing at the First Interview—P. 
N. Musser, agency director Corn Belt 
Agency. 

The Making of a Real Life Insur- 
ance Man—C. N. Brown, Eastern Illi- 
nois, 

How I Wrote One Hundred “Apps” 
in 1918—Frank L. Medley, district 
manager Southeastern Illinois. 

Our Harvest Time Is Here—E. J. 
Hutchinson, manager East-Central Illi- 
nois. 

A Talk on Live Topics—Julius Abra- 
hamson, general agent. 

The Joy of Hard Work—Otto H. 
Augustine, general agent Central Illi- 
nois. 

Our Aims for 1919—R. W. Stevens, 
aan Illinois Life Insurance 

0. 








LIFE AGENCY CHANGES 




















J. L. MacBean 


J. L. MacBean, city playground su- 
perintendent at St. Paul, Minn., has 
resigned to become district agent of 
the Northwestern Mutual Life at St. 
Paul, effective Feb. 1. 





Agencies Combined 


James C. Cates, who has been gen- 
eral agent for the Missouri State Life 
in California for several years, will 
become associated with the general 
agency of Von Dann & Drake of the 
same company in San Francisco with 
jurisdiction over California as asso- 
ciate general agent. The change is 
made, it is announced, to eliminate one 
of two general agencies in one city. 


T. W. Bardage 


T. W. Bardage, who recently went to 
the home office of the National Fidelity 
Life of Sioux City, Ia., from the Mutual 
Life office in Chicago, is giving his time 
to developing business among high grade 
men in Sioux City. He has succeeded in 
interesting a number of men in the home 
office town of the National Fidelity Life 
in taking insurance in that company. 
Mr. Bardage is giving his entire attention 
to this important work. 


Henry Farmer 


Henry Farmer of Detroit has been 
appointed manager of the Aetna Life in 
western Massachusetts, with headquar- 
ters at Springfield, Mass. Mr. Farmer 
was manager of the company at Detroit 


ENORMOUS DEATH TOLL 





COMPANIES PAYING MILLIONS 





Over 500,000 People Have Died from 
Influenza and Attendant Evils 
in This Country 


According to figures gotten out in 
the east the influenza epidemic has 
caused the life companies $100,000,000 
loss by Dec. 15, and it may reach 
$125,000,000 in a week or so. From 
Sept. 21 to Dec. 14, in 46 cities the 
census bureau reported 102,357 deaths 
from this cause. The ratio of deaths 
to the total population is running about 
five to the thousand. The insurance 
companies estimate that 500,000 people 
have died from influenza and pneu- 
monia in this country by the first of 
the year. 


T. A. Buckner’s Comment 


In this connection Vice-President 
Thomas A. Buckner of the New York 
Life says: 

“The epidemic of influenza is still on. 
It is regarded as the world’s greatest 
plague since the Black Death. It has 
unquestionably helped many to make up 
their minds to insure who otherwise 
might have waited. The London Times’ 
medical correspondent says: ‘It seems 
reasonable to believe that throughout the 
world about 6,000,000 persons perished 
through influenza and pneumonia in the 
last three months. 

“Tt has been estimated that the war 
caused the death of 20,000,000 persons in 
four and a half years. Thus, the corre- 
spondent points out, influenza has proved 
itself five times deadlier than war, be- 
cause in the same period at its epidemic 
rate, influenza would have killed 100,- 
000,000. Never since the Black Death 
has such a plague swept over the world.’ 
I don’t need to tell you of the part in- 
surance plays in the alleviation of its 
devastation. 

“Fortunately money among the people 
seems plentiful. United States savings 
bank deposits increased, according to the 
postmaster general’s report, $16,516,803 
during the year, raising the total to 
$148,471,499. And R. G. Dun states that 
November failures numbered only 570 
compared with 660 for October, 981 for 
November, 1917, and 1,815 for November, 
1914.” 











for a number of years and in 1906 was 
appointed manager at Des Moines. He 
returned to Detroit in 1909 as Michigan 
manager of the Phoenix Mutual. He re- 
signed that position in 1915 and since 
then has been engaged in the real estate 
business. 


Travelers Changes 


The Travelers announces that Manager 
A. C. Miller of Des Moines has been pro- 
moted to the position of manager at Min- 
neapolis. Manager R. N. Haines of Den- 
ver, has been made manager at Des 
Moines. Special Agent Yunegfleisch, of 
Los Angeles, has been appointed mana- 
ger at Denver, and Special Agent W. W. 
Willis of Chicago has been promoted to 
the position of manager at Atlanta, Ga. 
S. Arnold Helmbold, who has been acting 
manager at Pittsburgh, has been made 
manager there. 





Leon A. Triggs 


Leon A. Triggs has been appointed 
Minnesota general agent of the Berkshire 
Life, with headquarters at Minneapolis, 
succeeding Walter E. Johnson, who re- 
cently resigned to accept a position with 
the Washburn-Crosby Co. Mr. Triggs 
was formerly special agent for the Berk- 
shire at Elgin, Ill. Although a compara- 
tively new man, in his first year of un- 
derwriting he reached the $400,000 class. 


Life Representatives Named 


DES MOINES, Dec. 31.—Life insurance 
men who compose the insurance group of 
the Chamber of Commerce, Des Moines, 
Saturday elected the following repre- 
sentatives on the council of members for 
1919: A. D. Hindman, American Life, and 
H. G. Everett, Central Life Assurance, 
for the home companies; Robert Orriny, 
Mutual Benefit, and William D. Bowles, 
Phoenix Mutual, for the companies out- 
side of Iowa. 
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DISTRICT AGENTS 


WANTED 


—in— 


KANSAS «= NEBRASKA 


Excellent Renewal Contracts 
Direct with the Company 


Guaranteed Low Cost Policies 


Address 


THE FRANKLIN LIFE 


INSURANCE COMPANY 





AMERICAN 
CENTRAL 
LIFE 


Insurance Co. 


INDIANAPOLIS, IND. 
Established 1899 


HERBERT M. WOOLLEN 
PRESIDENT 
































Springfield Illinois 




















What An Agent Wants 


A Company whose name, everywhere a household 
word, is his best introduction. Prestige is a door-opener, 
and age and size are impressive. 


Policies that are unexcelled. Big dividends. Strength 
and safety that need no demonstration. Unsurpassed 
service to policyholders—the thing that makes solid 
patrons out of first-time customers. 


The Oldest Company in America! Come with it and 
you will stay with it and it will stay with you. 


For terms to producing agents address 


The Mutual Life Insurance Company 
of New York 


34 NASSAU STREET, NEW YORK CITY 











Conservative Life Insurance Company 
rl uN of America 
/ cl | yy) (Ordinary and Monthly Premium Plan) 
| ») an We want two experienced industrial men 
\CAe First as superintendents. One for an English 
CONSE , speaking, the other a Polish and Slavish 
district. Both in Indiana. Must have 
tea record as canvasser and trainer of men. 
Have splendid openings for agents in both dis- 


tricts, good pay, rapid promotion. Write in 
confidence to 


a 


South Bend, Indiana 











A. S. Burkart, Vice-Pres. and Gen. Mgr. 













MORE POWER TO YOU 
The more push there is behind 


you the more power you have. We 
furnish the push. This push is the 
help we give ourmen. No other life 
insurance company does as much 
to insure the success of its Field 
Force. Ask any Bankers Life man 


or write 















Bankers Life Company 
DES MOINES 












jJ.O0. LAUGMAN, President 


B. O. BERGE, Secretary 


Lutheran International 


Insurance Company 


Capital $100,000.00 Surplus $121,477.33 


Ottawa Banking & Trust Building 
OTTAWA, ILLINOIS 
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MEN NEED PROTECTION 


——— 


TOLL OF LIVES BEEN GREAT 


Influenza Epidemic Has Impressed All 
With the Great Value of Adequate 
Life Insurance 


R. W. Stevens, vice- -president of the 
Illinois Life, in commenting on the 
particular needs of the day, says: 


“When the United States declared war, 
practically every man of military age 
with or without dependents immediately 
became a willing prospect for a larger 
amount of life insurance than any life 
insurance agent would have dreamed of 
suggesting to the great majority of those 
men during peace times. 

“The regular life companies were un- 
willing to assume the risk of engagement 
in war and our government wisely pro- 
vided insurance for our soldiers and sail- 
ors. The limit of insurance offered by 
the government was $10,000, and more 
than 90 percent of the men in war serv- 
ice bought the limit. The reason those 
men summoned for war service were 
such willing prospects for large amounts 
of insurance was that the battlefields 
of France which they anticipated visit- 
ing furnished such a vivid picture of 
the uncertainty of life that they would 
readily visualize their untimely death 
and the benefits that life insurance would 
bring to their families and dependents. 


Large Numbers Died in Camps 


“Large numbers of those soldiers and 
sailors who died in military camps and 
from causes far remote from engage- 
ment in battle probably would not have 
taken the life insurance so generously 
provided by the government if they could 
have known that they would never reach 
the battle zone; yet as the final records 
of the war will undoubtedly show, we 
lost more men from sickness, accident 
and disease than were killed in action. 

“Now the pandemic of influenza and 
pneumonia is striking down men in civil 
iife with the insidiousness of a German 
ambuscade, yet the life companies con- 
tinue to accept insurable risks at the 
regular peace time, normal mortality ex- 
perience premium and Mr. Average Busi- 
ness Man is seeing such a toll of lives 
taken all around him that he is able 
to visualize as he never visualized be- 
fore the uncertainty of life and the 
benefits of life insurance and having 
before him the example of our soldiers 
most of whom even when facing battle 
had less real need of ten thousand of 
life insurance than he has for many 
times that amount is a better prospect 
for twenty-five thousand of insurance 
than he was a prospect for five thou- 
sand three months ago. 


Value of Income Policy 


“Is there any well-to-do man in your 
community who at this time would not 
willingly pay as much as $600 for assur- 








NEWS ABOUT LIFE POLICIES 

















New Policies, Premium Rates, Dividends, Surrender Values and all Changes in 
Policy Literature, Rate Books, etc. Supplementing Policyholders’ j 
Digest, Published Annually in May. PRICE, $2.50 j 








NEW ENGLAND MUTUAL FORMS 


Revised Policies with Entirely New 
Disability Features Are in 
Agents’ Hands 


The New England Mutual placed in 
the hands of its agents Jan. 2 revised 
and simplified contracts covering all its 
various forms of policies. The same 
general provisions are retained, but in 
simplified form. A revised issue of the 
rate book has also been issued em- 
bodying all the latest rulings and infor- 
mation. 

The new disability provision carries 
a waiver of premiums in case of total 
and permanent disability occurring be- 
fore age 65 and in addition thereto pays 
the policyholder $10 a month for each 
$1,000 of insurance without deduction 
from the face of the policy when it be- 
comes a claim by death or maturity. 

A double indemnity provision is also 
added, paying double the face of the 
policy if death is the result of an acci- 
dent of any kind. 


Equitable of New York 


The Equitable Life of New York in 
its 1919 dividend schedule will show 
a reduction from that for 1918. The 
schedules have not yet been announced, 
but it is understood that the 1919 divi- 
dends will be practically the same as 
those for 1918; that is, there will be no 
increase because of the older age of 
the policy. Thus a policy now six 
years old will carry about the same 











ance that if death should overtake him 
during the coming twelve months his 
wife and children would have an income 
of $100 per month for the next 20 years? 
Very few, if any such men, would be- 
grudge a doctor and hospital bill of $600 
if its payment meant escape from death; 
yet when you come to analyze the aver- 
age man’s fear of death it is not the 
fear of dying that bothers him, but he is 
concerned about the result of his dying. 
Appreciating as you do the seriousness 
of the present plague, it is your duty to 
seriously discuss right now with every 
well-to-do man of family in your com- 
munity the advisability of an income 
policy.” 





dividend as last year, when it was five 
years old, etc. It is believed that many 
other companies will follow the Equit- 
able’s lead and will come out with 
schedues somewhat lower than those 
for last year. 


Jefferson Standard 


The Jefferson Standard Life announces 
that it does not contemplate making any 
change in its dividend schedule for 1919. 


Indianapolis Life 


The Indianapolis Life is issuing a new 
endowment at age 65 policy. The rate at 
age 35 is $32.19; on the twenty payment 
plan $58.90. 


New England Mutual 


The New England Mutual Life an- 
nounces that its dividend scale for 1919 
will be the same as 1918. 


Cedar Rapids Life 


The Cedar Rapids Life announces that 
there will be no change in its dividend 
schedule for 1919. 


Girard Life 
The deferred dividend scale of the 
Girard Life on the five-year distribution 


plan will be the same for 1919 as it is 
for 1918. 


Guardian of New York 


The Guardian Life of New York is 
getting out a new edition of policy 
forms, which will be ready Jan. 1. 


Travelers 


The Travelers is getting out a new 
life, manual which will be effective as 
of Dec. 20. The premiums are the same 
as those contained in the rate book of 
Feb. 1, 1919. The new manual shows all 
premiums, including the disability rates, 
for all forms. The book also contains 
a copy of the instructions to agents as 
well as a statement of disability pro- 
visions number 1 and 2. 


Minnesota Mutual 


The Minnesota Mutual Life of St. Paul 
will decide sometime in January as to 
whether it will make a change in its 
premium rates. 


Carl G. Lanning, assistant manager of 
Division D of the Prudential, has been 
made acting manager of Division K, fill- 
ing the vacancy caused by the resigna- 
tion of Manager Morton Schiff. 








PURELY MUTUAL 


Investigate 
before selecting your 
Company 





ie 


Northwestern Mutual Life Insurance Co. 


MILWAUKEE, WISCONSIN 


GEO. C. MARKHAM, President 


INSURANCE IN FORCE, $1,604,426,324 


SATISFIED POLICYHOLDERS each year apply for over 35% of the new insurance issued. 





POLICIES MOST FLEXIBLE AND EASY TO SELL 





Complete Agency Protection: 


Enforced Anti-Rebate and No-Brokerage Rules 
GEO. E. COPELAND, 


CHARTERED 1857 


Supt. of Agencies 
Milwaukee, Wis. 





P 539 











AMONG INDUSTRIAL MEN 


INSTRUCTIONS ARE SENT OUT 





Vice-President Fiske of Metropolitan 
States Attitude to Be Assumed 
Toward Government Plan 


Haley Fiske, vice-president of the 
Metropolitan Life, has sent notice to 
the superintendents of the company re- 
garding the attitude that should be as- 
sumed in giving advice to enlisted men 
returning home, where their insurance 
is involved. Mr. Fiske says: 

Now that the war is over and our men 
at the front coming back, the matter of 
life insurance on members of the army 
and navy, given to them .by the govern- 
ment, becomes of practical importance. 
Your advice and the advice of our agents 
may be asked. In every such case you 
will agree with us that our duty is to 
advise the men to keep up their insur- 
ance and to convert what insurance they 
have (which is one year renewable term) 
into some other form offered by the gov- 
ernment. Term insurance, as you know, 
involves the increase of premiums with 
the increase of age. It goes without 
saying that the men should have level 
premium policies, which we understand 
the government offers. The cost of the 
insurance to the policyholder is much 
less than could be furnished by any pri- 
vate company, since the government plan 
intends that a considerable part of the 
actual cost shall be paid out of general 
revenue. That is a good reason for its 
continuance by the insured. You will be 
glad to offer your assistance in any case 
where advice is needed, and in counseling 
as to the best form of policy and the 
ways of obtaining it from the United 
States government. 

Of course, you will never allow your 
men to make any effort whatever to twist 
government insurance into Metropolitan 
policies. 


Metropolitan Life Dinner 


Last Friday evening the representa- 
tives of the Metropolitan Life in Ohio, 
West Virginia and Kentucky who made 
records in the sale of war savings stamps 
enjoyed a banquet at Cleveland, Ohio. 
H. D. Wright, superintendent of agencies 
at the home office, made the principal 
address. He stated that his company 
had as yet made no definite announce- 
ment as to what course will be followed 
in regard to the extra premiums paid by 
policyholders who entered the active 
military service, but the money has 


been credited to a special fund which’ 


will probably be turned over and appor- 
tioned to the policyholders in due time. 


Policyholders of the Kansas Fraternal 
Citizens, recently merged with the 
American Insurance Union of Ohio, have 
asked the state to set aside the merger 
as invalid. 








GLOBE MUTUAL LIFE 
INSURANCE ASSOCIATION 


431 S. Dearborn St. Chicago, Ill. 
Gain of the Globe for Year 1917 


Increase in Assets .......... . 90 percent 
- Increase in Premium Income. 20 percent 
Increase in Insurance ........ 13 percent 


For the Last Five Years 
Gain in Income ..230 percent 
Gain in Assets 190 percent 
Gain in Insurance in Force..160 percent 

Ordinary and Industrial Branches. All 
policies pay Total and Permanent Dis- 
ability Benefit at the rate of $10.00 per 
week. 


All Claims Paid “On Sight” 
T. F. BARRY, Secretary and Manager. 











SALESMEN barn gy Real Estate Mortgage 
eg 4 There can be no higher class of investment. 
Pay 6 per cent. or a Any denomination from 
$100 up. Nearly 20,000,000 Amer‘cans have reeently 
shown their interest 
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Has te Life Insurance Feld Become More Limited? 
NOT WITH US 


Our Agents can sell policies on the annual premium plan, up to 
$3,000, to young men and young women as young as age 2. It is 
surprising how much annual premium insurance for goodly amounts 
can be placed on the little folks, protective insurance and educational 
and business start endowment insurance. This extension of the age 
limit for ordinary insurance down to age 2 helps considerably in these 
days and we have other advantages that help still more. Our new 
business this year is more than 50% larger than the new business for 
the same period last year. By the way, if your Company will let you 
write our insurance for children as a side line, we will. Some are 
writing as much as $10,000 a month of this insurance as a side line. 


OLD COLONY LIFE INSURANCE COMPANY, :: Chicago, Ili. 


Group Insurance 
Monthly Income Insurance 
Weekly Income Insurance 
All Other Popular Standard Forms 
Ordinary and Industrial 


THE PRUDENTIAL INSURANCE 
COMPANY OF AMERICA 


FORREST F. DRYDEN, President 





HOME OFFICE: NEWARK, N. J. 


Incorporated under the laws of the State of New Jersey. 
Branch Offices in all leading cities in the U. S. and Canada 

















INDEX VALUE 


"THE Kalamazoo Auto Step Index is simple, rapid and 
perpetual, these features comprise the value of an index. 
By indexing under the first name as well as the surname 
and also giving to each account an identifying number, 
posting time is reduced 30%. The Auto Step Index 
allows practically unlimited expansion without being 
cumbersome or voluminous to handle. Write for booklet. 
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‘Saving time and Labor in Posting” 


: AF-DEVICES-AND | 
GQ ACCOUNTING -SYSTEMS 


KALAMAZOO LOOSE LEAF BINDER COMPANY 
KALAMAZOO, MICHIGAN 
Service Sales Offices Everywhere 














Second to None in Service 


Long established and thoroughly modern, providing perfect protec- 
tion for a net cost which is notably low, and rendering service which is 
unexcelled, the Massachusetts Mutual stands out as an ideal com- 

any in which to insure. Sixty-seven years of square dealing are 
sa 4 of every one of our representatives. They will tell you how 
great an asset that record is in their work. 


JOSEPH C. BEHAN, Superintendent of Agencies 


Massachusetts Mutual Life 


Insurance Company 
SPRINGFIELD, MASSACHUSETTS 








INCORPORATED 1851 


THE FARMERS LIFE 
INSURANCE COMPANY 


DENVER, COLORADO 


E. M. AMMONS, President 


B. M. STACKHOUSE, Secretary J. H. ORR, Treasurer 


Assets - - - - $2,016,354.38 
Liabilities - + - 1,865,920.95 
Surplus to Policy- 

holders - -- 


150,433.43 





Insurance in force $13,839,455.00 


(According to report of April 30th accepted by the Colorado State Insurance 
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TIME LIMITATIONS ON 
COMPANY FORMATIONS 


Organization Under Illinois Laws 
Must be Completed Within 
Two Years 


TAKE OUT NEW CHARTERS 


Difficulties in Way of Stock Transfer 
When New Articles of Incor- 
poration Taken Out 


SPRINGFIELD, ILL., Dec. 30.—Ar- 
ticles of incorporation have been filed 
at Springfield and charters granted for 
the organization of a number of com- 
panies, both fire, life and casualty. Con- 
ditions which have obtained during the 
past two years have prevented the in- 
corporators of many of these proposed 
companies from selling the amount of 
stock called for in their articles of in- 
corporation. The insurance laws do 
not fix any time within which these pro- 
posed companies must complete their 
organization and receive authority from 
the department of trade and commerce, 
through its division of insurance, to 
begin to write policies of insurance. 

Attorney General’s Opinion 


The attorney general has given the 
division of insurance an opinion to the 
effect that in the absence of a time limi- 
tation in the statutes, the supervising 
insurance official has authority to fix a 
reasonable time during which the stock 
must be sold and the organization com- 
pleted. Inasmuch as the general cor- 
poration act gives two years as the limit, 
the attorney general holds that such a 
period would be a reasonable one for 
the department of trade and commerce 
to adopt. As a result of this opinion 
there has been a ruling made that all 





companies obtaining charters from the 
insurance division must complete their 
organization within two years. 

Take Out New Charters 


It has been the practice for some time 
in cases of this kind for the incorpora- 
tors to ask at a period close to the com- 
pletion of the two years, that a new 
charter be issued having the same name, 
amount of stock, and practically the 
same incorporators as has the proposed 
company which has not yet completed 
its organization. There has been as a 
rule no difficulty in obtaining charters 
of the same name and with the same 
amount of capital stock, as the incor- 
porators being practically the same in 
both companies were willing that the 
name given the first company should be 
used by the second. 

Transfer Objected To 


The department, however, objects to 
the transfer of any assets or of stock 
subscriptions belonging to the first 
company to the second company, unless 
each one of the subscribers to the stock 
of the first company makes a new sub- 
scription to the stock of the second 
company. The fact that a resolution 
has been passed by the incorporators 
transferring the assets of the first com- 
pany and its stock subscriptions to the 
second company will not be of any 
avail and will not be recognized, we 
are informed, by the supervising official. 
This ruling is based on the ground that 
inasmuch as there must be a difference 
between the dates of the charters of the 
two companies, they are separate en- 
tities and the subscription to the stock 
of one is not a subscription to the stock 
of the other. 

It has also been the practice of many 








incorporators of companies to issue 
stock to stock subscribers as soon as 
the payment on the stock has been 
made, such stock being signed by par- 
ties signing themselves president and 
secretary. The division of insurance 
does not recognize the validity of such 
transactions as this and _ necessarily 
holds that stock certificates issued be- 
fore the company has completed its or- 
ganization are not valid. This is be- 
cause of the fact that the company can 
have no officials authorized to perform 
corporate functions until the organiza- 
tion is made, its assets approved, and 
final authority given it to transact busi- 
ness. This holding or ruling of the 
insurance division, department of trade 
and commerce, will be binding upon all 
promotions and proposed incorpora- 
tions of insurance companies. 





Convention Dates Fixed 


The annual agency convention of the 
Scandia Life of Chicago, will*be held 
at the home office Jan. 21-23. About 
25 of the company’s leading producers 
will be in attendance. 

The Scandia has had a remarkable 
year. It set the mark at $12,000,000 of 
written business for this year and has 
already passed that figure. Every 
month has shown a substantial gain. 
In November of last year $800,000 of 
business was written, and in the same 
month this year a production of $1,320,- 
000 was reported. In December of last 
year $950,000 of business was written, 
and this year the agency force wrote 
about $1,500,000. As with other com- 
panies the company’s death losses were 
numerous in 1918, but because of the 








The Toledo Travelers Life Insurance Company 


SECOND NATIONAL BANK BUILDING, TOLEDO, OHIO 
Want Producing Agents for Ohio Territory 
Opportunity for Advancement 
On Agency Matters Address E. W. GAGE, Secretary 











good volume of new business written 
the company made an excellent show- 


ing. 


Test Case Is Brought 


The supreme court of Iowa rendered 
a decision the early part of the year 
placing the capital and surplus of life 
companies for taxation under the heading 
of ‘Money and Credits.” Iowa companies 
have been paying taxes on their capital 
and surplus in the past under the heading 
of “Personal Property,” which of course, 
makes a considerable difference in the 
rate of assessment in favor of the com- 
panies. 

The Iowa Life of Waterloo commenced 
action in the Black Hawk county courts 
and filed a petition demanding the re- 
fund of taxes thus illegally collected by 
the county during the last five years. 
The case was heard at Waterloo in the 
district court by Judge Boise. Judge 
Boise expects to render his decision 
sometime, during the present term of 
court. 

It will be the purpose of the attorney- 
general, for the state and also the Iowa 
Life, to carry this suit to the supreme 
court as a test case regardless of the 
lower court’s decision. 


Northwestern Mutual Death Claims 


The Northwestern Mutual gives a re- 
sume of its death claims from influenza 
and pneumonia during September, Octo- 
ber and November. During November 
there were $2,133,964 in claims, an in- 
crease of $991,062 over the correspond- 
ing month of last year. During the three 
months 1,373 policyholders died from all 
causes and of these 626 were the result 
of the epidemic. Of this number 483 were 
under age 40, involving $1,212,218. The 
average age of death of those who died 
of influenza and complications was 35 
years. The average age at entry was 
28.8. The average years insured was 6.1. 
The written business for November was 
$14,489,500, an increase of $3,000,000. The 
influenza epidemic and the close of the 
war have undoubtedly been great con- 
tributing causes toward an increased 
business the latter part of the year. 


Becomes Manager at Philadelphia 


A, C. Williamson, Detroit manager of 
the Prudential, has been promoted to be 
manager of the Philadelphia office, the 
second largest in the gift of the Pruden- 
tial. Mr. Williamson has been in Detroit 





We have as good territory as exists. 


W. H. EASTMAN 
Secretary 


The Good Life Insurance Man Thinks 


This Company has a Surplus of $499,489.14 and a Capital of $469,210.00 


WE ARE NOW READY FOR BIG ORGANIZATION WORK 
WE ARE NOW READY FOR A BIG PRODUCTION. 
WE HAVE THE MONEY TO SPEND ON THE ABOVE TWO RESULTS 


Do you fit the opportunity ? ‘ 


THE KANSAS LIFE INSURANCE COMPANY 
TOPEKA, KANSAS 


JOHN H. EDWARDS 
President 





Dr. W. O. THOMPSON 


President 


The Midland Mutual Life Insurance Company 


COLUMBUS, OHIO 


An OHIO Company, writing policies on OHIO people and keeping OHIO 
money in OHIO for the development of OHIO industries 
Admitted Assets .......... ne 
Insurance in Force............cceeeeceeceeecess 24,398,839.00 
Surplus to Policyholders..... 


New Conti: Monthly I: Polici: 
Splendid opportunities for AGENTS igen per a of Ohio. ie oon 


eoeee Cr ee 


$ 2,739,817.90 
376,482.48 
We solicit inquiries from ouput parties, 


G. W. STEINMAN 


Secretary 

















State Mutual Life Assurance Co 


REAL MUTUALITY for nearly THREE-QUARTERS OF A 
CENTURY has characterized all Company activities to the advantage and 
satisfaction of policyholders, beneficiaries and agents. 

Additions are made to our agency force when the right men are found. 


B. H. WRIGHT, President 
STEPHEN IRELAND, Superintendent of Agencies 


of Worcester, Mass. 


© INCORPORATED 1844 


D. W. CARTER, Secretary 





GEORGE E. IDE, President 


CINCINNATI, OHIO 


HOME LIFE INSURANCE COMPANY 


(Now Purely Mutual) 


bin fifty-eighth annual report shows insurance in force of $146,050,144, an in- 
crease during the year of $12,556,816 The Company paid the policyholders i in 1917 
$3,467,823, ee which $731,696 was in dividends 
reserve fund was increased by $1,688,199 and the Assets are now $34,542,304.08. 
W. A. R. BRUEHL & SONS, General Managers 


Central and Southern Ohio and Northern Kentucky 
Rooms 601-606 The Fourth National Bank Building 


256 Broadway, NEW YORK 


or premuim refund. Its insurance 


HOYT W. GAI General Managre 
For Northern Ohio 
229-232 Leader-News ame 
CLEVELAND, OHIO 
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"ASK YOUR STATIONER 















E. W. RANDALL, President 





The Minnesota Mutual Life 
INSURANCE COMPANY 


We have just entered 


THE STATE OF KANSAS 
We are looking for one or two capable General Agents 


A REAL OPPORTUNITY 


For Particulars Address 


E. S. ALBRITTON, Supt. of Agencies, Saint Paul, Minnesota 


T. A. PHILLIPS, Secretary-Actuary 
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for five years with marked success as a 
HH Soinatt : : , 

Segue. Skt aaa oleae aaa THOMAS J OWENS, President DR. ALBERT SEATON, Vice-President and Medical Director CLAUDE T. TUCK, Secretary 

tout taok upon nis oromation 28 One|! CORN TURY LIFE INSURANCE CO.,, inpranapouts 
troit look upon his promotion as one 

which has been well earned. He will e9 INDIANAPOLIS 
take charge in the early part of the year. - 

Sty caaulay an te Gaia elec teas Capital, $200.000 NO ORGANIZATION EXPENSE Surplus, $100,000 
not yet been officially announced. All of the stock is held by a few substantial b men Managed by men experienced and familiar with all de- 


Porter Takes Office 


George P. Porter, who was elected 
state auditor and commissioner of in- 
surance of Montana in November, as- 
sumed his duties, vice R. G. Poland, 
Jan. 1. 


Good Record of General Agency 


The Boyd & Boyd general agency of 
the Equitable Life of Iowa at Kokomo, 
Ind., made a wonderful record in a con- 
test held by the company for eleven 
weeks. They produced $500,000, practi- 
cally all being written in Kokomo. Four 
producers have qualified for Liberty 
bonds which the company is offering as 
prizes. E. E. Smith, a newcomer in the 
life insurance business, wrote over $215,- 
000 during the eleven weeks. 


Must Report on Reserve 


TOPEKA, KANS., Dec. 31.—Theé Kansas 
insurance department has notified all the 
fraternals which write legal reserve 
policies that the annual statements for 
1918 must show the valuation of the 
policies and carry the legal reserve as a 
liability. There are a number of frater- 
nal associations which write a reserve 
policy if the member desires it. The Kan- 
sas law requires that these policies be 
listed and valued the same as those of 
the old line companies and the reserves 
carried for the policies be separated and 
carried as liabilities of the association. 


To Have Ordinary Agency 


Carl Dehoney, manager of the ordi- 
nary agency in the home office of the 
Western & Southern Life of Cincinnati, 
will establish another ordinary agency 
at Chicago, with William J. Ryan in 
charge as associate manager. Mr. Ryan 
has been an employe of the Indiana 
Harbor & Belt Railway and is well 
known among many Chicago railroad 
men. His headquarters will be in room 
904 Marquette building. Mr. Dehoney 
expects to spend from one-third to one- 
half his time in Chicago. 


Walter H. Squier 

OMAHA, NEB., Dec. 31.—Walter H. 
Squier, manager of the Mutual Life of 
New York here, has resigned. He will go 
into business for himself in Chicago, 
leaving here in two weeks. He has been 
with the Mutual Life 31 years, and has 
been manager in Omaha ten years. Wal- 
ter Shaw of New York arrived this week 
to succeed him. 


Life Notes 


Charles T. Holmes, Columbus, Ohio, 
manager for the Mutual Life of New 
York, has been transferred to New Lon- 
don, Conn., where he will take up special 
work for the company. 


In October, according to a report of the 
Ohio bureau of vital statistics, influenza 
and pneumonia took a toll of 8,844 lives 
in that state. Of these, 3,227 were due 
to pneumonia. The deaths from both 
causes in September were but 231. 


The Curtis & Yale Co., Wausau, Wis., 
manufacturer of lumber, sash, doors and 
millwork, has taken out a group policy 
in the Aetna Life in behalf of its em- 
ployes, numbering from 300 to 350, ac- 
cording to the season of the year. 


The Insurance Salesman draws its 
material from every available source. 
The home offices of companies, the 
general agents and field workers, the 
company and agency bulletins, the 
salesmanship and business magazines, 
the commercial reports, and many other 
sources, furnish all the new ideas in 
life insurance selling and in making a 
success of life insurance field work. 
Send for a sample copy and you will be 
convinced that it is the best paper that 
is on the market for the man who 
wants salesmanship ideas. 


“Workable Selling Plans for This 
Month” is one of the live departments 
in the Insurance Salesman. This de- 
partment doesn’t tell you just to get 
busy, to be enthusiastic, to show pep, 
etc.; it gives you actual proved plans 
and arguments that produce business. 


of Indiana who believe in the ability of the management to _ partments of life insurance work. 
build reallife insurance company. 
We offer agents experienced management, superior policy contracts, 
choice territory, progressive field and home office methods and an 
old-fashioned general agency contract that means money. 
If you want to be affiliated with an institution that has real red blood in its veins—that has all the elements of growth and permanency— 
Tell us where you want to work 











Standard Life Insurance Company 


HOME OFFICE, DECATUR, ILLINOIS 


All we ask is an opportunity to show to Address the Company at once for agency con- 
the up-to-date Agent either part time or pec Prep se Pewee ri 4 set ar allowance 
whole time that we have the best proposi- Company operates in Michigan, Iowa, Illinois, 
tion and opportunities for his future success. Nebraska, Kansas, Oklahoma, Missouri and Indiana. 


Approximately $35,000,000 insurance in force. 




















Indiana National Life Insurance Co. 
INDIANAPOLIS 
Authorized Capital, $1,000,000.00 


WE AIM TO GIVE THE FULLEST SERVICE TO ALL WITH WHOM WE HAVE RELATIONS 


Our policy contracts are liberal and modern, having many Our Home Office is helpful; our agents are pleased with 
features that appeal to agents and prospects. the treatment accorded them. 


WE PAY OUR AGENTS WELL WHO DESERVE WELL 
For Territory and Agency Contracts Address C. D: RENICK, President 
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N O W || S VERY life insurance man should be 

E making money these days. This is 

THE TIME the time to hit and hit hard. Our 

country is enjoying an unparalleled period 

T O D of prosperity. Let us all take advantage 

I c of the times. It is a great day to sell life 

insurance. We are now putting on some 

new men in unoccupied territory that is fertile and possesses great possibilities. We would 
like life men to write us about our proposition during the next six weeks. 


Inter-Southern Life Insurance Company 


Louisville, Ky. 
JAMES R. DUFFIN, President 


















































‘Sometimes : 
Mesiilinataaaiien State Life Insurance Co. of Iowa 
Q ability to assume the sia etietegs 
Q management of an Capital - - $1,000,000 
q agency lacks only the Over 800 stockholders now in Iowa. 
P Liberal commissions to stock salesmen. 
Opportunity ' Company about two-thirds through. 
@ to make it manifest. WALLACE & BEERY, Fiscal Agents 
q Well, Opportunity is 510 Fleming Building - - - Des Moines, Iowa 
g our middle name. 
Gardianiite We have something to offer in the way of a general agency that is 
very attractive to find with an old, conservative life company. It 
Write C. L. MILLER, Madison, Wis. will pay anyone interested to investigate. All communications 
Director of Seles confidential. Address 77-P, care The National Underwriter. 
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EPIDEMICS 


As life insurance men study the ad- 
dress of Henry Mor, president of the 
ActuaRIAL Society oF AMERICA and ac- 
tuary of the Home Lire, before the Lire 
PRESIDENTS’ ASSOCIATION, they feel that 
here is a very clear and convincing 
analysis of the effects of epidemics on 
human life. This is a particularly per- 
tinent question at this time. Life in- 
surance men have called attention of 
people to the dangers of epidemics and 
given this as one of the arguments for 
life insurance. 

The man who was in first rate phys- 
ical shape, who had no fear of the 
usual contingencies of life, felt that he 
was free from the effects of a sweep- 
ing epidemic, as he took it for granted 
that medical authorities could well cope 
now with any pestilence that might at- 
tempt to stalk abroad over the country. 
From an _ historical standpoint, ‘the 
great epidemics of the past were in- 
teresting and revolting in their details. 
So far as being confronted with the 
danger of an epidemic, the worst that 
could come, in his mind, would be 
breaking out of measles, scarlet fever 
or whooping cough among children. 

Mr. Morr refers to some of the pes- 
tilences that swept the world in the 
past when medical science had not 
reached its present stage and when 
cleanliness and sanitation were not 
heeded as now. Undoubtedly the world 
has made great progress in ridding it- 
self of sweeping death causes. Yellow 
fever is no longer known in this coun- 
try and seldom in the tropical regions 
of the Gulf of Mexico. Smallpox, 
which was once so dreaded, is now 
well under control, and typhoid fever 
can be guarded against. 

The present epidemic of Spanish in- 
fluenza, however, has convinced the 
people that the warning of life insur- 
ance men was correct and should be 
heeded. We are not yet in a position 
where we can say we are absolutely 
rid of factors that create a tremendous 
mortality. Perhaps there has been no 
single cause that has affected the mor- 
tality of life insurance so greatly as the 
present epidemic in this country. 

Mr. Morr in his able paper shows that 
quarantine regulations have accom- 
plished much, but quarantine has not 





availed in certain types of diseases. 
Many attribute the present epidemic to 
war conditions and life in the trenches, 
which are favorable to disease. The 
gathering together of large bodies of 
men in camps, cantonments and train- 
ing stations undoubtedly gave the 
Spanish influenza a mighty impetus at 
the start. 

Medical authorities generally agree 
that the present epidemic will be fol- 
lowed from year to year for the next 
five or six years with recurrences, 
probably in a milder form. Just now 
the country that was swept over is 
again being visited and the toll is just 
about as great as before. The fact 
that the influenza has claimed as its 
victims the younger and more vigor- 
ous men is brought out very vividly 
in Mr. Morr’s address, showing that 
80 percent of the cases are under 40 
years of age and 60 percent of the 
deaths are under 35. This dread pes- 
tilence is no respecter of persons tak- 
ing the good, bad and indifferent. The 
man following the most orderly course, 
the most circumspect in his habits, is 
just as liable to be swept away as the 
one of opposite characteristics. 

All this goes to show that life in- 
surance is needed to meet, not only the 
ordinary death contingencies, but the 
dreadful “conflagration hazard,” as it 
may be called in life. 








LIFE MEN’S MEETINGS 

THERE are several problems that are 
engrossing the minds of officers of life 
underwriters’ associations in the larger 
cities. One of the main objects of 
these organizations is to reach the 
newer men and the smaller producers 
in order to encourage them and help 
them along the way. Many such men 
are barely making a living. They are 
learning the business, are getting es- 
tablished and do not have much extra 
money to spend. In days gone by, life 
underwriters’ associations could ar- 
range for good, wholesome dinner for 
75 cents a plate. That was within 
reach of all the solicitors. Now, how- 
ever, in the cities $1.50 per plate is 
about the minimum. Many of the hard 
working solicitors do not feel that they 
can pay $1.50 for a dinner. They want 
to go to the life underwriters’ meet- 
ings, but feel embarrassed to go in 
after the dinner is over. 

Undoubtedly the life underwriters’ 
associations must think out a plan 
‘whereby the humblest agent in the 
ranks will be found welcome and where 
he can have the full privileges of the 
organization. This question is con- 
fronting the minds of some of the peo- 
ple in Chicago, for example. Some 
members have suggested that the life 
underwriters’ meetings could well be 
held along about 3:30 or 4 o’clock p. m. 
and close at 5:30 p. m. This would 
probably be a convenient hour for most 
of the agents, and they could go home 
for dinner. Officers of life underwrit- 
ers’ associations must realize the re- 
sponsibilities resting upon them and 
conduct their deliberations for the ben- 
efit of all the men in the business. The 
meetings are more important than the 
dinners, although the dinners form the 
foundation for social intercourse, and 
getting together. However, ‘ievery 
other meeting might be held, in the 





afternoon without the dinner accom- 














PERSONAL GLIMPSES OF LIFE UNDERWRITERS | 








Judge John Barnes, general counsel 
of the Northwestern Mutual Life, suf- 
fered a slight stroke of paralysis while 
entering the home office building Sat- 
urday morning. First aid treatment 
was given in the building by the mem- 
bers of the medical department and 
later Judge Barnes was removed to his 
residence. He recovered conscious- 
ness late Saturday evening. His right 
side is partially affected, but his con- 
dition is improving rapidly and Mon- 
day his physicians .were inclined to 
the belief that the effect of the stroke 
may be entirely overcome. 


Henry B. Rosen of New York City, 
the phenomenal personal writer of the 
New York Life, is closing the year 
with $15,000,000 of paid for business, 
being the topnotch of his productive 
efforts. In fact, Mr. Rosoen expects 
the $15,000,000 goal to be exceeded by 
$200,000. Mr. Rosen has given consid- 
erable time this year to selling Liberty 
bonds and soliciting for various war 
campaign drives. He is the greatest 
personal producer in the country today. 

W. R. Childs of Kansas City, Mo., 
associate general agent of the south- 
western department of the Illinois Life, 
has returned from four nionths’ service 
with the Y. M. C. A. on the French 
battle lines. Mr. Childs is a_ dis- 
tinguished life insurance man, who has 
rendered splendid service to his coun- 
try. He will attend the banquet of 
the Green Signal Club of the Illinois 
Life, home state agents in Chicago, on 
Saturday evening, and will give some 
of his experiences. 

Conipetition is getting strenuous at 
Peoria, Ill. A. H. Kahler, president of 
the Peoria Life Underwriters Associa- 
tion and manager of the Indianapolis 
Life, made a talk a year ago before the 
Prudential forces of that city and told 
them that when his new baby was a 
year old he would take out a policy 
with the first man who caught him. 
Three Prudential agents therefore de- 
cided to grab off the business, as the 
boy was exactly a year old Monday 
night at midnight. Fred Ausbery, 
Harry Babcock and Clarence Hoagland 
were the Prudential men who sought 
Mr. Kahler. Mr. Hoagland appeared 
at the Kahler home a few minutes be- 
fore midnight, aroused the paterfamilias 
from his slumbers and signed him up 
for a 20-year endowment policy for the 
one-year-old son. As Mr. Hoagland 
was going down the street with the 
application in his pocket he met the 
other two Prudential men on their way 
to see Mr. Kahler. They found, how- 
ever, they were too late. 


Dr. William A. Fricke, who has been 
doing some temporary work for the 
Wisconsin Life of Madison while Sec- 
retary N. J. Frey was doing war work, 
will leave his service December 31. Dr. 
Fricke is secretary of the Wisconsin 
Life Convention, which is the organiza- 
tion of younger Wisconsin legal .re- 
serve companies. Doubtless he will 
make a connection with some company, 
as he is a man of eminent ability and 
long experience. 


Agents cf the central department of 
the New York Life have inaugurated 
a testimonial contest in honor of 
Robert E. Whitney, inspector of 
agencies who completed 35 years of 
service with the company in October 
of this year. Mr. Whitney has super- 
vision over Illinois, Iowa, South Da- 








paniment, so that those who feel that 
they cannot afford the $1.50 can have 
the privilege of attending a meeting 
once in a while, listening to and par- 
ticipating in the discussions and get- 
ting their money’s worth, 





kota and Nebraska. The contest 
started Dec. 30, and will continue until 
March 1, and a big celebration will be 
held in Chicago, May 15. 

Mr. Whitney has had an interesting 
career. He connected with the New 
York Life in October, 1883, after leav- 
ing college. After some years in the 
home office he was placed in charge 
of the seaboard department in New 
York City, and in a few years made of 
it the company’s largest branch office. 
In 1900 Mr. Whitney was sent to Japan 
and China by the company to open 
branch offices in the Orient. He es- 
tablished headquarters at Yokohoma 
and in the second year of his stay there 
produced $10,000,000, of paid for busi- 
ness. He then took charge of the com- 
pany’s branch office in Denver, Colo., 
and 14 years ago came to Chicago. He 
has held his present position for 12 
years. Mr. Whitney is a quiet, un- 
assuming man, but possesses a great 
deal of driving force and is very popu- 
lar with the men under his supervision. 


T. F. Lawrence, vice-president of the 
Missouri State Life, is making an ex- 
tended trip, covering more than six 
weeks, visiting the agencies in the 
northwest and Pacific Coast states. Mr. 
Lawrence reports bright prospects for 
the company’s future in this western 
territory. 

This trip will also be a part of Mr. 
Lawrence’s vacation and he is spend- 
ing the holidays touring southern Cali- 
fornia. Mrs. Lawrence joined him in 
Los Angeles the past week and will ac- 
company him in his visit to the agen- 
cies in Arizona, New Mexico and Texas 
on the homeward trip. 

Two of the striking features of ap- 
preciation shown Mr. Lawrence by 
some of the western men was the writ- 
ing of $105,000 personal business of 
D. D. Raley of Colorado Springs and 
$125,000 presented to him by General 
Agents Von Damm & Drake at San 
Francisco. Mr. Lawrence is expected 
to return to the home office about 
Jan. 15. 


Capt. Frederick Windsor Hubbell has 
returned to Des Moines and will re- 
sume at once his position as treasurer 
of the Equitable Life of Iowa. Captain 
Hubbell enlisted as a private with Bat- 
tery F when Uncle Sam entered the 
war and went to Camp Cody. He ad- 
vanced rapidly, becoming second lieu- 
tenant, then first lieutenant, and last 
May being made captain. He was then 
transferred to Fort Sill and made an 
instructor in the school of fire. He 
made an excellent military record. 


W. C. Wilson, president of the Bank- 
ers Life of Lincoln, Neb., died the 
other day after a short illness. He 
was head of the company for over 25 
years. Mr. Wilson was a business man 
at Michigan City, Ind., and went to 
Lincoln after the Bankers Life had 
been organized and was in a struggling 
state. To him more than any one else 
can be given credit for the building up 
of a magnificent institution and plant. 
Mr. Wilson had very definite ideas 
about life insurance and carried them 
out in connection with the company. 
The Bankers Life is one of the few 
companies left that writes deferred 
dividend policies. President Wilson 
always insisted on a strict accounting 
to policyholders and conducted his 
company in an economical way. 


Charles R. Brewer, of Columbus, 
Ohio, has been elected secretary of the 
Lamar Life of Jackson, Miss., to take 
the place of A. L. Fairley, who goes 
with the Great Southern Life in a simi- 
lar capacity. Mr. Brewer has been con- 
nected with the Ohio State Life and 
prior to that was an examiner in the 
Ohio insurance department. 
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THE DUTIES OF PEACE ® © 
When a deed is done for Freedom, through the broad earth’s aching breast, Ohio National 


Runs a thrill of joy prophetic, trembling on from east to west. . ‘ 
P - ‘ ‘ ‘ ‘ ‘ (The Company with the Big Surplus) 


New occasions teach new duties; Time makes ancient good uncouth, 
They must upward still, and onward, who would keep abreast of Truth. 


James R. Lowell: en Present Crisis.” Life Insurance Company 
What! New Duties? CINCINNATI 


If one were to interview the Fates and ask—“Is there to be no rest, 
now that the war is won?” the answer would be—‘Just long enough to 



































, a . . ALBERT BETTINGER, President 
get your breath, and get a new grip on Duty.” The reason is obvious— 
Life has no value except as an Opportunity to do something, and the 
: : ie 
greatest thing to do is Duty. 
The great Duty confronting the people of this country, and of the Does a Company that Has Increased from $3,856,713 Ordinary 
civilized world today is to preserve what has been won by the war, and Insurance in Force in 1913 to $12,600,000 at the Present Time 


to build up a civilization that shall be sane and safe, in which industry, 
sobriety and economy shall have their reward, and childhood, woman- 


hood and old age shall be protected. Incidentally a Company with $711,083 Capital and Surplus to 
Protect Those You Insure as Well as the Permanency of Your 


The Part of Life Insurance in Agency and Renewal Contract > 


Doesn’t that Growth Spell Service, a Contented Body of Agents 
War and Peace and Policyholders—a Good Reputation in the Field > 


Interest You > 


Among the economic forces that have contributed to the winning 


> ° . . 

of the war, Life Insurance has an honored place. The life companies Now, Honestly, Isn t this about the Right Kind of a Company 
have been among the largest subscribers to the several Liberty Loans; to Work For, to Pin,—Yes,—to Nail—Your Future To? 
life insurance agents have been among the largest sellers of Liberty ; 
Bonds; life insurance men have been well represented in the army and A BIG IMPORTANT FACT: Every General Agency Is 
navy; the Government adopted the life insurance plan as the best protec- Practically in ‘Home Territory—within the Radius of the 
tion for the families of soldiers and sailors, both by providing Govern- Influence of the Home Office with All the Help and Encour- 
ment Insurance, and by assuming the premiums upon certain policies agement of a Fully Equipped, Energetic Home Office 
already in force in private companies. Life Insurance is better than O are 

: . rganization. 
bounties and better than pensions. 


We Have a General Agency Waiting for You in the Best 


What is good protection against premature death in time of war is 


also good protection against premature death in time of peace. Prema- Territory in the World. 
ture death is the destroyer of society, and protection against that is the ¢ . : : 
mission of life insurance. Death is busy in peace as well as in war. Address (in confidence if desired) 
Inside two months this Company has paid in death losses caused by 
Spanish Influenza a larger amount than the total of all its War losses T. W. APPLEBY, Secretary and Agency Manager 
in four and a half years. CINCINNATI 

It’s always a good time to take a policy; there is no good time to : se8 
drop one. 

NEW YORK LIFE INSURANCE CO. (We placed $57,500 of our $122,500 subscription to the 4th 


DARWIN P. KINGSLEY, President. Liberty Loan among 12 of our general agencies.) 
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OF DES MOINES, IOWA. 


JAS. H. JAMISON, Pres. 
FAVORABLE POLICIES 
SERVICES TO AGENTS 

A progressive Company with progressive 
methods. We offer an opportunity to a reliable 
man who can secure 100 applications during 
twelve months. 











Once an 


Illinois Life 


GREATEST GREATEST 


ILLINOIS Man 
Always an 


Illinois Life 
Man 


i 4 

WANTS GOOD MEN WANTS SOOD MEN 
AND AND 

WILL PAY THEM WELL WILL PAY THEM WELL 


ILLINOIS 


COMPANY COM PANY 


Build Your Own Business 





under our direct general agency contract 
Our Policies provide for: 


DOUBLE INDEMNITY, 
DISABILITY BENEFITS, 
REDUCING PREMIUMS. 


See the new low Rates. 
John F. Roche, Vice-President. 


orcanizep Lhe Manhattan Life 


1850 Insurance Co. 
66 nmr! - NEW YORK 




















JOHN -BXMUNN.M.D 8 Good men, atetae experienced in life 
. DENT! \insurance,or, not, may make. direct con- 
__ FINANCE COMMITTEE), tracts with this er ata for a limited ter- 
CARNE W'csey 18 Worf desired andsctreforhemselve 
Pro. Tith renter 
; a ‘dition NeMfirst“year’ ‘ commission, a 
hammer” > —_— eniewal interest, insuring an income for 
EDWARD TOWNSEND ig, future Address the Company at its 
Bow legertrn © Tole Net. Bont, Home Office* No: 277 Broadway, N.Y!” 





























FOR A LARGER SERVICE 


NEWSPAPER. FOLKS TO MEET 





The National Underwriter and Allied 
Publications Will Hold an Educa- 
tional Conference This Week 





The annual educational convention 
of the field and office staff of THE Na- 
TIONAL UNDERWRITER will be held in 
Chicago, Friday and Saturday. At the 
business sessions will be discussed 
questions relating to the larger service 
that can be rendered insurance inter- 
ests. Friday evening the annual din- 
ner will be held. President E. Jay 
Wohlgemuth of THE Nationa UNDER- 
WRITER will be in charge of the confer- 
ence and Managing Editor C. M. Cart- 
wright will preside at the dinner. The 
associated publications represented at 
the conference aside from THe Na- 
TIONAL UNDERWRITER will be Rough 
Notes, Fire Protection, Casualty Re- 
view and the Insurance Salesman. 

Ralph E. Richman, editor of Fire 
Protection and former deputy fire mar- 
shal of Indiana, will give the main 
address at the dinner. E. Jay Wohlge- 
muth will speak, as well as the spe- 
cial guest of honor, S. B. Komiko, the 
Russian Jewish newspaper man, writer 
and insurance broker. Among the 
topics to be considered are the larger 
editorial and news service, greater 
office efficiency, advertising, insurance 
supplies, the “Policyholders’ Digest,” 
personal service to insurance compa- 
nies and men, extending the subscrip- 
tion list, holding subscribers, and so on. 


AMENDMENTS MADE IN 
WAR REVENUE BILL 


(CONTINUED FROM PAGE 1) 
chinery can be whipped into shape on 
time. It is confidently expected that 
the bill as it stands now is the way it 
will be finally adopted so far as in- 
heritance tax and business insurance 
are concerned. 

Life agents are alerady going on this 
assumption, and following the an- 
nouncement in the daily press the other 
day, several large inheritance tax cases 
have been written as well as a number 
of business insurance policies. 
Business Insurance 


In order that the exact status of 
these two provisions may be under- 
stood, the progress of each is here 
given: 

Business insurance: Business insur- 
ance, as it is known, was practically 
killed under the Act of Sept. 8, 1916, 
which is the present law, and which 
provided as exemption “the proceeds of 
life insurance policies paid to individual 
beneficiaries upon the death of the in- 
sured.” This barred by inference cor- 
porations as beneficiaries, and there- 
fore killed business insurance, except 
when payable to an individual benefi- 
ciary. Under the income tax law and 
the excess profits provision, the pro- 
ceeds of the policy were treated as in- 
come and taxed accordingly, the only 
deduction allowed being the amount of 
premiums paid. This made the writing 
of business insurance by a conscien- 
tious agent impossible, and that branch 
of insurance has been practically dead. 

Amendment Is Proposed 


The present bill as reported by the 
House provided as exemption “the pro- 
ceeds of life insurance policies paid 
upon the death of the insured to indi- 
vidual beneficiaries or to the estate of the 
insured,” and this exempted the estate 
from the income tax provision, but still 
did not exempt corporations as beneficia- 
ries. The finance committee has now fur- 
ther amended this provision for exemp- 
tion and the Senate itself has made no 
change by simply exempting as fol- 
lows: “The proceeds of life insurance 
policies paid upon the death of the in- 
sured.” 














Over 20 years an Insurance Law 
Specialist for Underwriters 


Geo. J. Kuebler, LL. B. 


29 South La Salle St. 
Phone Central 310 CHICAGO 

















WE have several 

thousand policyhold- 
ers that have never been 
solicited for accident 
and health insurance. 
Here is a “> oppor- 
tunity for a few live 

ecial men. We have 
as0.2,000hel ingstock- 
holders in Wisconsin, 
Michigan and Illinois. 


q Are you interested ? 








Write Rupert F. Fry, President 


The Old Line Life 


Ins. Co. of America 
MILWAUKEE, WIS. 














MR. AGENT! 
Do you care for QUALITY, not 
SIZE? Age, Sound Experience, 
Low Cost, a Splendid Record 
for 70 years? 


Then why not take a General Agency in 
its HOME STATE for 


The German Mutual Life, name to be changed to 


THE MUTUAL LIFE 
OF ST. LOUIS 


OUR AGENTS AND POLICY HOLDERS 
STICK! WRITE THE HOME OFFICE 




















This exempted from the income tax 





A Penn Mutual Premium, less a Penn Mu- 
tual Dividend, purchasing a Penn Mutual 
Policy, containing Penn Mutual Values, 
makes an Insurance Proposition which in the 
sum of all its Benefits, is unsurpassed for net 
low cost and care of interest of all members. 


The Penn Mutual 
Life Insurance Company 


of Philadelphia 


On January 1, 1909, Rates Were Reduced 
and Values Increased to Full 3% Reserve. 
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offers good contracts to 
live agents in 


Oklahoma and 


Texas 


The Atlas Life organization 
was completed without 
criticism. It enjoys a clean 
record. 


For agency contracts 
address 


Stephenson & Walker 


General Agents 
fie. office Lulsa, Oklahoma 








Michigan Mortgages For Sale 
ON LANDS AND PROPERTIES 


increasing in value more — than in any 
other state in the Union. Interest 5 to 7%. 
Title Guaranteed. 


MITCHELL & CO., Sexes rn 














ACTUARIES 


_ F. CAMPBELL 





CONSULTING 
ACTUARY 


76 West Monroe Street 
Telephone Randolph 918 


CHIGAGO, ILL. 
J. HAIGHT 


CONSULTING 
ACTUARY 


811-812-813 Hume-Mansur Bldg. 
INDIANAPOLIS 








AN C. HARVEY 
Censulting Actuary 
Chemical Building ST. LOUIS, MO. 
T. J. 
ouneeLoe AT LAW 
NSULTING ACTUARY 


Premi Perma Surrender Values, etc., calcye 
lated. Valuations and Examinations made. 
Policies and all life Insurance ee 





McCOMB 


The Law of Insurance a S; 
Colcord Bldg. 
OKLAHOMA CITY 


J. H. NITCHIE 





ACTUARY 
Telephone 1223 Association Buildin, 
Central 3462 19 S. LaSalle St., CHICAG 





ARRIS E. VINEBERG 


Fellow Actuarial Society of America 
Fellow American Institute of Actuaries 


CONSULTING ACTUARY AND EXAMINER 
Room 1487 First National Bank Building 
CHICAGO 





REDERIC S. , ee On TLS 


CONSULTING ACTUARY AND E 
804-306 Security Building 


DES MOINES, IOWA 


all proceeds of life insurance policies, 
no matter how applied. Not only did 
it release business insurancé, but it 
also exempted the income tax on the 
estate of the insured. That is to say, 
while the estate of the insured on re- 
ceiving the life insurance money was 
obliged to consider this as income, and 
pay the regular income tax upon it, 
which certainly was a great hardship 
and injustice; as the bill now stands, 
there will be no income tax to the es- 
tate on the proceeds of life insurance 
policies held by the decedent. 

Thus, not only is business insurance 
released from income tax, but the es- 
tate of the insured also, and the slate is 
clean so far as taxing life insurance 
proceeds as income is concerned, under 
the bill as it now stands. 


Inheritance Tax Provision 


As regards taxation on life insurance 
policy proceeds under the inheritance 
tax provision, the situation is equally 
satisfactory. It is true that the change 
from “estate” to “inheritance” taxes 
will have the tendency to break up 
large estates and where an estate is di- 
vided among a number of individual 
beneficiaries the amount of insurance 
to cover inheritance taxes will not be 
so large, but there will be a large pro- 
portion of cases where there will be 
only a single or two or three bene- 
ficiaries who will receive the larger 
share of the estate and others where 
there will be no individual beneficiaries 
at all. 

Inheritance Tax Rate 


The Senate has substituted for the 
provision adopted by the finance com- 
mittee of the Senate, one making for 
the entire elimination of taxation of 
life insurance proceeds under the in- 
heritance tax section of the bill.. The 
inheritance tax rate adopted by the 
Senate finance committee, which was 
not changed by the Senate, and which 
will probably stand, is: 

1 percent of the amount by which 
the beneficial interests passing to any 
person exceed $10,000 and do not ex- 
ceed $25,000. 

2 percent $25,000 to $50,000. 

3 percent $50,000 to $100,000. 

4 percent $100,000 to $150,000. 

5 per cent $150,000 to $200,000. 

6 per cent $200,000 to $250,000. 

10 percent $250,000 to $500,000. 

15 percent $500,000 to $1,000,000. 

20 percent $1,000,000 to $2,500,000. 

25 per cent exceeding $2,500,000. 

As stated, this tax does not apply to 
life insurance policies except when pay- 
able to the executor, administrator or 
estate of the insured. 


Scope of the Change 


The Senate finance committee first 
proposed that all life insurance in ex- 
cess of $25,000 to any beneficiary should 
be taxed. The big change in the in- 
heritance tax law in the present revenue 
bill.as it affects life insurance is that the 
tax is changed from an estate tax to 
an inheritance tax, that is, that each 
individual beneficiary has an exemption 
up to $10,000 and that the tax is based 
upon each individual’s inheritance in- 
stead of the full amount left in the es- 
tate. It is obvious, therefore, that 
there is a greater need for life insur- 
ance to cover inheritance taxes where 
the assured’s property is left to his 
“estate,” instead of being divided up 
among a number of individual bene- 
ficiaries. 


To Be Published in Full 


The new federal inheritance tax law 
will be published in full in the January 
issue of the “Insurance Salesman,” 
Lincoln Inn Court, Cincinnati, which 
will also treat the inheritance tax sub- 
ject exhaustively. The change in the 
inheritance provision was made by 
striking from the bill subdivision three 
of paragraph C of Section 402, para- 
graph F of Section 405, which was 
amended by striking out the words 
“and to the extent of the excess over 








SUPERVISOR of Agents 
for the State of Oklahoma. 


Must be acquainted with the territory and have had experience in securing and 


WANTED: 


traininz new agents. Salary and expenses. dress: 
J. FRANK MONTGOMERY, Agency Manager 


American National Insurance Company 
GALVESTON, TEXAS 








National Life Insurance Company | 


MONTPELIER, VERMONT 
FRED A. HOWLAND, President 


A MUTUAL COMPANY 
: Which for 
SIXTY-EIGHT YEARS 


Has protected the 
HOME AND FAMILY 


EDWARD D. FIELD, Superintendent of Agencies 











Ambitious, productive and Trustworthy Life Agents 
may be BENEFITED by corresponding with the 








Berkshire Life Insurance Company 
Of Pittsfield, Massachusetts 


Dheanpeveted 1851 


New Policies with modern prosisions 
Attractive literature 


W. D. WYMAN, President W. S. WELD, Supt. of Agency 








Wanted in Illinois, Indiana and Pennsylvania 


100 Industrial Agents 5 Superintendents 
20 Assistant Superintendents 
WHO KNOW HOW 


For new Industrial Work—to open new territory 
and to sell the best thing going. 
Address Industrial Department 
Western Life Indemnity Company 
604 Masonic Temple, Chicago, Il. 
33 years’ continuous and successful career. Now known and called “THE OLD RELIABLE” 
GEN. GEO. M. MOULTON, President J. L. MITCHELL, General Agency Manager 
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Low Cost 


J.C. CAMPBELL, State Agent S. W. Cor. State and Third Sts., COLUMBUS, OHIO 














ECRET_OF OUR We have a contract for you under which your 
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; VERVICE ~ income will be limited only by your activities. 
A REAL PROPOSITION FOR A REAL MAN 
FEDERAL CASUALTY COMPANY mididin 


Cash Capital $200,000.00 V. D. CLIFF, President 























$25,000 of the amount receivable’ by 


“SAFE AS & GOVERNMENT BOND 
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The OHIO STATE LIFE 


LIFE, BEALTH, ACCIDENT sxc MONTHLY INCOME INSURANCE. 


stacteeae LATEST POLICIES AND AGENCY CONTRACT BivaetHe: 
Openings OHIO, IND., KY., MICH. and W.VA. Write Columbus 
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THE BIG FOUR 


AGE—STRENGTH—SERVICE—OPPORTUNITY 
A combination which makes a winner for the Agency Force of the 


Equitable Life of lowa 
(Organized 1867) 
All previous records broken during 1917. Substantial increase in assets and paid 
for ance. Net gain in insurance in force during 1917, $21,/64,972.88, or 72% 
of the amount Said for. 
MEN of CHARACTER can obtain further information 
as to the Company and Opportunities by addressing: 


H. E. ALDRICH, ‘Supt. of Agents, 


Equitable Building = Des Moines, Iowa 








Life Insurance Company of Virginia 
RICHMOND, VIRGINIA 
Oldest, Largest, Strongest Southern Life Insurance Company 


Issues the most liberal forms of Ordinary Policies from $1,000.00 
to $50,000.00 and Industrial Policies from $12.50 to $1,000.00 


Condition on December 31, 1917 





Dna mat eee pin leneecere - $ 16,560,439.04 
SAMEMIAED it. sas A ncieh saan aeiee east - 14,343,626.28 
Canital and Surplus. ........5.6600 2.80006 eas 2,216,812.76 


Insurance in Force. . 131,790,562.00 
Payments to Policyholders since organization 19,612,616.08 


Is paying its Policyholders nearly $1,500,000.00 annually 
,GOOD TERRITORY FOR LIVE AGENTS 











Missouri State Life Policies 
RICH IN SELLING POINTS 


FACTS 
Over $156,000,000 of Insurance in Force. 
Over $27,000,000 of New Insurance Gained in 1917. 
Average Interest Rate Earned in 1917, 6.6%. 
Policy Contracts New and Attractive. 
Non-Participating Policies Participating 
After End of Premium Paying Period, 
Operating in 38 States and the Territory of Hawaii. 


MISSOURI STATE LIFE INSURANCE COMPANY 


Fastest Growing Life Insurance Company in America 
Home Office: ST. LOUIS, MO. 








The Company OF the People, BY the People, FOR the People 
The Metropolitan Life Insurance Company 


Incorporated by the State of New York 


Home Office, One Madison Ave., New York City 
FIRST IN THE WORLD 


In gain in assets in 1917...............ssssevececceesseceeees $ papi me 

Se ARONEASE hart ENE BN 91 os isos wails nisi dca kaees ede ssecec 40,648,595.67 

In amount Of insurance in fOrce......5....0scscesscessccees ayo 898.00 

Ren apaths Gh SREUTRNCE EN BOLCES yb ocs cies 6 ois .co.s's010e bis.ociars sia'ese 453,749,902.00 

In amount of insurance placed in 1917... ..0...56.S500ss0sccesse 791,060,002.00 
WAR SAVINGS STAMPS 


The Company, through its more than 15,000 agents, sold $65,000,000 worth 
of War Savings Stamps between February first and September first, 1918, and ex- 
pects to sell a total of at least $100,000,000 during the year. 











THE PERFECT PROTECTION POLICY OF 


THE RELIANCE LIFE 


gives you something absolutely new and different to talk to your 
prospects. Gives you a chance to earn more money than you 
are now making. 

Our Life Insurance Contracts contain the most up-to-date clauses 
known to the Insurance World. The Accident and Health gives 
full protection for at least a third less cost than regular casualty 
companies. Our agency contracts are as liberal as can be made. 


WRITE AND WE WILL TELL YOU MORE ABOUT OURSELVES 
Reliance Life Insurance Company of Pittsburgh *7er3,"s"* Pittsburgh, Pa, 











any beneficiary as insurance under poli- 
cies taken out by the decedent upon his 
own life.” 


Effect of Amendments 


The effect of these amendments is to 
eliminate all provisions for taxation of 
the proceeds of life insurance policies 
under the inheritance tax title, except 
the proceeds of policies payable to the 
executor, administrator or estate of the 
insured. The proceeds of such policies 
will be subject to taxation under the 
inheritance tax title, but not under any 
other title. The proceeds of all other 
policies of life insurance, endowment 
policies and annuity contracts are 
wholly relieved from taxation under 
any of the provisions of the revenue 
bill. 


EVENTS OF 1918 THAT © 
WILL HELP THIS YEAR 


(CONTINUED FROM PAGE 1) 


has had an entirely different effect 
upon the average man’s mental process. 
Men have seen their friends, relatives 
and loved ones stricken down. They 
have been amazed to observe that the 
influenza seemed to select the younger 
people as its victims. By far the largest 
number of those who died of influenza 
were from 25 to 45. Those in the best 
health succumbed most quickly. 


Astonished Medical Men 


In the United States about 350,000 
people died of influenza and pneumonia. 
The country has never witnessed such 
a terrible disaster before. Even the 
best informed people thought such an 
awful scourge impossible. When the 
disease first commenced to make in- 
roads the idea of its spreading over the 
country generally was pooh-poohed. It 
was pointed out that great advances 
had been made in medical science, that 
sanitation conditions were the best in 
the history of the country, that vaccine 
and preventives and all the latest inven- 
tions of modern science would soon 
check the progress being made by the 
disease. As is now known nothing 
seemed to be effective in stamping out 
the epidemic... In all communities 
where it struck it seemed to run its 
course and left behind it an inevitably 
long list of victims. 


Lesson Has Sunk Deep 


No thinking man any longer has any 
doubt about the uncertainty of life. 
During the time the epidemic was at 
its height many strong, healthy, and 
wholesome men hesitated to go about 
their work in the ordinary way. They 
were fearful of what was going to hap- 
pen. They were afraid to let their 
children go to school, or their wives 
go shopping. The unequalled number 
of daily deaths struck a fear into the 
hearts of men that will not easily be 
removed. The toll of lives that the in- 
fluenza pandemic has taken will leave 
a lasting impression. 


‘Selection Against Healthy Man 


Furthermore the effects of the dis- 
ease will be felt for many years. Those 
who have contracted it and recovered 
are admittedly not in the best physical 
condition. In one way or another they 
have been weakened and must be ex- 
tremely careful about their health. 
Broadly speaking it might be said that 
the strong and healthy, those able to 
withstand the rigors of severe climate, 
have been taken away and the weak- 
lings remain. Recognizing this medi- 
cal men are free to admit that the 
death rate will remain high for several 
years. This situation, sad as it is, is 
of the greatest benefit to the life in- 
surance man. It makes necessary his 
giving what used to be called a “com- 
plete canvass.” Many people are half 
sold. They need only to be finished off 
by an agent with closing ability. While 
the influenza pendemic has caused the 
greatest drain on surplus funds of the 
life companies that has ever been 
known, this will certainly’ be offset to 
some extent by the new business that 
will be written because of the lessons 





“SOMETHING 
NEW FOR 
AGENTS” 





National 
American 
Life 
Insurance 
Company 





Burlington, lowa 








“THE COMPANY OF CO-OPERATION” 


DES MOINES 
LIFE AND 
ANNUITY 


COMPANY 


We will insure the whole family! 
Any plan, any age, either sex! 


This is a service our men 
appreciate these days. 


If it appeals to you, write 


HOME OFFICE 


DES MOINES (R-T Bidg.) IOWA 
TERRITORY 
IOWA SOUTH DAKOTA 








15,000 PEOPLE 


Wrote us last year, in answer to 
our advertising, for an illustra- 
oe of the Fidelity “Income for 


This Direct ‘Lead Service 
helped tomake 1917 the best year 
io Fidelity’s remy sins adi 

ency © gs.. for rig 
fee Taithne to tape: 


FIDELITY MUTUAL LIFE 


Insurance Co., Philadelphia 


Insurancein force Walter LeMar Talbot, 
~ over $142,000,000 President 


UNL nT 

FEDERAL UNION LIFE 
Insurance Company 

Cincinnati, Ohio 
has just issued a very interesting booklet 
‘“‘Suggestions for Increasing 
Your Income” 

and would be pleased to send a copy to every 
Life, Fire and Accident Agent in 

Ohio, Illinois and Kentucky 
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WANTED! 


DISTRICT AND SPECIAL 
AGENTS 


both in NORTH DAKOTA and 
SOUTH DAKOTA, by one of 
the most active and progressive Old 
Line companies in the Northwest- 
ern field. Writing business in its 
home state at the rate of $500,000 
per month. 


Men of integrity and ability, 
who wish to stay and build for the 
future, will be given liberal con- 
tracts directly with the Home Of- 
fice. 


We invite correspondence. 
PROVIDENT INSURANCE 
COMPANY 
BISMARCK, NORTH DAKOTA 








THE PEOPLES LIFE 
INSURANCE CoO. 


Now convert- 
ng Industrial 







| portunities for 
good men. 


Address 
~ ELON A. NELSON 


President 
Home Office Building CHICAGO 
Chicago 











THE COLUMBIAN 


NATIONAL LIFE 
INSURANCE COMPANY 


Boston, Massachusetts 
ARTHUR E. CHILDS, President 


LIFE, ACCIDENT and HEALTH 
INSURANCE, covering Permanent 
and Total Disability and Weekly In- 
demnity for Loss of Time— 
A Combination That Means 
Money for the Agent. 


Agents seeking Attractive Contracts 
in good territory are invited to cor- 
respond with the Agency Department 
of the Company. 











NATIONAL LIFE 
ASSOCIATION 


Des Moines, Ia. 


OUR POLICIES SELL 
WHEN OTHERS WILL NOT 


RATES PER $1,000 


Agency Openings in Illinois, 





Indiana and Michigan 











that people have learned from the 
havoc the disease has wrought. 

Of almost equal importance to the 
life insurance man are the many thrift 
campaigns that have been carried on 
in the United States during 1918. Mil- 
lions of dollars were spent in advertis- 
ing Liberty loans, War Savings stamps 
and in asking for support to the vari- 
ous war charities. The campaigns were 
so effective and well organized that the 
people were forced to save in spite of 
themselves. People who had never be- 
fore accumulated any surplus what- 
ever saved to buy Liberty bonds and 
war stamps. This is interesting to the 
life insurance man only in the respect 
that while making their purchases they 
acquired the thrift habit. 


Now Have Saving Habit 


People learned to save a certain por- 
tion of their incomes weekly or monthly. 
They found it not an impossible task. 
The man who had never before been 
able to get anything but debts found 
himself possessed of the ability to ac- 
cumulate a fairly respectable quota of 
government securities. He was sur- 
prised at himself. Such a man is not 
going to throw his experience to the 
winds. He is going to keep on saving, 
and because he is going to keep on 
saving he is going to automatically be- 
come a first-class life insurance pros- 
pect. There are thousands of such 
men in the country today. 


Fol de rol Swept Away 


When it is said that the war was a 
great leveler it means to the life in- 
surance man that many prospects who 
were skating on rather thin ice finan- 
cially before the war started, have now 
shifted down to their proper level and 
will undoubtedly stay there. That is, 
in many communities there were to be 
found people who were attempting to 
keep up appearances at all costs. They 
were moving in a circle entirely beyond 
them financially, and sacrificing every- 
thing for the sake of appearances. 
When the war came the luxuries, the 
appearance, the amusements and the 
froth became unpopular and out of 
style. People were not looked down 
upon who admitted they were “broke” 
because of their heavy investments in 
Liberty bonds. Men were shaken down 
to their proper levels and a good ma- 
jority of them will stay there. 


Country Refinanced 


In speaking of the financial condi- 
tion of the country an agency manager 
in charge of four states said recently 
that the treasury department’s program 
has resulted in nothing more or less 
than a refinancing of the nation. That 
is, idle funds have been called out from 
their hiding places in stockings, empty 
pitchers, and behind mantel places and 
put to work. The nation’s gigantic 
financial scheme has put into action bil- 
lions of dollars of idle money. This 
redistribution process cannot possibly 
result in anything but prosperity. 

Will Benefit General Business 

The effects of the program have not 

been manifest up to date, because at 


least 90 percent of the new capital has 
been used for war purposes. Now that 


the war has closed it will be diverted |- 


into peace time channels and its effect 
is already being felt. Any one familiar 
with general business conditions knows 
that all sorts of new projects are now 
going forward, and that business deals 
of every kind and description are being 
closed. While the nation was at war 
the business minds of the country were 
somewhat wary and skeptical. Men of 
affairs were rather hesitant about en- 
gaging in any extensive enterprise. 
hus the newly created wealth of the 
country was used almost exclusively 
for the successful prosecution of the 
war. Now the war is over but the 
money is still here. It will trickle 
down into every conceivable industry. 
It has been brought out of its hiding 
place and is in circulation. This fact 
cannot be denied, and it is only reason- 
able to expect that with this additional 
money on hand business will now go 
forward in an unequalled manner. 

























Columbia Life 


INCINNATI 
[nsurance Company, postin 
ARNG 


We are all proud of Columbia these days. It is 
a name on every tongue. It stands for liberty, de- 
mocracy, freedom from military dictatorship. 

The name, COLUMBIA LIFE OF OHIO, also 
has come to mean justice, liberality, honesty and 
high-mindedness in life insurance operations. When 
you think of this company you think of equity to 
agents and policyholders. 

The Columbia Life has back of it a strongly but- 
tressed board of directors, who are seeing to it that 
the company is given every chance to develop. Its 
officers are men of wide insurance experience. 

It offers as policies, contracts well ballasted, that 
give every possible benefit consistent with safety. 


S. M. CROSS, Vice-President and General Manager 




















Are You Permanently Established? 


Write for Territory 
Pennsylvania—Ohio— West Virginia 


PHILADELPHIA LIFE INSURANCE CO. 
PHILADELPHIA 























COLUMBIA LIFE INSURANCE COMPANY 


Home Office: Fremont, Neb. 


New Policies New Features Attractive Sellers 


Have several positions ‘‘Higher up” to be filled by men of integrity 
and ability, who will first make good in field work in Nebraska. 
Quality of business secured of equal importance to amount secured. 


Money Making Contracts for the Agent. 




















Courteous—Safe—Conservative 


Great Republic Life Insurance Company 


LOS ANGELES, CALIFORNIA 


Capital $500,000 Fully Paid 
A Great Opportunity for LIVE Men 
NINE STATES 


Address W. H. SAVAGE, Supt. of Agencies 



























Our Men Make Money — 


In 1917 our leader was a Half-Million Dollar Man, five 
others produced over $200,000 and twenty others pro- 
duced over $100,000. 


If You Want to look us up—. 


Ask one of our men about us; we'll stand on his opinion 


The Farmers and Bankers Life 


INSURANCE CO. 
Insurance in Force, - - - - over $21,500,000.00 


Home Office, - - WICHITA, KANSAS 
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Our Policy Features: 





Double Indemnity for Accidental Death 

Total Disability—Sickness or Accident— 

Pays Insured Income During Disability 

Premium Payments Waived During Disability 

At Death—Face of Policy, Without Deduction 

For Disability Payments, Paid Within 24 
Hours of Receipt of Proof of Death. 


WRITE US TODAY—We have territory open and best commissions. 
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Reserve Loan Life 


PPTL LLL 


Insurance Company 
INDIANAPOLIS, INDIANA 
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SELLING ARGUMENTS 
FOR WINTER MONTHS 





Ideas to Use in Getting Automobile 
Business From New 
Car Owners 


DELIVERIES NOW RESUME 


Difficulty in Getting New Automobiles 
Removed Creating Fine List of 
Prospects for Insurance Men 


Largely because they have formed 
the habit, and not because conditions 
warrant it, many agents practically stop 
soliciting automobile insurance during 
the winter months. This is done 
chiefly because six or seven years ago 
when insurance men first began to turn 
their attention seriously to automobile 
insurance very few people operated 
their cars the year round. A majority 
stored them during the winter months. 
The many mechanical improvements 
and refinements, however, have consid- 
erably altered this habit. Most cars 
can. now be purchased with winter 
bodies. All automobiles, except one 
well-known make, are equipped with 
self-starters. It is no longer a hard- 


ship to operate an automobile in the 
winter time. 


Motoring Habits Changed 


These improvements in construction 
have more or less changed the motor- 
ing habits of the nation. Where au- 
tomobile manufacturers formerly mar- 
keted all of their new models in the 
spring, many are now putting out their 
latest designs in the fall of the year. 
While the spring is still essentially the 
real automobile season, the business is 
much more evenly distributed than for- 
merly,» and it is no longer an uncom- 
mon thing to purchase an automobile 
in the fall or winter months. In the 
large cities, driving difficulties are 
greatly lessened by the fact that there 
are great well kept boulevard stretches 
which practically eliminate all bad 
road troubles. This condition makes it 
possible, and even desirable, for wo- 
men to operate cars for shopping and 
other purposes all through the winter 
months. 


Deliveries Will Be Heavy 


A point to be given special considera- 
tion just now is the fact that automo- 
bile manufacturers are going to flood 
the market with their products just as 
rapidly as they can produce them. The 
war greatly curtailed the production of 
automobiles, and now that the restric- 
tions have been removed, manufactur- 
ers are going to use the greatest pos- 
sible haste in filling the back orders on 
hand. But for another year or two 


there will really be no automobile sea- 
son, as people who want a car stand 
ready to take it any time the dealer can 
get it to them. Many have been wait- 
ing for the car of their selection for a 
(CONTINUED ON PAGE 2) 





DANGEROUS TENDENCY SEEN 


Men and Women in Positions of Authority and Whose Judgment Is Relied on By the 
People Are Irresponsible in Many of Their Utterances Because They 
Can Not Speak With Knowledge or Understanding 


By Dr. Frederick L. Hoffman 
Third Vice-President and Statistician Prudential Insurance Co. 


American public life today is the 

irresponsibility of public utterances 
on the part of men and women in po- 
sitions of authority, whose judgment 
is relied upon by the public and ac- 
cepted in good faith, and who speak 
neither with the knowledge nor the un- 
derstanding to permit them to essay 
upon many questions and problems 
which seriously concern the future 
welfare of our people. Our own fail- 
ure in academic and intellectual hon- 
esty is as serious and as sinister as 
the failure of the German system of 
social insurance, which happily con- 
cerns only the German people. As a 
concrete illustration I cannot do bet- 
ter than direct attention to a treatise 
very recently issued on “Social Insur- 
ance in the United States,” by Gordon 
Ransom Miller, Ph. D., professor of 
sociology and economics and dean of 
the senior college, Colorado Teachers’ 
College. This book bears an editor’s 
preface signed by Frank L. McVey, 
Ph. D., LL. D., president of the Uni- 
versity of Kentucky, who concludes 
with the opinion that the author of 
the work “has done an interesting and 
worth-while piece of work that will 
find a place in the series of handbooks 
on social science, of which it is one.” 


Tam most dangerous tendency in 


|? is my own deliberate opinion, based 
upon a thorough critical analysis of 
the work, that it is a grave imposition 
upon the credulity of the American 
public and a thoroughly unworthy and 
grossly misleading contribution to so- 
cial science, whatever in the broad or 
restricted sense of the terms that may 
be. There is not a page in this book 
which is not full of errors, there is not 
a single conclusion advanced which is 
in strict conformity to the facts, but 
throughout it breathes the subtle poi- 
son of intentional plagiarism, of clever 
manipulations, of extracts from parti- 





san publications on the subject, chiefly 
those of the American Association for 
Labor Legislation. The book itself 
contradicts the author’s assertion that 
“Today our best thinking on social 
problems is guided directly or indi- 
rectly by university influence.” The 
health insurance amendment proposed 
to the people of California was deci- 
sively defeated, regardless of the fact 
of a last public appeal to the voters, 
full of misstatements in matters of fact 
and concrete inferences, signed and 
widely disseminated over the signature 
of the president of Leland Stanford 
University! 


Tt advertisement, as it appeared in 
the Los Angeles Times of Nov. 4, 
bears in large letters the title “Health 
Insurance the Year ’Round.” It asks 
the question, “Were you ever sick on 
your back? Did you ever lie there and 
wonder how you would get enough 
money to buy food for the wife and 
children? Health insurance will pay your 
doctor and give you part of your wages 
while you are sick. It does for sickness 
what workmen’s compensation does for 
industrial accidents. It includes the fam- 
ily. Selfish interests are fighting it tooth 
and nail, just as they fought workmen’s 
compensation. Senator Hiram Johnson, 
Governor William D. Stephens, Mayor 
James Rolph, Theodore Roosevelt, Wil- 
liam G. McAdoo, Dr. Alexander Lambert, 
head of the American Red Cross in 
France; Daniel C. Murphy, president 
California State Federation of Labor; 
Dr. Woods Hutchinson—men like these 
are for it.” The advertisement is signed 
“Health Insurance Amendment League, 
Ray Lyman Wilbur, chairman, president 
Leland Stanford University, chief of di- 
vision of federal food conservation for 
Herbert C. Hoover.” 


O trustworthy evidence has been 
forthcoming that William G. Mc- 
Adoo and Theodore Roosevelt have given 
the weight of their endorsement to 
health insurance in general, or as pro- 
posed to the people of California. Dr. 


(CONTINUED ON PAGE 4) 





‘In all my experience in business, during part 
of which | placed all the insurance for a big 
Corporation, I have never had any adjust- 
ment attended to with any such punctuality 
and if this is a sample of your service, I shall 
surely ever be a booster for your Company.” 


—From a letter written by a satisfied policy holder. 


An agency for a company where claim service is founded 
the progressive principles of integrity and fairminded- 
ness, is a happy mixture of satisfaction and profit. 

Workmen’s Compensation, Automobile, all forms of Public 
Liability, Burglary, Accident, Health and a complete line of 


upon 


Industrial Insurance, written. 
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Assurance Corporation, Ltd. 


FREDERICK RICHARDSON 
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ACCIDENT LESSONS 
LEARNED FROM WAR 





Value of Safety First Campaigns 
Thoroughly Demonstrated Dur- 
ing Period of Hostilities 


DISABILITIES FREQUENT 


Employers in Larger Numbers Now 
Know Harm That Is Done by 
Untrained Workers 


Casualty men who have made a study 
of the subject are convinced that the 
war will have a permanently beneficial 
effect upon the casualty loss ratio. 
While the war was on industrial acci- 
dents greatly increased, manufacturing 
conditions were below normal, green 
help was employed, and conditions 
generally were unfavorable to the com- 
panies writing personal accident and 


health and workmen’s compensation 
business. 


But these varied conditions have 
taught employers of labor, as nothing 
else could have, that unnecessary indus- 
trial accidents and disabilities have been 
entirely too frequent, and that all in- 
juries or severe accidents sustained by 
the worker in the plant are an utter 
waste of manpower and can very 
materially be reduced or avoided. 


Waste Demonstrated 


As the war progressed and manu- 
facturers saw competent help become 
scarcer and scarcer they were forced 
to dilute their working forces with 
women or inexperienced and incom- 
petent workers. This at once made 
itself apparent in the number of acci- 
dents that occurred. Concerns equipped 
with the very latest and most com- 


pletely safeguarded machinery  sus- 
tained accidents in unprecedented 
numbers. They saw valuable and 


thoroughly trained employes disabled 
because of the carelessness of an incom- 
petent fellow worker. Thus employ- 
ers began gradually to understand that 
this matter of accident prevention was 
a dollars and cents proposition. It ap- 
peared to them in its true light. It be- 
came evident to many who had never 
before been convinced that safety first 
campaigns were of major importance 
under all circumstances, and absolutely 
vital where any great number of inex- 
perienced workers were used. 
Folly of Waste Observed 


During the war a strong sentiment 
developed against waste of any kind. 
Thrift was preached and practiced. 
The employer whose factory was hav- 
ing an abnormal number of unneces- 
sary accidents was severely censured 
and condemned. The idea was empha- 
sized that a waste of manpower on 
this side of the water was an absolute 
injury and injustice to the man on the 
fighting line, for it caused delay which 
actually hampered military operations. 


Because the labor scarcity will con- 
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tinue for another year or two, there is 
reason to expect safety first campaign 
and accident prevention work will have 
@ prominent place in every industrial 
plant of consequence. Employers have 
been shown that while a safety first 
campaign may have every appearance of 
an unnecessary luxury, its thorough use- 
fulness has been demonstrated during the 
stress and strain of war. It has also 
been absolutely proven that the danger- 
ous element is incompetent workers 
rather than unguarded machinery. In the 
finest manufacturing plants of the coun- 
try, equipped with the very best and 
most completely guarded machinery, ac- 
cidents of all kinds were frequent and 
severe when incompetent help was em- 
ployed. 
Green Help Dangerous 


The untrained worker, the uneducated 
and inexperienced employe, contributes 
more than anything else to accident fre- 
quency and severity. Machinery can be 
safeguarded only up to a certain point. 
After that it is up to the worker to take 
care of himself. If he has been trained, 
coached and “sold” the safety first idea 
he is an asset to any factory. If he has 
never heard of it he is a decided lia- 
bility. 

Must Improve Conditions 


Before the war employers had had 
this theory preached to them. During 
the war they were given an actual dem- 





onstration. They now see that in their 
own interest they must make every ef- 
fort to conserve man power. They must 
make conditions in their plants safe and 
attractive, and reduce to a minimum the 
shifting tendencies that labor seems to 
possess just now. A worker naturally 
avoids a plant with a bad accident record. 
Increasing consideration is being given 
to this feature by the man seeking a 
new connection. 

While the unusual haste in production 
during war times accelerated the loss 
record of workmen’s compensation and 
personal accident-health companies, this 
will be partially offset during the next 
year or two by the improved conditions 
which will continue. More was accom- 
plished for the safety first idea during 
the last few years than during the pre- 
ceding five or ten years. More important 
than this, the lessons that have been 
taught will undoubtedly be of permanent 
value and it is in this feature of the 
situation that casualty insurance men 
have hope and feel confident that a re- 
duced loss ratio will result. 


A live one—The Casualty Review. | 


An illustrated monthly magazine for 
accident and health insurance sales- 
men. Send ten cents for sample copy, 
or one dollar for a year’s subscription 
to 1362 Insurance Exchange, Chicago. 





SELLING ARGUMENTS 
FOR WINTER MONTHS 


(CONTINUED FROM PAGE 1) 
year. They cannot, and do not want 
to ask the dealer to defer delivery until 
the spring, when they know very well 
that if they do not want to take the car 
the dealer can dispose of it in a hun- 
dred different places. Automobiles are 
going to be delivered as fast as they 
can be manufactured. 

Should Muster Up Arguments 


Realizing this situation, automobile 
insurance men fortify themselves with 
what may be termed some winter sell- 
ing arguments. It will be found that 
because of the custom that has long 
prevailed, some insurance men have 
convinced themselves that this form 
of indemnity can be sold only in the 
summer months. There are some im- 
portant points for those holding these 
views to consider, and make use of. 
Chief among them are these: 


Cautious Driving Necessary 


Transportation hazards during the 
winter months are very materially in- 
creased. From the time the first snow 








Assets, Over $4,200,000 


KIMBALL C. ATWOOD, President 





Preferred Accident Insurance Company of New York 


The only Company confining its Accident and Health Business exclusively to “preferred” (non-hazardous) risks 


THAT’S WHY 


We offer larger benefits and better policies for the same premium than do companies insur- 
ing all occupations. If you write “preferred” business send for rates and sample policies. 


Get the Benefit Due Them as Superior Risks 


$12,000,000 Paid in Losses 


Net Surplus, $1,000,000 


80 Maiden Lane, New York 
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INCOME 


GUARANTY COMPANY 
SPLENDID OPPORTUNITY FOR A FEW SPECIAL AGENTS OF CHARACTER AND ENERGY 
SALARY AND COMMISSIONS TO PRODUCING AGENTS 
IN MICHIGAN AND INDIANA 


UNRESTRICTED POLICY TO BUSINESS AND PROFESSIONAL MEN, $9.00 QUARTERLY 
OUR NEW “INCOME ASSURANCE” POLICY— COVERING EVERYTHING, $6.25 QUARTERLY 





HOME OFFICE 
CO-OPERATION 





SOUTH BEND, INDIANA 


flies, until the late spring, all pave- 
ments are wet and slippery and conse- 
quently dangerous. However, in the 
winter months there is the added haz- 
ard that comes with freezing. Often 
for days at a time a thin coat of ice 
forms over the pavement which makes 
driving very hazardous and uncertain. 
This condition not only makes driving 
itself more dangerous, but makes the 
pedestrian much more uncertain of 
himself. The uncertainty under foot 
often results fatally. 


Pedestrians Uncertain 


For instance, the pedestrian starts to 
cross the street with apparently plenty 
of time and room to spare. The driver 
of the automobile does not slow down 
his machine and suddenly the pedes- 
trian slips, loses his balance and falls. 
The driver puts on the brakes, but 
even the car equipped with chains can- 
not respond quickly and a serious acci- 
dent occurs. This is a common occur- 
rence during the winter months. 


Added Mechanical Troubles 


From a mechanical standpoint the 
operation of a car during the cold 
weather is a rather uncertain propo- 
sition. With a cold engine the driver 
often finds the car performing in a 
rather unusual manner. It is not under 
perfect control. He is not entirely 
sure just what it is going to do and 
the engine during the severe winter at 
least often fails to respond at the 
critical moment. To this must be 
added the condition of the driver him- 
self, who is more or less affected by 
the cold weather, cannot act quickly 
in an emergency, and if he is driving a 
car without a closed body is subjected 
to the rigors of all kinds of cold 
weather. 
Heavy Storms Hamper 

The man who uses his car during all 
kinds of weather must drive in the win- 
ter months through heavy snowstorms. 
During these big storms it is difficult to 
discern traffic or to peer very far ahead. 
Under such conditions the windshield 
becomes covered with snow, and if the 
car is being driven in the downtown 
district where traffic is congested an ac- 
cident is very liable to occur. 


More Hours of Darkness 


It should also be considered that the 
man driving his car the year round 
naturally is forced to operate his ma- 
chine during more hours of darkness in 
the winter months. This in itself lends 
an additional hazard that is not present 
in fair weather. In the summer time it is 
possible to go to and from the place of 
business in the daylight. From November 
to March the trip must be made with the 
assistance of artificial light, and this 
adds an additional hazard of at least 10 
or 15 percent. All traffic is more con- 
gested during the winter time, moves 
more slowly and in all respects is more 














A Progressive Surety and Casualty Company 


difficult than during the summer months. 
The claim man for any automobile insur- 
ance company can tell of the great num- 
ber of skidding losses that occur during 
the winter as a result of cars being 
unequipped with chains. Such losses are 
comparatively rare during the summer 
months. 
Trucks Not Seasonal 


Automobile salesmen should also bear 
in mind the fact that there is no season 
for the trucks. The commercial car is 
operated throughout the entire year 
without interruption, and this class of 
business can be solicited as well during 
one month as another. 


Equitable’s Accident Plans 





It is understood the Equitable Life’s 





homa people. You Oklah 


OKLAHOMA LIVE STOCK 


INSURANCE COMPANY: :: 


Licensed by the Oklahoma Insurance Department 


@ We are now ready to receive applications for agencies. @ An Oklahoma Company owned and managed by Okla- 
oma Insurance Agents, look up the value of the Live Stock owned in Oklahoma. Live 
Stock Insurance is the most profitable to agents of any branch of Insurance, all annual business, high rate and good 
commissions to good producing agents. For Agency Contracts and Territory, address Home Office. 


OKLAHOMA CITY 


new accident program will be out shortly. 
It was at first proposed to launch it in 
September. It is understood that an at- 
tempt was made to use the uniform 
policy form, but that this has fallen 
through, and that the Equitable will g0 
ahead on its own lines and that it will 
have about seven forms of policy in the 
accident branch. 


—— 


OPENING FOR COMPANY 


Wanted—By Schenectady Agency, Company 
writing Auto Liability, Gen. Liability pre- 
ferred. Also Fire Co. Non-Conference pre- 
ferred. Ans. treated Confidential. Address 
5-K, Gazette, Schenectady, N. Y. 
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EFFECT OF INFLUENZA 


COMMENT BY DR. W. B. KITCHIN 





Medical Director of the Business Men’s 
Indemnity Gives Some Valuable 
Information 





INDIANAPOLIS, IND., Dec. 30.— 
“Sixty-four percent of the population 
of the United States has had mild or 
severe attacks of the influenza since 
September,” said Dr. W. B. Kitchin, 
medical director of the Business Men’s 
Indemnity of Indianapolis, at the an- 
nual agency meeting. Influenza, by 
one name or another, has been known 
for centuries, the speaker stated. In 
Russia it was known as epizootic, in 
Italy as influenza, and in France as la 
grippe. Like many other diseases, 
there are years when it appears in 
virulent form, as at the present time, 
coming and going in waves of severity. 

He stated that most of the cases are 
now being reported from the more re- 
mote districts and that we are past the 
worst of the plague. 

There will continue to be pneumonia 
cases and fatalities, but the worst is 
over, in his opinion. To have the disease 
once does not result in immunity, as 
there are many instances where it has 
been taken a second and even a third 
time. 

Still a Serious Problem 


Dr. Kitchin said that there is still a 
serious problem before insurance com- 
panies that are affected by losses arising 
from the epidemic in that many of those 
who have suffered an attack of influenza 
and seemingly made a complete recovery 
may have contracted some new ailment 
or aroused to action some dormant dis- 
ease, such as tuberculosis, kidney trouble 
and kindred diseases. He predicts that 
there will still arise many claims upon 
health and accident companies and life 
companies because of claims resulting 





from such cases. Upon his recommenda- 
tion this company has adopted a form of 
questionnaire which all who have had 
influenza are required to fill out before 
their applications for insurance are 
passed upon. 


Necessity for Insurance 


While the Business Men’s Indemnity has 
claims largely above normal, he regards 
the situation as offering wonderful proof 
of the necessity for health as well as 
life insurance, and, in his opinion, the 
advertising obtained from taking care of 
these unusual claims will offset the cost 
they have been to the company. : 

Secretary and Manager W. W. Dar 
stated that the company had now passed 
the $50,000 mark in annual premiums, a 
goal which it has attained in three years. 
It has a growing staff of well satisfied 
agents. He compared the influenza losses 
which health companies are now facing 
to conflagration losses of fire companies, 
though the former are even much ‘more 
comprehensive than. are conflagration 
losses, which are limited to a single city 
or district. 


President Miller Speaks 


President Dick Miller, of the company, 
spoke briefly of the principles underlying 
the organization. “This institution was 
started as clean as a hair pin,” he de- 
clared. All of the men associated with it, 
he said, were men who held in high re- 
gard their business integrity and they 
were gladly and unselfishly giving much 
of their time and thought to its prog- 
ress, although no officer but the secre- 
tary is paid. 

A number of the agents present spoke 
briefly and all were most optimistic in 
their outlook upon the prospects for good 
business in 1919. Edward H. Dark, 
brother of the secretary, will become 
representative of the company in north- 
ern Indiana on the first of the year. 


The Kenny Agency, Inc., of New York 
City has been appointed general agent 
of the United States Fidelity & Guaranty 
for burglary and plate glass lines, and 
has also been appointed general agent of 
the Maryland Motor Car of Baltimore for 
all automobile lines. The Kenny agency 
has been incorporated by John A. Kenny, 
who until recently was manager of the 
brokers’ branch and burglary department 
of the National Surety. 


WITH ACCIDENT MEN 


COMPANY WILL LIQUIDATE 





World Life & Accident Reinsures Its 
Business and Will Retire from 
the Field 





The World Life & Accident of Chi- 
cago has reinsured its business in New 
York and Massachusetts in the Con- 
tinental Casualty and in the rest of the 
territory with the National Relief As- 
surance of Philadelphia. The World 
Life & Accident will be liquidated. It 
is owned by interests connected with 
the National Life, U. S. A., and has 
been writing industrial business in 
some states where the National was 
not admitted or where, due to some 
peculiar kink in the laws, it semed best 
to have the World do the accident 
business. It has $200,000 capital and 
$60,000 net surplus. 


Following the recent resignation of 
John A. Kenny as manager of the brok- 
ers’ branch and burglary departments 
of the National Surety, all out-of-town 
work of the department will be directed 
by Russell A. Algire and the New York 
City division by John Best. The National 
Surety has leased, beginning May 1, 
premises at 89 Maiden Lane, New York, 
for its brokers’ branch and burglary de- 
partments, now at 52 Pine street. 


The Casualty Review is’ an illus- 
trated monthly magazine for accident 
and health insurance salesmen. Send 
10 cents for sample copy or one dollar 
for a year’s subscription. 





SAWYER IS APPOINTED 


——s 


BRITISH COMPANY CHANGES 





Attorney Is Made General Superin- 
tendent and A. B. Poor Becomes 
Superintendent of Agencies 





BOSTON, MASS. JAN. 1—HENRY A. 
SAWYER, APPOINTED GENERAL SU- 
PERINTENDENT OF THE EMPLOYERS 
LIABILITY, IS DEAD HERE, INFLU- 
ENZA BEING THE CAUSE. 

BOSTON, MASS., Dec. 31.—United 
States Manager Samuel Appleton of 
the Employers Liability announces 
this week the appointment of Henry 
C. Sawyer as general superintendent 
and A. B. Poor as superintendent of 
agencies, the changes being occasioned 
by the recent death of John J. Murray. 
Mr. Sawyer has for some years acted 
as general counsel for the company 
and been in close association with 
Manager Appleton in handling many 
of the affairs of the company. He is 
a graduate of Boston University Law 
School and at present a professor of 
adjective law in that institution, as 
well as senior member of the law firm 
of Sawyer, Hardy & Stone. He has 
also served as assistant United States 
district attorney in Massachusetts. He 
is 40 years of age and unmarried. Mr. 
Poor has been connected with the 
Employers Liability for more than 30 
years as assistant to the late Mr. 
Murray. 





Home Office: 


AMERICAN INDEMNITY COMPANY 


Galveston, Texas 








AGENTS MAKE MOST MONEY WHEN THEY PUSH 
AUTOMOBILE LIABILITY INSURANCE 


Let Us Help You Push. For Pushing Assistance write 
P. A. COOLING CO., General Agents - - - INDIANAPOLIS, IND. 
OSCAR R. WITTE & CC., General Agents - - - ST. LOUIS, MO. 
GARNER & MANN, General Agents . - ° KANSAS CITY, MO. 
E. J. MILLER, General Agent - - . DENVER, COL. 


For Other States write the Main Office 
DON’T FORGET, TOO, WE WRITE ALL OTHER CASUALTY LINES 
An Agency Connection With UN—-MEANS REAL SERVICE 


WESTERN INDEMNITY COMPANY, Dallas, Texas 


Capital $500,000 — Assets $1,211,054 





Under supervision United States Treasury Department 


Assets, over ‘ , - $1,500,000.00 
Surplus toPolicyholdersover 980.000.00 
(At the close of business November 30, 1918) 


SEALY HUTCHINGS, President JOHN SEALY, Vice President 
GEO. SEALY, Secretary J. F. SEINSHEIMER, Gen’! Mgr. 


Announce the opening of their Newark, N. J., Branch Office—309 
Union Building, as of January 1st, 1919, for the handling of Casualty 
Business—under the supervision of Mr. Richard R. Randall. 

The Jersey City Branch Office, Mr. George A. Devoe, Manager, which 
has been in successful operation for the past several years, will con- 
tinue to handle Fidelity & Surety business exclusively. 


Responsible Agents Wanted Where Not Represented 














R CLOVER LEAF CASUALTY 


CoMPANY 


The Strongest, Best Equi and most 
Intensive organization in ooh Indiana, 
Ohio, Missouri, Kansas and Oklahoma, 
devoted exclusively to the writing of the 
best personal health and accident insurance, 
wants other good men. 


Address the 
HOME OFFICE: JACKSONVILLE, ILLINOIS 








The Republic Casualty Co. 


' PITTSBURGH, PA. 


Writes All Lines of Casualty Insurance 


" Local and General Agents Wanted in Ohio and Pennsylvania 














The American Credit-Indemnity Co. 
of NEW YORK 
CREDIT INSURANCE ONLY 
E. M. TREAT, President 
The American’s Unlimited Policy not oalip: penta aden protection against abnormal loss on 


all outstanding covered accounts, but serves to prevent losses. 
If you are a manufacturer or jobber, write for the full particulars of this service. 


415 Locust St., St. Louis, Mo. 91 William St., New York 
OFFICES IN ALL PRINCIPAL CITIES 








AGENTS WHO WRITE 


Fidelity and Surety Bonds, Automobile 

Liability, Burglary, Plate Glass or 

Accident and Health Insurance 
would do well to write to 


THE KANSAS CASUALTY AND SURETY COMPANY 


J. Cc. Oo. MORSE, President > 











R. J. LYDDANE, General Agent 1140 Marquette Bldg., Chicago 











6Conservative but Aggressive’’ WICHITA, KANSAS 
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IN THE SURETY FIELD 


MUCH WORK AHEAD IS SEEN 
Contract Bonds Will Be in Demand as 
Soon as Building Operations 
Start 





Surety men say that there will be 
a big building boom as soon as ar- 
rangements can be completed for carry- 
ing on the work. 

A canvass of about 400 architects, 
recently completed by the F. W. Dodge 
Company, disclosed the fact that there 
is a vast volume of work in the archi- 
tects’ offices, much of which has 
already reached the stage of “plans in 
progress.” In these comparatively 
few offices alone the amount of project 
work runs as high as $450,000,000. Its 
division by localities and classes of 
buildings is shown in the tabulation 
below: 





TO CUT STOCK REQUIREMENT 





Kansas Department Fathers Bill Per- 
mitting Home Surety Companies to 
Start With $100,000 Capital 





The Kansas insurance department 
has proposed an important change in 
the law relating to fidelity and surety 
companies and will present a bill to 
the legislature authorizing the organ- 
ization of a fidelity and surety company 
in this state on the same terms as one 
incorporated in another state and de- 
siring to begin business in Kansas. 
The present law requires a Kansas 
fidelity company to have $250,000, while 
a foreign company may be admitted 
to Kansas with only $100,000. 

The Kansas department proposes 
that the state permit the organization 
of a fidelity company with $100,000 
capital. It does not contemplate rais- 
ing the requirements of the foreign 
companies. 

In the same bill will be a schedule 








Industrial Apts., Institutional, 
No. of and Hotels, Churchand Unclassi- 

City or Dist. Offices Total Office Bldgs. Residences Municipal fied 

ie Se & 5 91 $ 79,575,000 $ 22,420,000 $11,065,000 $ 32,305,000 $13,785,000 
Ll (ees 14 ,693,000 970,000 1,648,00 TOTRMO0 © cn woaz 
Newark 8 4,255,000 3,080,000 655,000 520,000 15,386,000 
ee eee 12 19,816,000 175,000 395,000 ep eee 
Worcester .... 7 1,920,000 805,000 210,000 eueon.§ "6 ee 
East Massachu- 

setts, except 

OS ee mae bf 3,855,000 770,000 1,515,000 ph |) a 
Me. and N. H.. 8 1,400,000 175,000 375,000 JE 
Connecticut . 9 6,089,000 1,845,000 782,000 8,462,000 «+ ...... 
Philadelphia .. 42 42,724,000 14,968,000 13,724,000 14,032,000  ..... ; 
Trenton and 

Camden .... i11 3,955,000 675,000 145,000 re 
Eastern Pa, ex. 

Philad. ..... 15 4,215,000 1,195,000 400,000 SEU lt octets 
Baltimore ..... 18 4,200,000 15,00 1,105,000 FU ere 
Pittsburgh ... 42 15,410,000 3,675,000 5,860,000 StS ae 
Cleveland ..... 19 34,450,000 7,500,000 2,250,000 24,700,000 ae ne 
Columbus ..... 2 3,535,000 2,525,000 250,000 760,000 Seance 
Cincinnati .... 6 2,005,000 525,000 100,000 1,380,000 
CHICA oso0-00 42 144,047,000 128,033,000 1,929,000 14,085,000 coecse 





Totals «.% 363 


$375,144,000 $189,951,000 


$42,408,000 $113,614,000 $29,171,000 


Situation in other cities summarized as follows: 


Detroit and Eastern Michigan—Estimated within a year, 2,064 projects, includ- 
ing 1,000 small private plans, amounting to over $50,000,000 


St. Louis—Held up on account of war, 55 projects, costing $4,898,000. 


Kansas City—Local architects have and are preparing plans for approximately 
50 new buildings, cost aggregating $20,000,000. 


Minneapolis—Offices, store, 


church, 


warehouse, industrial enterprises, etc., 


$2,420,000, and about $10,000,000 of school work throughout northwest will go ahead. 





Losses paid to June 30, 1918 
Health, and 
Damage); Automobile (Personal 


Insurance; Fly-Wheel Insurance. 





ABSCEE coccccccccce veccceccce avec 
TARDULZCE scccascessscsscevecocs 
CEES ccccvescevepensecsosesnens 
Surplus over all liabilities..... 


isability Insurance; Burglary, Larceny, and Theft Insurance; Plate 
Insurance; Liability Insurance—Employers, Public, Teams (Personal Injury and Property 

njury, Property Damage and Collision) 
Druggists, Owners and Landlords, Elevator, Workmen’s Compensation—Steam Boiler 


The Fidelity and Casualty Company of New York 

92 Liberty Street, New York, N. Y. 
SEMI-ANNUAL STATEMENT JUNE 30, ee ans ™ 
Séaesweseonsseovanse<ses ME 
1,000,000.00 


eee were eee eeeeeeeserees 


2;213,370.31 
244,203.06 


eeeces Seeecesecescceseees ft 9! 


This Company issues contracts as follows: 


Fidelity Bonds; Surety Bonds; Accident, 
Glass 


Physicians, 


for graduating the’ capital stock of 
companies desiring to limit their op- 
erations to certain lines. 





SAY BUSINESS WILL DEVELOP 





Cleveland Agents Declare That Build- 
ing and Other Improvements Will 
Stimulate Need of Bonds 





CLEVELAND, O., Dec. 31.—While 
the surety business in Cleveland bids 
fair to be prosperous the coming year, 
the agents are uncertain as to building 
operations, which have in the past 
yielded a considerable volume. With 
the exception of a proposed union sta- 
tion and a big municipal convention or 
assembly building, there seems to be 
little of a public or semi-public nature 
in sight. Of large private projects, 
such as office buildings, apartment 
houses and mercantile structures, prac- 
tically nothing is known. One large 
building, the Hotel Cleveland, has just 
been completed and is now in opera- 
tion. 

Yet there is a possibility of develop- 
ment of which little has been said. 
Cleveland is a progressive city and its 
business men probably would not rest 
long without having something going, 
even with the high prices of materials 
and the exorbitant wage scales in force 
among the building workers. Any- 
thing that might be said would be 
more or less a guess and yet the surety 
men are optimistic. 





DANGEROUS TENDENCY 
IS POINTED OUT 


(CONTINUED FROM PAGE 1) 

Woods Hutchinson is not an expert on 
health insurance, any more than any lay- 
man by a superficial knowledge of med- 
ical subjects can qualify as an expert 
in problems in medicine. What the ad- 
vertisement did not say, but what was 
thoroughly well knowy to President 
Wilbur, but wilfully withheld from the 
people of California, was that the Com- 
monwealth Club of San Francisco, the 
foremost organization of its kind, after 
several years of investigation, at a well- 
attended meeting, took a vote on the 
argument for and against the amend- 
ment, and only twenty-nine votes were 
cast in its favor and eighty-eight against 
it. Even the final verdict at the polls 
could not have more conclusively demon- 
strated the convictions of the people of 
California that the adoption of the 
amendment would be contrary to the 
public policy of the state. 


N.the words of John Morley, “The law 
of things is that they who tamper with 
veracity from whatever motive are tam- 











progress.” The status of a university is 
not enhanced by its president giving the 
weight of his endorsement and active 
support to a recklessly conceived pro- 
gram of social change, clearly and un- 
mistakably traceable to pro-German in- 
fluence. Once more, in the words of John 
Morley (in his discussion of the doc- 
trine of liberty in a work on compro- 
mise, written many years ago, but which 
will ever constitute one of the classics 
of English literature), in explanation of 
the truth that liberty rationally con- 
ceived is the only solvent by which pro- 
gressive social changes may be secured 
and that needless coercion is the an- 
tithesis of freedom, remarks that, 


66 NE reason why this truth is so re- 
luctantly admitted, is men’s irra- 
tional want of faith in the self-protective 
quality of a highly developed and healthy 
community. The timid compromiser on 
the one hand, and the advocate of coer- 
cive restriction on the other, are equally 
the victims of a superfluous apprehen- 
sion. The one fears to use his liberty 
for the same reason that makes the other 
fearful of permitting liberty. This com- 
mon reason is the want of a sensible 
confidence that, in a free western com- 
munity, which has reached our stage of 
development, religious, moral, and social 
novelties—provided they are tainted by 
no element of compulsion or interference 
with the just rights of others—may be 
trusted to find their own level.” 


M°s: of the arguments in favor of 
state socialism are identical with 
the plausible though fallacious reasoning 
that social insurance institutions based 
on the principle of coercion and social 
control are more preferable and more to 
be trusted than freedom of action, free 
competition, individual enterprise, self- 
reliance and self-help. 

All of the so-called evidence in favor 
of social insurance has been derived 
chiefly from official sources with a delib- 
erate disregard of the truth readily 
available, proving conclusively the disas- 
trous consequences of the German sys- 
tem upon the mind, the life and the 
labor of the German people. It would be 
quite impossible within the limitations 
of time to do justice to this aspect of 
the present discussion and what follows 
is of necessity restricted to compulsory 
health insurance, but with the evidence 
practically down to date. 





Surety Notes 


John D. Frazee of Louisville has been 
appointed assistant state manager of the 
American Surety at Des Moines, succeed- 
ing Walter Boyce, who died a few days 
ago. Prior to going to Louisville, some 
six years ago, Mr. Frazee was located 
in Chicago. 


Werner Opes, for 26 years a special 
agent for the American Surety operating 
in Cincinnati, is dead. Mr. Opes has re- 
cently been traveling southern Ohio, 
northern Kentucky and West Virginia, 
but at various times has traveled over 
the entire country for the company. He 
was one of the best known surety men 





pering with the vital force of human 


in the middle west section of the country. 





American Reinsurance Company 
Hanover Bank Building 


New York City 


IS PREPARED TO GRANT SATISFACTORY RE- 
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COMPENSATION, PUBLIC and GENERAL 
LIABILITY, ACCIDENT and HEALTH, 
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INVITED 


ACCIDENT policy sold at an annual 
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“$2,500 FOR $1.00” 
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R. W. HYMAN & COMPANY 


1915 Insurance Exchange Building, Chicago 
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CONTINENTAL CASUALTY COMPANY 


premium of $1.00 to persons who buy a 


- General Offices, Chicago, III. 
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HOOSIER 


HEALTH and ACCIDENT PROTECTION Monthly Payment Plan. Pays $100 Funeral Benefit 
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Casualty Company 
Indianapolis, Indiana 








SOMETHING NEW 


In addition to an up-to-date line of Life and 
Accident policies, we also issue a special Accident 
and Health policy for farmers only. 
frills or ruffles but a proven good seller. Write for sample. 


The Gem City Life Ins. Co. 
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TO IRON OUT DIFFICULTIES 

THE adjourned annual meeting of the 
NATIONAL WoRKMEN’S COMPENSATION 
ServicE Bureau will most probably be 
held in February. To a committee of 
six, fully representative of the diver- 
gent views of the members, which views 
have resulted in the tendering of the 
resignations of several companies, has 
been entrusted the task of smoothing 
out the difficulties. The committee is 
to report back to the Bureau and it is 
the sincere hope that a way to recon- 
cile the differences will be found, so 
that the Bureau may continue as at 
present constituted. 

It is generally recognized that it 
would be a calamity for the business if 
a way is not found out of the present 
situation, so the prospects that the 
committee of six will find a way to 
harmonize the views of the members 
are considered favorable. 

The clash in the compensation serv- 
ice bureau came over the demands of 
the war department for a refund of 
profits with no guarantee against loss. 
Some companies accepted the terms, while 
others did not. Along with this issue 
there have been others that have arisen 
and it is up to the committee, there- 
fore, to take the various differences 
among the member companies and at- 
tempt to iron them out. 


LARGE VERDICTS 

THE awarding of a verdict last week 
for $21,703 at Grand Rapids, Mich., in 
favor of Mrs. Mary A. StapLeton of De- 
troit for the loss of her husband, who 
was killed in an elevator accident in the 
Furniture Exhibition building calls to 
mind that this is one of the largest 
verdicts on record for the loss of a 
single individual by an elevator acci- 
cident. Naturally it attracted the at- 
tention of insurance men as showing 
the tendency of courts awarding larger 
verdicts for injuries and accidents. 


Furthermore an accident of this kind 


urges insurance men to call the atten- 
tion of those carrying insurance to the 
necessity of extending their limits be- 
cause of these higher verdicts. More 
insurance needs to be carried. 


STIMULATE HEALTH LINE 


No doubt the influenza epidemic has 
been a most powerful factor teaching 
the people the value of health insur- 
ance. The fact that the strongest and 
most vigorous men were laid low and 
that the epidemic is so widespread 
proved the actual time value of health 
insurance. The influenza has one not- 
able effect and that is the extreme 
weakness that it leaves its victims. 
Many people find it necessary to lay 
off for a month or more in order to get 
back to normal strength. In numerous 
instances it was found that if a man 
returned to work he became over- 
fatigued and then a relapse set in. 
While many of the claims have cov- 
ered illness of a short duration, the 
larger number are found to extend over 
two or more weeks. There was never 
So great a need for health insurance. 








PERSONAL GLIMPSES 
OF CASUALTY MEN 























Jessie Lee Willcox, daughter of W. 
V. Willcox, of the Willcox-Howell- 
Hopkins Agency of Des Moines, and 
for twelve years in charge of the surety 
business for that agency, was married 
in New York Christmas day to A. D. 
McKercher, master signal electrician, 
stationed at Camp Mills. Miss Willcox 
went to New York a month ago to ac- 
cept a position in the home offices of 
the National Surety. The wedding 
came as a complete surprise to friends 
of the bride in Des Moines. 


Edson §S. Lott, president of the 
Unitd States Casualty, will address the 
local council of the National Safety 
Council in St. Louis, Jan. 9. 


P. F. Garnett, field supervisor for the 
National Workmens Compensation 
Service Bureau with headquarters at 
Chicago, will spend most of his time at 
the head office in New York after the 
first of. the year and will eventually 
be located there personally. He is to 
become general assistant to A. 
Whitney, manager of the bureau. 


Following the resignation of Duncan 
C. Macintyre as superintendent of the 
miscellaneous casualty department of 
the Chicago Bonding, Vice-President O. 
F. Roberts announces that J. C. Mc- 
Cormick, who has been superintendent 
of the monthly payment accident and 
health department, will hereafter have 
the commercial department under his 
supervision, with the title of superin- 
tendent of the accident and health de- 
partment. W. F. Rodgers, who has 
been assistant superintendent of the 
plate glass department, becomes su- 
perintendent of this branch. Within 
another week the company will ap- 


point a manager for its burglary de- 
partment. 


Opens Newark Branch 


The American Indemnity of Galveston 
has opened a branch office at 309 Union 
building, Newark, N. J., for the handling 
of all casualty business, It will be under 
the supervision of Edward R. Randall, 
a qualified underwriter, who has had con- 
siderable experience in Philadelphia and 
surrounding territory and who for the 
past year has been connected with the 
New York office of the Aetna Casualty & 
Surety. He will have complete charge, 
supervising claims as well as underwrit- 
ing, assuring the public of a prompt 
service in all directions. 

George A. Devoe, manager of the Jer- 
sey City branch office at Jersey City, 
N. J., will continue to handle exclusively 
fidelity and surety lines. Before opening 
this branch for the American Indemnity 
Mr. Devoe was with the home office of 
the National Surety in charge of reinsur- 
ance. 

During 1918 the American Indemnity 
has made excellent progress. Its state- 
ment as of Nov. 30, shows over $1,500,000 
of assets and surplus to policyholders of 
more than $980,000. The capital is $500,- 
000. Besides the usual loss and unearned 
premium reserves the company carries a 
catastrophe reserve and a contingent re- 
serve. 





The agency of Tash & Egerton, Bos- 
ton, formed six years ago for handling 
surety and casualty business, was dis- 
solved Jan. 1. Wallace Egerton has been 
appointed general agent of the New Am- 
sterdam for Massachusetts and New 
Hampshire and will open independent of- 
fices at 10 Postoffice square. Arthur L. 
Tash will continue at 92 State street and 
handle alone the general agency busi- 
ness of the Fidelity & Deposit. 








Fidelity and Deposit Company 


_ PREEMINENT IN SURETYSHIP 











HOME{OFFICE — BALTIMORE 


Edwin Warfield, President 








COMPENSATION NEWS 
AMENDMENTS IN CONNECTICUT 


Compensation Commissioners Suggest 
Nineteen Changes in Law—20,374 
of 544,885 Covered Receive Benefits 


HARTFORD, CONN., Dec. 30.—The 
biennial report of the Board of Com- 
pensation Commissioners of Connecti- 
cut shows that during the 22 months 
covered there were 79,184 accidents 
reported, of which 20,374 were cases 
calling for compensation in addition 
to doctor’s bills, the amount paid out 
therefore, by self-insurers and insurance 
companies amounting to $3,082,719. 
From the best figures obtainable it ap- 
pears that 544,885 people in Connecti- 
cut are protected by the act. Some 140 
employers are carrying their own risks, 
60 maintain first aid departments and 
33 have emergency hospitals with one 
or more trained nurses in attendance. 


The report carries suggestions for 
some 19 amendments to the present laws 
of the state. One amendment simplifies 
the method by which an employer of less 
than five persons can come under the 
act if he so desires; another recommends 
that the period allowable for partial in- 
capacity be the same as that allowable 
for total incapacity, that is 520 weeks; 
another that under certain conditions in- 
terest shall be paid by the employer of 
the insurer on overdue compensation and 
another provides for appeals from a part 
of an award only, leaving the undisputed 
portion to become effective at once. 

Another amendment provides that, 
where appeals are taken and one of the 
parties is not represented by counsel and 
the party taking the appeal shall not 
claim the case for trial within a reason- 
able time from the return day, the court 
may of its own motion affirm the award. 
The commissioners also recommend that 
under certain circumstances they be per- 
mitted to make awards “pro forma” 
amounting in practice to a reservation 
of a case by the commissioner for the 
advice of the supreme court. This 
amendment, however, contains a provi- 
sion to the effect that the superior court 
may itself act on the matter, if, in its 
opinion, the principles of law involved 
in the decision are free from reasonable 
doubt. 

Two amendments give the commission- 
ers power to revoke or suspend the cer- 
tificates of employers carrying their own 








risk where they are dilatory in investi- 
gating or adjusting claims or in making 
payments. 

; The relation of doctors to the admin- 
istration of the act is discussed and 
recommendation made that the commis- 
Sioners have power to change doctors. 





Talks With Missouri Agents 


Secretary C. S. S. Miller of the National 
Association of Insurance Agents has been 
touring through Missouri, meeting the 
local agents of the larger cities and talk- 
ing with business men and manufacturers 
regarding the workmen’s compensation 
bill which wil be introduced in the legis- 
lature. One bill will provide that the 
State have a monopoly on compensation. 
Another bill provides that there shall be 
no waiting period. The latter bill, if 
passed, will throw on to industry the 
cost of minor accidents which in the 
aggregate will amount to a considerable 
sum. 


Aetna Reinstated in Idaho 


The industrial accident board of Idaho, 
which recently barred the Aetna Casualty 
& Surety and the Associated Employers 
Reciprocal from writing insurance under 
the state compensation act, has rein- 
stated them under an order of the courts. 


The lowa Manufacturers Association 
and the state federation of labor will 
work together before the coming legisla- 
ture to have the compensation law so 
amended that indemnity will be increased 
from 50 to 60 percent of the: injured 
workman’s wages, and the allowance of 
an additional $100 for medical and hos- 
pital bills if the industrial commisioner 
so decrees, 


Credit Insurance Conditions 


Credit insurance companies have made 
fine money during the last two years, 
but the officers anticipate a run of losses 
from now on. During the war season 
industries being in any kind of war work 
or dependent on war contracts were 
flourishing. Failures were comparatively 
few, money was plentiful and prosperity 
abundant. The American Credit Indem- 
nity was called upon, however, to pay 
an $18,000 loss to the Curtis Publishing 
Company of Philadelphia last fall and 
this stimulated the business. Credit men 
say that the present business uncer- 
tainty is one that is engrossing the 
minds of many people. Credit policies 
are much more in demand. Business 


men realize that credit is the very 
foundation of business and, therefore, it 
should be protected. During the read- 
justment period credit policies will be 


much more in demand. 
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MORE BURGLARIES 
IN WINTER MONTHS 


Safe-Blowing Less Stylish But 
Sticking Up Extremely 
Popular Vocation 


BUSINESS STIMULATED 


Bold “Job” in Chicago Makes Busi- 
ness Man’s Ear Attentive 
to Solicitor 


On the day before Christmas, in an 
office located at State and Madison 
streets, Chicago, the “busiest corner in 
the world,” Mose Iralson, a diamond 
broker, was robbed of $100,000 worth 
of unmounted diamonds by five hold-up 
men who ran down seven flights of 
stairs and escaped. The robbery took 
place at 1:30 in the afternoon and the 
streets were crowded with Christmas 
shoppers. It was one of the most dar- 
ing pieces of work in the crime history 
of Chicago and adds weight to the 
argument that many burglary insur- 
ance men are now advancing that 
crooks are less and less inclined to 
risk their own lives by safeblowing, but 
are getting their booty via the hold-up 
route. 

This robbery also recalls to Chicago 
burglary men the Heller-Rose hold-up, 
which netted the robbers about $150,- 
000 worth of precious stones, most of 
which have since been recovered. 

Hold-Up Stimulates Business 

Burglary business in Chicago has ac- 
tually been stimulated as a result of this 
spectacular and daring daylight robbery. 
It is additional proof, if any is needed, 
that robberies of almost any size are 
likely to and can be committed af any 





time of the day or night. It demon- 
strates that where the thieves are des- 
perate and determined to go through 
with the job, the location or size of the 
crowd does not frighten them. No man 
can say that he is immune from some- 
thing of this kind, if he has in his office 
or place of business currency or mer- 
chandise of sufficient value to be attrac- 
tive. 4 

Each year, as the severe weather comes 
on, the burglary losses commence _ to 
mount. Criminals in the larger cities are 
driven to desperation when the extremely 
cold weather sets in and this year will 
be no exception to the rule. During De- 
cember, January and February burglary 
losses reach the high marks and it is 
during this season of the year that bur- 
glary men should be most active in the 
solicitation of new business. 


City With Burglary Records 


A company official connected with a 
company which engages in the burglary 
business on a country-wide basis says 
that Omaha, Detroit, Cleveland, St. Louis 
and Chicago have the highest burglary 
loss ratios and that. for some reason 
thieves seem to be most successfully 
active in these cities. 

In discussing burglary insurance he 
said that in recent years he had observed 
that pawn shops became rather undesir- 
able business in towns where the police 
have been active in cleaning up and driv- 
ing out of town the criminal element. 
Most companies write pawn shops only 
on the basis that the liability shall be 
limited to the amount pawned and ac- 
crued interest rather than any value that 
the pawn broker might set on the ar- 
ticles stolen. Companies which have 
written pawn shops on any other basis 
always encountered a great deal of diffi- 
culty in settling a loss and estimating 
values. 

Drug Stores Unprofitable 


Drug stores have been producing a 
rather unfavorable experience of late. 
Many owners of drug stores have been 
forced to dispense with their extra clerks 
and in the neighborhood centers at least 
are practically running the shop them- 
selves. This means that they are forced 
to take the day’s receipts home with them 
at night as they cannot take the time 
to bank them during the day. A trip to 
the bank is made only once or twice a 
week and where a thief becomes familiar 
with this situation, knows that the head 
of the store takes home the day’s receipts 
each night and learns where he lives a 


“hold-up 





is usually attempted. While 
losses of this kind are not necessarily 
heavy they have been numerous recently 
and companies are inquiring more care- 
fully into the circumstances where bur- 
glarly insurance is applied for by the 
owner of a drug store. 


Total Losses on Pay Rolls 


A burglary underwriter said that some 
agents do not always consider the fact 
that where a burglary policy is taken 
out to protect a payroll, insufficient im- 
portance is attached to the fact that 
there is nearly always the possibility of 
a total loss under a payroll policy. That 
is, where a payroll wagon, car, messen- 
ger or paymaster is held up the thieves 
usually get away with a satchel, bag or 
box containing the entire amount of the 
payroli. In other words, there is seldom 
a partial loss where a payroll robbery 
occurs. But the insured does not take 
out full coverage. For instance, if there 
is a payroll of $6,500 insurance of $5,000 
is taken and the insured of course con- 
tributes to the loss to the extent of 
$1,500, which does not alter the fact that 
the company is compelled to pay a total 
loss. It is pointed out that in reinsuring 
the business down this feature of the 
situation is sometimes overlooked. 


Lloyds’ Policies too Liberal 


Stock companies writing burglary in- 
surance will not offer a policy such as 
is issued by Lloyds and covered Mose 
Iralson and the Heller-Rose Company. 
This contract is unusually broad in its 
scope and protects the jeweler and 
diamond broker from every conceivable 
form of loss excepting damage to the 
stone while being worked in the shop. 
It includes mysterious disappearance and 
is, stock companies believe, a very dan- 
gerous contract. It is offered at a low 
rate and apparently Lloyds underwriters 
have been able to make money on it al- 
though the possibilities of loss are many. 


Messenger Holdup Policies 


The coverage on messenger hold-ups 
issued by the stock companies extends 
from 7 a. m. to 7 p. m., although addi- 
tional hours may be covered by the pay- 
ment of a slightly higher premium. 

Interior hold-up coverage is in effect 
from 7 a. m, to 12 p. m., although this 
may also be extended to a full 24-hour 
period by the payment of an additional 
premium of 5 percent an hour. 

On jewelers and others owning goods 
of considerable value the companies will 
write quite a sizable policy, depending 
usually upon the ability to reinsure the 
business. Burglary underwriters attempt 
to keep the net retention at a rather low 
point and the gross liability assumed | 








depends very much on this feature of 
the situation, 

Wholesale jewelers are not looked upon 
generally as a _ particularly desirable 
class from the burglary companies stand- 
point. 

Must Carry Burglary Policy 

The companies are still demanding that 
the assured have a residence policy be- 
fore a hold-up policy will be issued. 
Some time ago the burglary conference 
worked out a rate scale and policy for 
the use of a prospect not holding a resi- 
dence policy, but none of the companies 
looked upon it with favor and have uni- 
formly felt it inadvisable to issue it. 
Agents make some complaint over the 
fact that the present personal hold-up 
policy issued covers for $500 and that 
only $25 of this protection covers cur- 
rency. 


The Hartford Accident & Indemnity 
has returned to Virginia to write com- 
pensation, being entered as if Jan. 1, 
the date on which the new workmen’s 
compensation act became operative. The 
company withdrew from the state in 
1915, after doing business there for some 
years. 


Metropolitan Casualty Report 

The New York department has issued 
its report on the Metropolitan Casualty 
as of June 30, showing assets $878,014. 

Regarding the company’s treatment of 
its policyholders the examination report 
says: 

“Claimg are found to be _ settled 
promptly in every department. Con- 
tested claims are few in number and 
it is the policy of the company to deal 
fairly with all claimants.” 

Regarding plate glass premium rates 
the report says: “The company has a 
contract with W. F. Moore, whereby he 
furnishes plate glass premium rates and 
the company binds itself to accept these 
rates and in states where not contrary 
to law to apply same without deviation. 
The adoption of uniform rates undoubt- 
edly tends to stabilize conditions in the 
plate glass field. The controlling factor 
in the making of plate glass rates is 
the price of plate glass. Manufacturers’ 
net prices for plate glass have risen 
almost steadily during the last three 
years, until at the present time the cost 
is approximately three times what it was 
three years ago. To meet this greatly 
increased cost the rates have been mate- 
rially increased. The new schedules re- 
cently adopted increase prior rates from 
15 per cent to 150 percent. Each state 
is considered separately in determining 
rates and the increases in many states 
do not go into effect until after June 30, 
1918. In view of these facts, the busi- 
ness now’ being placed on the books 
should show an underwriting profit.” 
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CAPITAL ONE MILLION DOLLARS 


One of our salesmen went into the 
office of the Bankers Accident dis- 
trict agent at Cedar Rapids, Iowa. 
On the man’s desk lay several in- 
surance papers. ‘You should have 
the Casuatty Review,” said the sales- 
man. | 
agent, “I get it. I don’t allow it to 
lay around this office. It goeshome. 

Send 10 cents for sample copy or 
$1.00 for a year’s subscription. 
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1362 Insurance Exchange, Chicago 
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URGES THE STATE PLAN 
CRACKS PRIVATE COMPANIES 


Royal Meeker, United States Commis- 
sioner of Labor Statistics Opposes 
All Profit-Seeking Plans 


RICHMOND, VA., Dec. 28.—Public 
insurance was strongly advocated by 
Royal Meeker, U. S. Commissioner of 
Labor Statistics, in an address at the 
annual convention of the American 
Association for Labor Legislation. 

“Community insurance,” said Dr. 
Meeker, “is much cheaper, and _ it 
reaches all. Therefore it must and will 
supersede private profit-seeking com- 
petitive insurance. If exclusive state 
insurance cannot be obtained in any 
state we should be ready to accept 
temporarily a competing state fund as 
one means of regulating and control- 
ling private casualty companies.” 

The speaker declared that the only 
way compensation benefits could be 
extended to all clases, now excluded 
from the operation of compensation 
acts, was by means of exclusive public 
insurance or by state-aided or monopo- 
listic mutual associations. Since there 
is no place in America for monopolies, 
except public monopolies, it is neces- 
sary, he said, to advocate state insur- 
ance to the exclusion of all other kinds. 
It is never possible, he asserted, to 
put a state fund on an equal footing 
with private casualty companies, for 
the. latter would take only the cream 
of the business and leave the more 
costly risks to the state fund. 


Says Expense Is Less 


“Just why,” asked Dr. Meeker, “should 
the community bind itself to refrain from 
giving the best guaranteed insurance to 
its workers at the lowest possible cost? 





It is well known that the overwhelmingly 
greater part of the high costs of com- 
petitive insurance is due to the expenses 
of acquisition, renewal and collection of 
premiums. The investment of reserve 
funds and the computation of actuarial 
liabilities also constitute very heavy 
charges. The costs of acquisition, re- 
newal, collection of premiums and in- 
vestment of funds are almost eliminated 
under an_exclusive state fund in which 
every employer would be obliged to in- 
sure his employes. The premiums should 
be assessed and collected in the same 
way as taxes. In fact, there is no more 
reason for the interference of private 
companies in the insurance of compen- 
sation risks than in the assessing and 
collecting of taxes. All these enormous 
advantages in economy and universality 
are lost if private competing methods 
are permitted to enter. A competitive 
state fund is but little better than a pri- 
vate profit-seeking stock casualty com- 
pany. 
Criticizes Compensation Laws 


“The provision for adequate medical, 
surgical and hospital treatment for in- 
jured workers is far more important than 
the allowance of money benefits. Yet 
four states make no provision whatever 
for such services. Twelve limit the cost 
to $100 or less and 15 limit the period 
to 30 days or less. Only six states per- 
mit of adequate medical and surgical 
treatment by placing no limits in their 
laws upon the time or cost of such 
services.” 

Dr. Meeker said the money compensa- 
tion provided in laws of different juris- 
dictions was altogether too small. He 
believed that all maximum limitations 
on compensation should be immediately 
abolished. “The percentage of wages al- 
lowed should certainly be not less than 
two-thirds,” he declared. “I am in favor 
of three-fourths, but will be greatly 
pleased if we can bring the 17 jurisdic- 
tions which allow half-pay up to the 
66 2-3 percent level.” 

Dr. Meeker said the waiting period be- 
fore compensation benefits begin is much 
too long. Seventeen states have a wait- 
ing period of two weeks; one has three 
weeks, four 10 days and 15 one week. 

“One week,” said the speaker, “is a 
long time for a workingman’s family to 





PRICES NOT TO DROP 


SITUATION IN PLATE GLASS 


Insurance Companies Do Not See 
Any Indications of Lower Rates 
for Some Time 


NEW YORK CITY, Dec. 31—Now 
that the war is over a rather natural 
expectation is that prices are in for a 
sudden drop, and among other com- 
modities which seem ripe for a tumble 
in price, there are some who place 
plate glass and, consequently, plate 
glass insurance rates. It should, how- 
ever, be remembered that what the 
world is actually experiencing is an 
armistice and that until peace is finally 
declared, and even still for some time 
after that, no material change in the 
price of glass can be expected. 

Prices Discussed at Conference 


It is not to be expected that even the 
signing of peace will bring about right 
away a return of pre-war conditions in 
the world’s markets. As an indication 
of what might be expected in the plate 
glass business it is well to bear in mind 
that at a recent meeting at Pitsburgh, 
attended by the leading manufacturers 
and dealers, the subject of future prices 
was discussed, and it was pointed out 
that dealers who have on hand a con- 
siderable stock must be _ protected 
against any sudden drop in manufac- 
turer’s prices. It is rumored that a 
possible reduction of output was dis- 








be cut off from all or the principal part 
of its means of living. If we would spend 
less time in speculating on the moral 
derelictions of the ‘laboring classes’ and 
in trying to protect our pocketbooks 
from the more or less mythical malin- 
gerer, and get down to hard work in 
behalf of decently adequate compensation 
laws for the protection of the great mass 
of workers, we would be able to accom- 
plish much more good.” 





cussed so as to further stabilize the 
market. 


Any change in the established rate 
schedules of the plate glass insurance 
companies, moreover, must be predicated 
upon an actual and effective reduction in 
the price of the glass itself. As such 
a reduction by no means seems immi- 
nent, it is premature to talk about cut- 
ting of rates or other suicidal maneu- 
vering or jockeying for position. 

It has been a long time coming, but 
present indications are that the old-time 
conditions in the plate glass insurance 
business have been removed, it is hoped, 
never to return. Newer and saner meth- 
ods of rate making preclude the possi- 
bility of rate cutting and have reduced 
to the minimum the fiction that will al- 
ways be present in any business of con- 
fiicting interests and ambitions. The 
proof of the pudding is in the eating, 


and plate glass underwriters are con- 


vinced by actual experience that the 
present system is hard to beat. 
Actual conditions will continue to gov- 


ern the price of plate glass insurance, 
and among those conditions a sudden 
drop in the price of glass is not one 
that is expected by those who know. 


New Plan for Michigan 


Michigan is another state where the 
revision of plate glass rates has been 
completed, the new rates to be effective 
Feb. 1. Detroit has been zone rated at 
nothing less than manual plus fifty. The 
balance of the state has been rated— 
box car sizes, manual plus 50; flat car 
sizes, manual plus 75. 

The new plan provides for Detroit four 
distinct zones, and eleven streets inde- 
pendently rated as zones. The sixteenth 
zone embraces all the city not included 
within these districts and streets. The 
rates vary from manual plus 50, the low- 
est, to manual plus 150, there being, 
however, only one street rated at this 
latter figure. For the most part the 
rates are between manual plus 60 and 
manual plus 100. 

For the greater convenience in locat- 
ing the proper rate, Mr. Moore, the rate 
maker, is now preparing a list of the 
streets in the zoned portion of the city, 
showing the street numbers affected by 
the various zone ratings. 
































WM. CROWNOVER, President 


WANT REPRESENTATIVES 
FOR DEVELOPMENT OF NEW TERRITOR\ 


GEO. W. GUTH, Secretary 








IOWA STATE LIVE STOCK ||[_ suo | THE METROPOLITAN CASUALTY 
NTERPRESI cede a Coben tees Yom hp 
INSURANCE COMPANY We | pLATE GLASS” BURGLARY,” ACCIDENT. 
DES MOINES, IOWA | HEALTH INSURANCE 
Insure Against Death From Accident or Disease 
Re-Insurance 


Excess Re-Insurance 
Catastrophe Hazard 





DEE A. STOKER 


11 So. La Salle St. 


Accident, Compensation, Liability and Excess Auto Fire Covers 


RE-INSURANCE UNDERWRITER 


CHICAGO 











Home Office: - - 





The Best Field in the Insurance Business 
Today is Live Stock Insurance . 
We want good men who work among farmers and stockmen to communicate with us 
Territory in Ohio, Indiana, Illinois, Michigan and Minnesota 


THE KASKASKIA LIVE STOCK INSURANCE CO. 


INCORPORATED 


- Shelbyville, Ilinois 














f Federal Savings and Insurance Co. 
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FOUNDED 1889 


INDIANAPOLIS 
Specializing on monthly Premium Health and Accident 


with non-classification of risks. 
F Policy includes $100.00 funeral benefit. 


Representatives Wanted in Indiana and Illinois. Our Victory Policy Will Interest You. 
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Benefits paid weekly. 











CLIFFORD IRELAND, Pres. 


cy Maine, Massachusetts, Connecticut, Rhode Island, Pennsylvia. North Carolina, South Carolina, Ohio, Indiana, Illineis, Wisconsin, Iowa, Kansas, Texas, Missouri, Tennessee 


PEORIA, ILL. 


Western Live Stock Insurance Company 7 
BERT BUCKLEY, Secretary 
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‘UNDERWRITING OFFICE 
(611 Insurance Exchange 


J. C. MOHLER, President 


THE CAPITAL LIVE STOCK INSURANCE COMPANY 


TOPEKA, KANSAS 


Writes Every Form of LIVE 
STOCK INSURANCE Issued 


canents R. G. REYNOLDS, Secretary etna 
n id 1 
THE BIG COMPANY Fores Weitiom hy foo Guher 
AlUS Ww. HUBBARD. Manager STATE DEPOSIT OVER ONE-THIRD OF A MILLION DOLLARS Company. 
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Farmers and Breeders Live 


Stock Insurance Company 
DANVILLE, ILLINOIS 








T. A. HOSKINS, President 
JOSEPHUS MEITZLER, Secretary 








Insurance Agents, investigate our blanket policy. 
Our contracts are pleasing to: our agents as well as 
our policy holders. 
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ChicagoBonding &InsuranceCo. 


LINES OF INSURANCE WRITTEN 























Bonds Insurance 
Fidelity Accident 
Official Laity Health 
Judicial Sreeners we 
Seeairy Liability 
Contract ; 
: Automobile 
Depository 
s Plate Glass 
Miscel- 
laneous Burglary 
Admitted Assets Capital Net Surplus 
$1,801,040.80 $500,000.00 $296,048.32 


O. F. ROBERTS, Vice-Pres. and Gen. Mgr. 


Home Office:—CHICAGO, ILL. 





THE TRAVELERS 


INSURANCE INDEMNITY 
COMPANY COMPANY 
HARTFORD, CONNECTICUT 


WRITE THE GREATEST VOLUME OF 
GUARANTEED LOW COST LIFE INSURANCE 
AND 
CASUALTY INSURANCE 


THE OPPORTUNITY TO SUPPLY THESE INSURANCE 
NEEDS GUARANTEES AGENTS THE BROADEST 
FIELD AND THE LARGEST INCOME. 
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Capital Assets 
$500,000.00 $1,000,000.00 
_—— nacre — 

Fidelity & Surety Bonds ———— 
Plate Glass, Burglary 7 
Health & Accident Dallas ; 
Automobile Liability St. Louis | 
Property Damage and mgt “aid 
Collision Insurance San a 




















AUTOMOBILE AGENTS WANTED —Licensed ‘in Nebr., Iowa, 
Kansas, Mo., Texas, Utah, Mont., Calif., N. Dak., Minn., S. Dak. 


LION BONDING & SURETY CO. 


CONKLING, PRICD & 
FRED 


The Sign of Good Casualty Insurance 


LIABILITY BURGLARY 
ACCIDENT CREDIT 

HEALTH BOILER 
AUTOMOBILE LANDLORD'S 
TEAMS ELEVATOR 
COMPENSATION GEN’L LIABILITY 





ESTAB 


London Guarantee & Accident Company, Ltd. 


OF LONDON ENGLAND 
Head Office, Chicago 
F. W. LAWSON, General Manager 


WEBB 
. L, GRAY COMPANY 
YMOND 








cinnati 
Seattle 


















Deposited in Securitieswith | nservative Underwriting 
towa [nsurance Department [ Bono CASUALTY Onsistent Servies 


Sioux City.dewa 


Write For Agency te A. G. OGLE; Vice President and General Manager. 


AMERICAN BONDING 
Ve ggressive Management 
Capital $ 500,000.00 [RAEN Bcreuscan eng 











HOME OFFICE: OMAHA, NEBRASKA 














GEORGIA CASUALTY COMPANY 


Macon - Georgia 


ADMITTED ASSETS. .......206. $1,874,232.97 
SURPLUS & RESERVES TO 
POLICY THOEDERS |......-s520. 1,688,506.87 


PREMIUMS WRITTEN in 1917.. 1,941,876.26 


Compiled Under Laws of New York, Pensylvania and Georgia 


SMITH-LAWSON-COAMBS COMPANY 
General Agents—CHICAGO 








EMPLOYER’S LIABILITY 


Assurance Corporation, Ltd., of London, England 
SAMUEL APPLETON, Manager and Attorney U. S. Branch, 38 Broad St., Boston, Mass. 
Original and Leading Liability Company—aAll Forms of Liability Insurance 
The Most Advanced and Practical Personal Accident and Sickness Policies 


UNITED STATES ASSETS, $14,776,570.58 SURPLUS, $2,490,252.03 


THOS. E. HANLON, Gen. Agt., Ohio, East. Ky., W. Va., Tenn., First National Bank 
Building, Cincinnati; STONE, STAFFORD & STONE, Gen. Agts. Ind. and Ky., 

EO. A. GILBERT, Res. Mgr. Ill. and Iowa, Ins. 
S. H. GARRISON, State Agt, Mich., Majestic Bldg., 


Lemcke Annex, Indianapolis, tod 
&-, Milwau ec 


Exchange ae Chicago, Ill.; CH 
Detroit; LOYAL DURAND, Gen. Ast, Wisconsin, Wells F. D. 
HIRSCHBERG & CO., Gen. Agts., Merchants Exchange, St. Louis; GROVE BROS. 
INS. AGENCY CO., Gen. Agts., Commerce ie. Kansas City, Mo.; LOVE-HASKELL 
COMPANY, Gen. Agts., oodmen of the World Bldg., on Neb.; JAMES & 
MANCHESTER CO., Gen. Agts., Leader-News Bldg., Cleveland, Ohio. 
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